





























At Chicago to provide National Petroleum 
News readers with complete coverage of the 
27th annual meeting of the American Petro- 
leum Institute—which early registrations indi- 
cate will be the largest in API's history—are 
eight NPN staff members. 
of the meeting, a teletype connected to NPN’s 
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NPN's Leased Wire to API Meeting Speeds Coverage 


DETROIT 





leased wire is installed in the Stevens Hotel, 
convention headquarters. In addition to on-the- 
spot news stories, this week’s and next week’s 
NPN are carrying the texts of several API 
papers of special interest to oil marketing and 


transportation men. 


Jobber Seeks No Favors, 
Only Equality, House Told 
In Co-Op Tax Hearings 


Independent oil marketers, in asking that co-opera- 
tives be taxed in the same manner as other business, 
are not asking for favors as small businessmen; they 
only wish to be placed on an equal competitive basis 
with the co-ops. Harry B. Hilts, secretary and director 
of Empire State Petroleum Assn., told this to House 
Ways and Means Committee Nov. 5 in hearings on co- 


operative tax exemptions. See p. 26 for story and charts. 


Chart at left, one of several exhibited to House com- 
mittee, shows the amount a corporation of identical 
size would have had to pay in income and excess pro- 
fit taxes, and gives an idea of tax saving amounting to 
about $4,000,000 out of $7,670,000 that remained in 
the coffers of Consumers Cooperative Assn. as a result 


of tax savings 




















Morrison Brothers... 


believe only the best is 


good enough for your 
underground tank. 








| Every underground tank 
and pump should have 
these fine Morrison valves. 
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if gasoline were sold in envelopes... 


a list of ingredients could be printed on each envelope. However, 
since gasoline is sold from pumps, there is no way to label every 
gallon. So oil companies put ““Ethyl’’ emblems on their pumps to 
show you that their best gasoline has been improved with“Ethyl”’ 
antiknock compound. This famous ingredient, made by the Ethyl 
Corporation, is added to gasoline to step up power and perform- 
ance. Car owners who want top performance from their engines 
always look for the familiar yellow-and-black “Ethyl”? emblem 


on the pump when they buy gasoline. Ethyl Corporation, N. Y. 
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WHAT CAN A DISTRIBUTOR DO 
AT A TIME LIKE THIS? 


Faced with unprecedented demand for petroleum products, the 
entire oil industry is striving to increase deliveries. At a time like this, 
every Independent Distributor can help to ease his local situation by 


“stretching” his available supply of products. A few suggestions are: 


1. Allocate available supplies among regular customers; 
2. Check-rein expansion activities until supply eases; 


3. Re-check all storage tanks, valves and operating equip- 


ment to avoid leakage and waste; 
4. Urge fuel oil customers to fill their storage tanks to full } 
capacity now; 


5. impress on fuel oil customers need for practicing heat con- 
servation by keeping burners in good mechanical order, t 


using storm sash and other methods of heat conservation. 


Until supply catches up with demand, Richfield is compelled to | 
withhold invitations to other Independent Distributors to join the 
Richfield Family. For our loyalty belongs to those who already have | 
Richfield Franchises — and are assured they have no competition for a 
single gallon from Richfield. In this race between supply and demand, 


Richfield is doing all it can to see that supply wins. 


RICHFIELD 


OIL CORPORATION OF NEW YORK 
19 WEST SOTH STREET, NEW YORK 20, N. Y. 
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ALL TALK, NO ACTION—Everybody is going to get a 
hance to speak his piece in the current co-op taxation 
1earings in Washington before House Ways and Means 
‘Yommittee, but Capitol Hill observers look for no action 
1ext year to equalize tax burdens. The advent of the 
residential election and unprecedented spending to carry 
yut the Marshall Plan are regarded as certain to dull 
he Republican majority’s zeal for a new order in taxes. 
Also, there is the threat of political retribution by the 
ax-privileged co-ops. Republicans are laying everything 
yn the line for the White House race and congressional 
eaders are said to be ready to nip any move to tax 
o-ops, even if Ways and Means Committee does decide 
» do something. 


CRUDE PRICES—tThere is talk in the Southwest of 
inother crude rise by Spring, and although crude pro- 
lucers and buyers generally view the possibility with 
ilarm rather than satisfaction, they point out that forces 
yrompting the last advance are still operating, and at 
in accelerated rate. Most sources say primary pressure 
‘comes from foreign crude buyers willing to pay outright 
ash premiums with American dollars. In turn domestic 
najor and Independent oil companies, acting to protect 
their crude connections, have resorted to indirect premi- 
ims. Majors, particularly, are said to be increasing their 
ise of “oil payments” whereby the producer is staked to 
apital by a loan to be repaid in oil. The premium in 
these deals is in discounting the amount of oil to be re- 
paid 


FUEL OIL STORAGE—The long extended period of 
varm weather throughout eastern and midwestern oil 
leating areas has forced many fuel oil distributors to 
nake a lot of 100-gal. dumps. It has been necessary for 
them to move products out of storage by uneconomic 
neans, to make way for refinery deliveries, again dem- 
mstrating the need for larger storage facilities for 
oth jobbers and customers. 


ENGINE HEATER —Service stations catering to trucks 
nay undertake installation and servicing of auxiliary 
eaters to aid cold weather starting and operating of 
eavy-duty power equipment. Similar devices were wide- 
used by the Army during the war, but are just be- 
nning to hit the civilian market. One manufacturer 
akes five different models ranging all the way from 
ill automatic with motor driven fuel pump and electric 
nition to an entirely manual wick-type burner with 
avity fuel supply. They are designed to burn gasoline, 
rosine, or No. 1 fuel oil. In addition to warming the 
igine coolant, exhaust from the heaters can be used 
warming the oil pan, cab, cargo, or other valuable 
irts of the equipment. 
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NOT FAIR?—The number of “processing deals’ whereby 
major companies supply Independent refiners with crude 
oil and take back the products is reported to be on the 
increase, but at least one company recently backed away 
from three deals it made after they had been completed. 
Apparently the company’s legal department had doubts 
about what FTC might think of the three particular 
deals. 


STILL WATER—tThe latest oil price increases have 
caused hardly a ripple on the official Washington surface 
to date, but some who know those waters well can’t 
help but feel they’ll be rather turbulent, come Nov. 17. 
That, of course, is the date members of Congress re- 
convene with fresh knowledge of what’s disturbing 
the voters. So far, though, complaints to Washington 
about the oil hikes are conspicuous by their absence. 
One agency which ordinarily would have received a dozen 
to 15 by this time has received exactly one. 


“ON THE BEACHES”—Lone remaining chance of states’ 
title proponents to come out on top in the struggle over 
tidelands—through legislation by Congress—looks slim 
from this distance to close observers of the Washington 
scene. They declare that just getting action by Congress 
in favor of the states now would be difficult, pointing 
out that many of the lawmakers are lawyers who would 
be cold to a quitclaim proposal since the highest court 
in the land has decided against California in a majority 
opinion based on the concept that the states never have 
had, and shouldn’t have, sovereignty over marginal sea 
lands. Further, they point out that President Truman has 
vetoed a quitclaim resolution once, can be expected to 
veto any new resolution that might squeeze through- 
and wasn’t over-ridden the first time. 


TANKER REBUILDING—Some high U. S. Maritime 
Commission officials look for a campaign to build up 
within next year or so to get the government back into 
the tanker construction picture. At rate USMC is going, 
they say, it won’t be long before the only tankships 
owned by government will be the 50-odd in Navy serv- 
ice and some broken-down tubs in reserve fleets; and 
at that stage Navy will favor—with shipbuilding indus- 
try support—a program to construct new tankers to re- 
place its aging tankships. These same USMC officials 
take a dim view of disposal of huge war-built fleet but 
say that under Merchant Ships Sales Act of 1946, com- 
mission is required to dispose of the ships to private 
purchasers. Too, they note that only two ships are under 
construction today in American shipyards, and govern- 
ment probably will have to take lead in getting domestic 
construction program underway. 











OW BIG A TRUCK 
DO YOU NEED? 





8 acs ica 


INTERNATIONAL ‘’W”’ MODELS 
Giant trucks built for the heaviest high- | 


ee 


way and off-highway hauling. Gross | 
weight ratings from 30,000to90,000 Ibs. bo 





Pattibey 





From Smallest to Largest You'll Find 
lt in the Complete International Line 








® International builds everything from half-ton pick- ized axles, transmissions, axles and other units. 





ups to off-highway trucks with gross weight ratings 
of 90,000 pounds. And only from International do 
you get trucks that are both Load-Co-Ordinated and 
Performance-Co-Ordinated. 


Internationals are Load-Co-Ordinated by the exclu- 
sive International Truck Point Rating System. 

That means that they are accurately rated for your 
loads in terms of the conditions under which your 


That means they’re fitted to their jobs with un- 
rivaled skill. 

International Truck Performance-Co-Ordination is 
so complete that it may be truthfully said that there 
are more than 1,000 different types of trucks in the 
International Line. 


For details, see your International Dealer or Branch. 


trucks operate. Motor Truck Division A 
INTERNATIONAL HARVESTER COMPANY 
They’re Performance -Co-Ordinated with special- 180 North Michigan Avenue Chicago 1, Illinois 
e WWENTIFIES Gp 
Tune in James Melton on “Harvest of Stars.” NBC Sundays $ /\ cs 
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Undoubtedly we 
shall be hearing a 
lot about oil on 
Capitol Hill dur- 
ing the special session of Congress 
starting next week. 

A lot of it naturally will be pure 
bombast—-well-intentioned and _ seri- 
ously delivered but nevertheless bom- 
bast. 





Mr. Yocom 


Among the senators, Maine’s Owen 
Brewster has several good speeches 
in his system. In one of them he prob- 
ably will lead some of his listeners to 
believe that practically all of the pres- 
ent supply difficulties could be re- 
lieved by laying down a flood of cheap 
Arabian oil on the Atlantic Seaboard. 

Of course, the flood would be verbal 
only. Every oil man knows that the 
amount of Arabian oil that could be 
put into New York Harbor this com- 
ing winter is very small compared 
with the total consumption. But it is 
entirely possible that the senator will 





Indepena- 
ent gasoline job- 
bers do not like 
the thought of 
automobile manufacturers putting 
out cars with high compression mo- 
tors requiring 90 octane gasoline and 
above next year. 


Mr. Lamm 


Most executives of major oil com- 
panies, meeting with General Motors 
recently, opposed the proposed 8-to-1 
compression engines largely because 
ff the shortage of petroleum prod- 
icts at present. Several jobbers with 
vhom we discussed the matter op- 
sed the new type engines for the 
ame and added reasons. 


Viewed from several angles, the 
ew motors, requiring 93 Research- 

ASTM octane gasoline would 
reate more difficulties for Independ- 
nt jobbers than for major com- 
enies. Most jobbers in the Middle 
Yvest operate in small towns and 
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WASHINGTON—By Herbert A. Yocom 


Keep Ears Tuned to ‘Hill’ 


For Tips on Future Moves 


leave a contrary impression with some 
of his colleagues and with the public. 
+ + + 

While the likelihood is slim of the 
special session doing anything specific 
respecting oil, the industry would do 
well to harken closely to,all that is 
said on “The Hill’ in the course of the 
next few weeks. 


Congress is becoming more and 
more oil-minded. A lot of members 
Senator Wherry, for one—have been 
learning of late that an oil supply 
problem does exist. In the breasts of 
an increasing number of Congressmen 
there is a desire to do something 
about it. 

So words spoken now could be of 
great significance, because they may 
foretell what will come later in the 
way of Congressional demand for spe- 
cific action, or even action itself. 

Even those oil men with the longest 
experience in Washington hesitate to 
guess as to what the action might be. 


MIDWEST—By Earl Lamm 


Jobbers See Trouble If 
8 to 1 Cars Come in '48 


rural areas and majority of their 
service station outlets have only two 
island pumps—one for regular and 
one for premium gasoline. General- 
ly, third-grade gasoline and the pump 
that handled it has long since dis- 
appeared, and only a very few job- 
hers have taken on distribution of 
aviation gasoline at their bulk plants. 


It is apparent then, what some of 
their difficulties would be in taking 
on distribution of an additional prod- 
uct; but since the high compression 
motors are certain to come sooner or 
later, it is not too early for jobbers 
to begin thinking about how they are 
going to serve them with the proper 
fuel. Some questions that present 
themselves for consideration are: 


1. Will the octane of premium gas- 
oline be increased by all suppliers 
from the present figure to 93-84, 
forcing all motorists to pay an extra 
premium for gasoline whether those 


But this much is certain—no segment 
of the industry can now consider it- 
self immune from the adverse effects 
of any Congressional attempt to solve 
the oil industry’s supply and demand 
problem through government interfer- 
ence. 

There is the further point that even 
those who, by reason of their private 
life experience should understand busi- 
ness problems, cannot be counted upon 
to apply to the oil industry the the- 
ories of free enterprise that they 
would have wanted for themselves as 
business or professional men. 

Keep your ears tuned to “The Hill.” 
And remember that words can lead 
to action which will mean government 
controls that no oil man really wants. 

* + + 

Pacific Tankers, Inc., the country’s 
biggest general agent for operation of 
government-owned tankships, is in the 
process of getting itself a new presi- 
dent, according to Washington re- 
ports. He is Adm. A. F. Carter, who 
has been chief of Overseas Tankship 
Corp., the ocean-transportation sub- 
sidiary of The Texas Co. and Califor- 
nia Standard. With the expectation 
that general agency activities will 
soon run dry when the Maritime Com- 
mission completes disposal of its op- 
erating fleet, Pacific Tankers is ap- 
plying for purchase of 10-T2’s—-and 
probably will get them. 


driving old type cars need 93-84 oc- 
tane or not, merely in order to serve 
a few new tvpe cars in the besinning, 
and in order to avoid putting in 
Pump No. 3 on the island? 

2. If the octane of present pre- 
mium is jumped to 93, could the oc- 
tane of regular grade be increased 


sufficiently to satisfy all motorists 
with old cars? 
3. Big stations in metropolitan 


areas have more than two pumps and 
can very easily distribute’ three 
grades of gasoline as they are set up 
now. Most of those stations are 
owned or controlled by major oil 
companies and many of them have 
large storage capacity for handling 
direct dumps from trancports. Other 
stations in pipeline and barge ter- 
minal areas either already have had 
their storage capacities increased for 
direct dumps or additional tanks are 
in process of being installed. With 
the additional tanks, the stations can 
readily handle three grades of gaso- 
line. 

4. Because of the five-year short- 
age of equipment and the strenuous 
war period, which delayed station 
modernization programs of jobbers, 
are they generally now financially 
able to modernize their present 
plants, and also install added facili- 
ties for handling three grades of 
gasoline? Or, would the necessity of 
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MORE AND BETTER FOOD 
—how Shell will help grow it 
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ixploring hidden worlds: 


Today, with famine a problem, Shell 
Research joins agricultural science 
to work for greater food production. 
Shell scientists seek new materials to 
enrich soil, destroy pests, lighten 
farm labor. This program, at Shell’s 
Agricultural Laboratory, combines 
laboratory research with practical 
farming, to test and apply discoveries. 





North America in a nutshell: 


Representing virtually a cross- 
section of North America—1in soil 
and climate—Shell’s “farm” was 
chosen by leading agricultural set 
entists. Crops can be raised and 
studied under their normal growing 
conditions. Pests are observed “at 


home.” 





Climate “canned” for use: 


Where the farm’s natural conditions fall short, man steps in. 
Scientists at the new Agricultural Laboratory will have in- 
door “test-tube” farms ... with controlled weather. One 
room may represent a Florida orange grove, another a 
Kansas wheat field, a third an Oregon strawberry patch, 


° 
Scientists behind the plow: 
\ Shell Research accents practi- 
‘ cal use of laboratory develop- 
ments. Scientists will work 
the open fields . .. to use and 
study their discoveries . . . just 
as the farmers themselves will 
use them. Horticulture, ento- 
mology, nematology, and plant 
pathology become “down to 


earth” subjects 
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Bug hunters—open season on pests: 


At the Shell Agricultural Lab- 
oratory is a wide variety of cd 
insect pests—to serve as victims ned 

in tests of soil fumigation, se) 2 
sprays, and other control y Sash 
methods. Scientists will be 
able to experiment on a com- 


plete sampling of harmful - 
North American “bugs.” 


Clearing house for farm facts: 


Beyond its use in studying Shell-developed products, the 
laboratory will work with agricultural colleges —serve as a 
meeting place. Library, conference rooms, and auditorium 
are open for use... in an exchange of knowledge. 


A friend to the farmer—and you: 


End products of the Shell program 
eventually will benefit the farmer 
and through him, everyone. Some 
are already in use: Shell NH: to en- 
rich the soil . . . D-D* to control 
nematodes . . . insect sprays and 
plant hormones. Look now for 
greater developments as the pro 
gram expands. 





*Reg. U.S. Pat. Off 


A world without hunger? 


Today, a dream, yes. But in reaching for it, agricultural 
science adds bit by bit to Mother Earth’s fertility . . . and 
bit by bit, learns to control destructive forces. 


Continuing, creative research by Shell scientists 
builds up a tremendous country-wide demand for 
Shell products. The Shell name is a guarantee of 
quality—and, combined with an active national ad- 
vertising and merchandising program, gives the alert 
Shell dealer a flying start toward building a thriving, 
profitable business. 
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odernization 
ied equipment, 


and installation of 


cause jobbers to 


behind in facilities and service 
mpared to major company com- 
titors? 


[hese are general questions, posed 

the rough. Digging deeper will 

close many details, which jobbers 

ll want to consider, for in their 

sent modernization programs it 

iy be that ideas for handling an 
extra high octane gasoline at some 
time in the future can be dovetailed, 
resulting in at least a little reduction 
in overall expense. It does not seem 
probable that suppliers will want to 
attempt to force motorists with old 
cars to buy 93-octane gasoline just 
to accommodate a few with new type 
cars, but over a period of years, the 
change is likely to take place — a 
gradual transition. What are jobbers 
going to do about it? Here are opin- 
ions of three jobbers on whether or 
not manufacture of the new type mo- 
tors should start next year: 


Fred L. Whiteley, Whiteley Oil Co., 
Columbia, Mo., president, Missouri 
Petroleum Assn: “It would be a move 
in the wrong direction. Without more 
equipment, like storage tanks, it 


Encouragement 
from two _ sides 
came this week 
to those western 
oil men who are concerned about 
heavy fuel supplies. From the North 
came reports that rainfall in the 
Pacific Northwest is ‘‘above average,” 
ind prospects for a wet winter looked 
good 
‘ranslated to oil industry terms, 
Ss means that the area, which has 
been consuming 1.5 million bbls. a 

nth of fuel oil to produce electrici- 
ty, will now be able to get more hy- 
lro-electric power. An _ equivalent 
ering of fuel oil needs will follow. 
‘rom the Permian Basin in south- 
tern New Mexico and southwestern 
as via the new 30-in., 1000-mile 
line natural gas flowed into the 
thern California Gas Co.’s terminal 
anta Fe Springs, California—just 

le Los Angeles. 

is $70 million project can deliver 
175 cu. ft. of gas daily to California. 
When the last 200-mile link to Dumas, 

is completed, an even greater 
tity will be transported. By June 





Mr. Sweeney 
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would be disastrous. Only 5% to 
6% of the jobbers in Missouri handle 
aviation gasoline and 50% or more of 
the stations in rural areas have only 
two pumps.” 

Don M. Dickey, Dickey & Milbert 
Oil Co., Wayzata, Minn., president, 
Northwest Petroleum Assn: ‘“Sup- 
pliers are having difficulty getting us 
gasoline now, and I do not think they 
will begin selling a special high oc- 
tane grade until supplies improve. 
Unless all the industry made and sold 
90 octane (some refiners can not 
make it with present equipment), it 
would be difficult competition. In- 
stalling additional bulk plant and 
service station tanks and pumps 
would be a terrific expense for small 
jobbers. We could not get the tanks 
now even if we tried and pumps are 
very expensive.” 

Russel S. Williams, Gaseteria, In- 
dianapolis, president, Individually 
Branded Petroleum Marketers: “The 
tendency now is to lower the octanes 
of gasolines in order to increase the 
quantity and meet the demand. The 
need is for conservation of products. 
When the 93 octane comes, it will go 
in as a third product and would pre- 
sent a tremendous problem,” 


PACIFIC COAST—By Don Sweeney 


Rain and Natural Gas May Ease 


Tightness of Heavy Fuels 


1, 1949, deliveries will be 305 million 
cu. ft. daily. In energy equivalent, 
Southern California Gas Co. engineers 
put this at about 51,000 b/d of fuel oil. 

Some of this fuel will go north (via 
a trade deal of San Joaquin Valley 
natural gas), but the net increase for 
the 75,000 sq. mile area served by 
the Southern California Gas Co. and 
its affiliate, the Southern Counties Gas 
Co., will be in the neighborhood of 
205 million cu. ft. daily. 

What this will mean in terms of fuel 
oil demand is simply that industrial 
users who buy natural gas in spring, 
summer and fall, but who are subject 
to unscheduled cut-offs in winter, will 
now be able to go much longer before 
turning to their stand-by plants which 
burn fuel oil. 

* * + 

When the California report on gas- 
oline tax collections for the month of 
August came out in October, it was 
given a closer than usual going-over 
by industry people in the state. With 
the knowledge that the new gasoline 
tax increase in July has driven down 
the percentage of premium sales, 


Interpreting the Oil News 





many wondered what the effect had 
been on total sales. 

The report showed that taxable 
gallonage was up over the previous 
year 13.38%. But even this increase 
did not allay the apprehension of 
many. The Western Oil and Gas Assn. 
newsletter summed up this view by 
commenting: 

“The fact there has been no reduc- 
tion, but rather an increase, in the 
taxable gallonage distributed in Au- 
gust compared with a year ago ap- 
pears to indicate the 1.5c increase in 
the gasoline tax effective July 1 has 
not as yet affected consumption. This 
condition may not prevail, however, 
as the summer travel period comes to 
an end or as economic conditions be- 
come more normal than at the present 
time.” 

This slightly bearish view, perhaps 
weighted somewhat by the more mer- 
curial marketing wing of the industry, 
was not subscribed to by at least one 
top executive in a major company who 
saw it this way. 

“I don’t think the industry need 
worry too much about such factors as 
higher taxes or a recession affecting 
the over-all demand for gasoline in 
California—or, for that matter, the 
rest of the Pacific Coast. The indus- 
trial economy and social habits of the 
West are too well integrated to the 
use of the automobile. True, people 
may buy regular instead of premium— 
some are doing that now—or cheaper 
gasoline. But Californians are going 
to depend on their automobiles both 
for business and for pleasure in good 
times and bad.” 


+* * * 


The United States Rubber Co. has 
purchased a 640-acre airfield near 
the little Southern California town of 
Lancaster which they intend to use 
for a tire-testing headquarters for 
the company. Whether or not non- 
Californians can fully appreciate the 
reasons ‘given by Richard Beresford, 
test supervisor, for the choice of the 
site is a moot question. Beresford 
said the variety of weather and ter- 
rain in the area was the principal 
factor. Behind those words is 
cloaked burning desert heat with 
sharp changes to cold after sundown. 
Rocks of every size litter the area. 
It is truly a foresaken spot, and if 
tires can take that, they can take 
almost anything—the All Year Club’s 
prose about beautiful California not- 
withstanding. 7 

°o cod ° 

Three Texas Co. executives who 
started in the oil business as rousta- 
bouts have recently received promo- 
tions. They are H. O. Woodruff who 
has become acting division engineer 
of the Pacific Coast Division; R. M. 
Morrison, now manager of the pur- 
chasing department, and F. G. 
Schlemmer who has been named 


northern divisional purchasing agent. 
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— Detroit Oil Men's Club Seeks New Quarters 


Officers and members of the Detroit Oil Men’s Clu 
have an unusual interest in the current real estate boon 
They would like to see it level off so that they can a 
quire their own club rooms again. 


The club membership is not large, but there are 10 
resident and associate members and 30 non-residen 
members, and a portion of their dues—plus other clul 
income—is being ear-marked for the future purpose of 
establishing new club headquarters. They lost their club 
quarters in the Detroit Leland Hotel several months ag: 
because of the unusual demand for hotel space. How 
ever, the hotel has assigned a regular room for their 
Tuesday luncheons each week and social activities ths 
balance of the day. 


Jack O. Lefton, president of the club, is with the Red 
Seal Oil Co., which he and an uncle, Sam Lefton, organ 
ized in 1932. Jack’s Uncle Sam had been in the gasolin: 
marketing business previously. Jack is a long time resi 
dent of Detroit. He graduated from Central High Schoo! 
there in 1917 and then attended Wayne University fo: 
two years, majoring in accounting. 

Other officers of the Detroit Oil Men’s Club are: vic: 
president, Hayden R. Williams; vice president, Fred W 
Miller; secretary, Hugh B. Gavigan, and treasurer, Jack 
W. Epstein. 


Mr. Williams is division manager for The Amco Corp., 
distributors of petroleum handling equipment. He is a 
native of Plymouth, Pa. (born Feb. 4, 1897), and a grad 
uate from Northwestern High School, Detroit, in 1916 
The first important phase of his business career was 
from 1923-26, when he was southwest district manager 
for Sparks-Withington Co. at Dallas. The next two years 
he spent in Cleveland, Ohio, as district manager of U. S. 
Air Compressor Co. In 1929, he and A. F. Jordan formed 
the Jordan-Williams Equipment Co. in Detroit, and four 
years later merged it with Amco Corp., with Mr. Wil 
liams continuing in his present capacity of district man 
ager. 

Mr. Miller is general manager of the Mount Clemens 
Oil Co. at nearby Mount Clemens, Mich., and was born 
on a dairy farm in Macomb County, Mich. He managed 
the dairy farm for his father for two years. One of his 
duties was purchasing petroleum products for the farm 
from the driver of a horse drawn tank wagon of Stand 
ard of Indiana. The driver idea appealed to Mr. Williams 
so he asked Standard for a job and got it—but the tanl 
wagon was a Packard truck, instead of horse draw! 
vehicle. 

Mr. Gavigan is a Canadian, being born in Toronto 1! 
1903. He is now district sales manager for Tokheim at 
Detroit. He always has been an equipment man—neve! 
directly engaged in the oil business. He joined Tokhein 
in 1931. 

Mr. Epstein is a Philadelphian, having been born 
there June 3, 1913. He moved to Detroit in 1933 to work 
for the Keystone Oil Refining Co., where he remained 
until 1945, when he joined the newly organized Deat 
born Refining Co. as treasurer and resident agent. Dur 
ing leisure hours he enjoys golfing, handball and horse 
back riding. 
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API Board Approves Budget of $1,855,000 
For Oil Public Relations Program in '48 


Defers Action on Revamping Public Relations 
Organization; Marketing and Military Sessions 
Draw Record Crowds; Registration Hits 4,087 


CHICAGO—The API Board of Di- 
rectors on Nov. 11 approved a budget 
of $1,855,000 for the oil industry pub- 
lic relations program for 1948, but 
deferred until Nov. 12 a decision on 


revamping the public relations or- 
ganization. 
The organizational proposal calls 


for the appointment of a full-time 
paid director of a new API division 
which would supervise all API public 
relations as well as the industry-wide 
program. Whether the proposal is 
adopted or rejected, the Fred Eldean 
Organization would continue in 
charge of the field staff which works 
with state and area public relations 
committees. 


Following is a breakdown of the 
$1,855,000 budget: 


National and field 


organization $655,000 
Advertising 895,000 
Radio 15,000 
Special projects 125,000 
Editorial production 125,000 
Opinion survey 20,000 
Miscellaneous 10,000 


Until a few days ago, it was be- 
eved that the organizational pro- 
sal, made by the Public Relations 
yperating Committee, would have 
nooth sailing with the API board, 
ut opposition developed and after a 
ng session during the afternoon of 
ov. 11, during which the pros and 
ms were presented, the directors 
cided to sleep on it. 


The public relations proposal was 
major issue before the board at 
e API's 27th annual meeting—prob- 
ly the biggest in attendance and 
most crowded in program in 
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_ They 


API's history. 


At 3 p.m. on Nov. 11 registration 
stood at 4,087. 


Briefly the story was this as the 
convention on Nov. 11 completed its 
second day: 


Every hotel in Chicago’s Loop was 
jammed; the lobby of the Stevens, 
headquarters hotel, was a teeming 
mass of oil men from early morning 
to late at night; to eat meant to 
stand in line; attendance at the hun- 
dreds of committee and group ses- 
sions was consistently good. 

The group session on “Organized 
Reserves of Air Force, Army and 
Navy,” sponsored by the new API 
Defense Services Committee, an in- 
novation on the program, packed the 
Stevens Upper Tower. Indicative of 
the increased interest in oil company 
co-operation with the military to de- 
velop affiliated units was the large 
attendance at the group session. The 
military and ex-POL officers who ad- 
dressed the session spoke to a “stand- 
ing room only” crowd. (See separate 
story covering most of the papers 
given at the session on p. 14.) 

The two marketing meetings—the 
open session of the Marketing Com- 
mittee and the marketing group ses- 
sion—also drew more oil men than 
there were chairs to accommodate. 
were the largest marketing 
meetings ever held at an API con- 
vention. (For preliminary stories on 
these meetings see pages 12 and 13. 
More complete account of the group 
session will appear in next week’s 
NPN.) 


Other meetings likewise attracted 
large attendance, and there was talk 
that it may be necessary next year 
to spread meetings to additional 


hotels. This year, for the first time, 
one of the major divisions of API, the 
Transportation Division, is meeting 
outside the Stevens, but apparantly 
moving transportation to the Palmer 
House has not taken a sufficient load 
off the headquarters hotel. 


One of the early actions of the 
board of directors on Nov. 11 was ad- 
option of a maintenance budget plan, 
which writes into API by-laws for 
the first time a formula for request- 
ing contributions to meet that budget. 





API Meeting Highlights 


Boatwright Sees 5% Short- 
age in Products East of 
Rockies 12 
DJ Can’t Give Industry 
“Green Light” for Supply 
Action, API’s Boyd Says 13 
Marketers Ask for Forma- 
tion of Committee to Con- 
tact Auto Industry on 
High Compression Engine 
Plans 13 
Military Expects Industry 
to Provide Nucleus of 
Trained Men for Oil Unit 14 
Committee Adopts Designa- 
tions for Auto Gear Lubes 14 
Boyd Appeals for United 
Petroleum Industry to 
Combat Federal Controls 15 
Brand Buying of Oil Prod- 


ucts Seen Best Insur- 
ance of Quality 15 
New Jersey Plans Free 
Competition for Oil on 
Superhighways 36 


Future Problems of Trans- 
portation of Petroleum 


over Highway 43 
Pipelining in the Middle 
East 46 


Tanker Transportation and 
Remarks on Inland-Wa- 
terway Operations 56 
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Boatwright Sees 5% Product 
Shortage East of Rockies 


Cites Yield Percentage Which Would Spread 
Deficiency Uniformly Among Three Products 


By PAUL WOLLSTADT 
NPN News Editor 

CHICAGO — Supplies of gasoline, 
kerosine and distillates in the na- 
tion east of the Rocky Mountain 
area will fail to meet estimates of 
demand by about 5% in the next 
seven months if the deficiency is 
spread uniformly among the prod- 
ucts, John W. Boatwright, manager 
of sales research for Standard of In- 
diana, told the API Marketing Group 
session here Nov. 11. 

Mr. Boatwright and W. L. Holm- 
gren, president of W. H. Barber Co., 
Minneapolis, addressed the session on 
“Today’s Fuel Oil Problems.” Mr. 
Holmgren urged top marketing ex- 
ecutives of all primary suppliers to 
see that there is fair distribution of 
heating oil among all classes of re- 
sellers. 

Both were insistent that the prob- 
lem of meeting the demand can best 
be solved by the oil industry under 
free enterprise without government 
interference. 

Mr. Boatwright pointed out that if 
the industry concentrated on meet- 
ing the fuel oil demand, it would be 
tragically short on gasoline, includ- 
ing gasoline needed on the farms; but 
that if it concentrated on gasoline, 
fuel oil production would fall far 
short of needs. Then he said: 


Results Can Be Closely Approximated 


“This brief summary of two utterly 
absurd assumptions has been given to 
establish the premise on which the 
industry must operate in the next 
seven months. It must equalize its 
supplies between gasoline, kerosine 
and distillates so that each of these 
products will be brought to the mar- 
ket in approximately the same ratio 
to their respective demands. Obvious- 
ly each operating unit of the industry 
cannot and should not take my esti- 
mate of demand. According to my 
calculations, if we were to recognize 
the composite yield of these three 
products as 65.2%, which was 
achieved in the winter months of 
1946-1947, and adopt yields of 39.8% 
on gasoline, 7.4% on Kerosine, and 
18.0% on distillates, the deficiency 
forecast for a normal winter would 
be uniformly spread among the prod- 
ucts. 

“Many of you with individual and 
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unique type refinery operations are 
experiencing yields which do not ap- 
proach these levels. Desired results 
can be closely approximated, how- 
ever, if the units of the industry will 
adopt yields of kerosine and distil- 
lates slightly above those adhered to 


during the winter months of 1946-47, - 


prior to the time when limitations 
on supplies were commonplace. 


“If, against your higher crude runs 
as assumed, each refiner will increase 
his yield of kerosine .1 of one per- 
centage point and his yield of distil- 
lates by 1.3 percentage points over 
last winter, the composite average of 
the total industry will come out ap- 
proximately at the levels indicated. 
Supplies of gasoline, kerosine and 
distillates will fail to meet the es- 
timates of demand previously given 
by approximately 5%. Such a pro- 
gram enables the industry to meet 
the consumer owners of all types of 
petroleum equipment and _ inform 
them honestly that it is playing favor- 
ites to none, but treating all on an 
equitable basis. It is so adjusting 
its operations as to spread its sup- 
plies as nearly as possible in keeping 
with demand.” 


Lists Nine Actions 


Mr. Boatwright listed the follow- 
ing nine actions that the industry can 
and should take to mitigate the se- 
verity of the situation: 

1. Improve our net import balance 
if such can be done without disrupt- 
ing contacts with our sister nations 
or economic balances of international 
importance. 


) 


2. Hold crude oil production at all 
points east of the Rockies at MER. 

3. Strive to rush into service all 
possible tanker facilities. 

1. Use more tank cars to move 
crude into the Midwest so present 
levels of refinery operations can be 
maintained. 

5. Go even further in substituting 
truck transports for tank cars on 
local hauls. 

G. Try to assure equitable distri- 
bution throughout the country of sup- 
plies available. 

i. Seek to have competitive fuels 
accept and recognize their responsibi- 
lity and carry their full portion of 





the heating load through equitable 
distribution of available supplies. 

8. Help the consumer recognize his 
responsibility to conserve fuel oil and 
motor fuel. 

9. Defer producing higher octane 
gasoline until the supply and demand 
relationship in the oil industry is in 
balance. 

Likening the demand-supply situ- 
ation to a race, Mr. Boawright said: 

“To win this race will require time, 
money and materials, and while it is 
being run, let us all work to see that 
it is run fairly and that an environ- 
ment of free enterprise may continue 
to exist.” 


Guilty of Errors 


Mr. Holmgren, addressing an audi- 
ence that contained most of the top 
marketing executives of the major 
companies, frankly said that most of 
the large companies have been guilty 
of errors in the last several months 
He said there is much confusion and 
apprehension among major company 
marketers, and urged the top men to 
get out in the field and see it for 
themselves. 

“This is,” said Mr. Holmgren, ‘no 
time for secrets. Every primary sup- 
plier must get into this game (of 
fair distribution) to make it work.” 

Pointing out that it was generally 
agreed at the API marketing meet- 
ing in Minneapolis on June 30 that 
no homes need be cold if the indus- 
try’s heating oil customers saved 10°; 
through conservation, he added this 
goal can be achieved only if all in 
the industry know the situation and 
work at it. 

“The top marketing people,’ Mr 
Holmgren said, “would be surprised 
at the lack of good information 
among their people.” 

He warned that shortages of heat- 
ing this winter will bring about de- 
mands for government control, as 
well as making home-owners easy 
prey for competitive fuels in future 
years, 


Pure’s Toledo, Ohio, Refinery 
Plan Submitted for Reopening 


Special to NPN 
TOLEDO—David S. Frank, Pure 
Oil Toledo refinery superintendent 
Nov. i1 submitted written six-point 
plan for reopening refinery on basis 
of contract in force when plant was 
struck. Union negotiators were not 
hopeful but agreed to submit the 
plan to membership Nov. 16. 
Tentative agreement has_ been 
reached on some clauses, federal con 
ciliation commissioner reports. 
Meanwhile at Lockport, Ill, The 
Texas Co. and OWIU signed a new 
contract effective Nov. 15 for refiner) 
employes. Pact calls for basic wage 
boost of 15c per hour but cuts cost- 
of-living bonus from 22c to 10c per 
hour. 
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DJ Can't Give Industry ‘Green Light’ 
For Supply Action, API's Boyd Says 


Rejects Suggestions Government Take Action; 


Van Covern Says Steel Allocations Unequal 


NPN News Bureau 

CHICAGO-—API President Boyd 
Nov. 10 flatly rejected all suggestions 
that federal government should take 
action in present supply situation, 
saying that industry itself can do 
better job by far. 

He described every unit of the in- 
lustry as straining to utmost to meet 
an unprecedented demand, and em- 
phasized that while government 
could, of course, institute rationing 
programs, these would not result in 
getting any more oil to the public. 
Also, noting that National Petroleum 
Council’s Supply Committee was to 
meet Nov. 11, he scouted possibility 
any special program industry 
might devise getting a “green light” 
antitrust clearance from the Justice 
Department “that would be worth 
anything.” 

“The attorney general ean’t au- 
thorize a violation of the -antitrust 
laws,” said Mr. Boyd. 3 

Other Developments 

These comments by the API ex- 
ecutive were made at press confer- 
ence which also produced these other 
levelopments: 


ot 


1. A rather broad suggestion that 
the steel industry could do a better 
job of allocating steel among various 
users, Fred Van Covern, API statis- 
tical director, noting for one thing 
that oil burner industry is getting 
relatively more steel than is the oil 
industry, expressed in terms of heat- 
ing oil demand created by new burn- 
ers. 

2. An expression of confidence by 
Mr. Boyd that the API-sponsored in- 
dustry public relations program will 
continued—and on an enlarged 
basis. Mr. Boyd said first year of 
program had been largely devoted to 
etting organized and described him- 
elf as satisfied with results to date. 

5. Another comment by the API 
lead that while he had never felt the 
\nglo-American Oil Agreement, now 
waiting Senate action, to be neces- 

iry, he nevertheless thought it a 

lesirable” thing. He added that he 

ewed agreement as providing set-up 
milar to Interstate Oil Compact, 
ith no authority vested in proposed 
ternational petroleum commission. 

On supply front, Mr. Boyd told 

wsmen that present situation was 

ie not to a “shortage” of oil but to 
demand” coming at time 
industry was handicapped by 


be 


xcess 


when 
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materials and other shortage. All 
power and fuel industries are in same 
shape, he emphasized. 
Discusses Supply Outlook 

Mr. Van Covern discussed supply 
outlook at considerable length, es- 
pecially as concerns Dist. 2. Indus- 
try in Midwest, he said, has “certain- 
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ly gotten down to doing a job,” with 
result stocks of heating oils now are 
up to last year’s levels, although not 
up to level that would be desirable 
to meet excessive demand. 


Mr. Van Covern said also that he 
doesn’t look for any national short- 
age of gasoline next summer, but 
added that in certain areas, partic- 
ularly Dist. 2, companies will have to 
continue to allocate supplies as now. 
He pointed out that heating oil yields 
have been increased over 2%, and 
this means less gasoline next sum- 
mer. 

Mr. Van Covern presented this sta- 
tistical picture of demand industry 
was called upon to meet in first 9 
months of 1947: 


Total Demand (Domestic and Exports) 


(Thousands of Barrels of 42 Gallons Daily) 


First 9 months 1941 1945 
All oils .. 4,294 5,461 
Gasoline .. 1,894 2,253 
Kerosine .. ; er 187 205 
Gas Oil & Dist. Fuel Oil ...... 500 689 
Residual Fuel Oil 1,065 1,485 


Marketers Ask for Committee 








1947 
Increase over: 
1946 1947 1941 1945 1946 
5,235 5,777 +34.5 + 5.8 +10.4 
2,130 2,299 $21.4 - £.0 + 7.9 
250 278 448.7 1.35.6 $11.2 
715 840 +-68.0 + 21.9 $17.5 
1,309 1,426 +-33.9 4.0 + 8.9 


to Contact Auto 


Industry on High Compression Engine Plans 


By NPN Staff Writer 
CHICAGO—API Marketing Com- 
mittee Nov. 10 recommended to API 
Board of Directors that it name com- 
mittee of six to contact automobile 
industry as to latter’s plans, if any, 
for bringing out a new high-compres- 
sion engine in fall of 1948. 

Proposal originated with Chairman 
B. L. Majewski, who said that if such 
an engine were brought out it wouid, 
in his opinion, have “tremendous ef- 
fect’ on industry’s ability to supply 
demand. Committee would be com- 
posed of three marketers and three 
refiners and, as Mr. Majewski put 
it, would “contact the automobile in- 
dustry to find out what schemes they 
have for hurting or helping us.” 

Mr. Majewski conceded that, judg- 
ing by accounts in trade press, indus- 
try opinion was divided as to effect 
on it of high compression engine. 


Other Developments 

Today’s meeting also: 

1. Raised no objection when Mr. 
Majewski said he was pigeonholing 
for good a long-pending suggestion 
that a uniform credit card be de- 
veloped. 

2. Heard from John W. Frey, API 
Marketing director, that API Ac- 
counting Committee is bringing up to 
date a 1936 booklet on subject of 
uniform accounting procedure and 
that it would be asked to include 
specific references to marketing as- 
pects of accounting. Clyde Morrill, 
Atlantic Coast Oil Conference, had 
suggested at Minneapolis meeting 
last June 30 that committee be ap- 
pointed to survey need for develop- 


ing uniform procedures, only to have 
API board reject it later. 

3. Voted, subject to board ap- 
proval, to create an aviation tech- 
nical service committee in Marketing 
Division, empowered to “consult”, on 
request, with municipalities and 
others as to type of dispensing and 
other equipment best suited for air- 
port use. 

4. Authorized a special subcommit- 
tee (Rankin Peck, John Dressler and 
Glenn Primm) to consider and report 
back Nov. 12 on proposal that com- 
mittee be created to discuss with 
auto industry need for designing cars 
in way that will enable tanks to be 
filled quickly, etc. 

5. Decided to take up at next quar- 
terly meeting. (at Atlantic City, in 
April) a Clyde Morrill suggestion 
that sectional meetings be substi- 
tuted for quarterly meetings, with 
country to be split up into four or 
five regions. Mr. Morrill thought this 
would eliminate travel and other 
problems, enable local jobbers and 
others to participate in meetings. 

6. Heard Wesley I. Nunn, Indiana 
Standard, report receipt of orders for 
1,029,000 copies of new fuel oil con- 
servation booklet and state that ad- 
ditional orders were acceptable 
through Nov. 24. 

7. Heard Dr. James Shafert and B. 
F. Keefe of U. S. Public Health Serv- 
ice ask that signs be placed in male 
restrooms at service stations urging 
men who may have venereal diseases 
to seek treatment. Plea will be cir- 
culated by mail to members of API 
Marketing Committee. 
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Military Expects Industry to Provide 
Nucleus of Trained Oil Reserve Unit 


Maj. Gen. Larkin, Other Speakers Tell API Forum 
Of Need for Organization and Training Now 


By HERBERT A. YOCOM 
Chief NPN Washington Bureau 


CHICAGO — The entire industry 
was put on notice here in an Armis- 
tice Day API forum that the armed 
services look to it to provide now 
the nucleus of trained petroleum per- 
sonnel who will be needed in any fu- 
ture emergency. 


That was the message brought 
from Washington by the quarter- 
master general of the Army, Maj. 
Gen. T. B. Larkin. And a half-dozen 
other speakers, including two oil men 
who fought in the last war, picked 
it up and gave it emphasis by telling 
of the steps already being taken to 
bring about the close co-ordination 
and co-operation between military 
and industry General Larkin had de- 
scribed as “the most prime requisite 
for the implementation of a sound 
program for an adequate national de- 
fense.” 


General Larkin told the forum 
sponsored by API’s Defense Services 
Committee, of which C. E. Cummings 
of The Texas Co. is chairman—that 
the oil requirements of the next war 
will make those of the last one seem 
small. 


Calls for Planning Now 


“Wisdom dictates,” he said, “that 
we do our planning while the lessons 
of the recent war are fresh in our 
minds . ... To this end, a strong, 
well trained organization of units, 
made up of industry-trained special- 
ists, with knowledge of combat con- 
ditions and requirements, must be 
available to the armed forces. They 
must be ready immediately upon the 
development of any emergency which 
threatens the safety of our country 
and our people; therefore, the affili- 
ated unit program has been estab- 
lished.” 


Also, from General Larkin the 
meeting received a report on progress 
in Washington towards fulfilling as- 
surances given by Army Secretary 
Royall in August that the services, 
under unification, would set up a 
joint petroleum purchase agency. 

The Munitions Board, he said, even 
now has a committee writing a char- 
ter for an Armed Forces Petroleum 
Agency to operate directly under the 
secretaries of Air, Army, and Navy. 

Under the Army’s affiliated unit 
plan, related by General Larkin and 
other speakers, individual companies 
in the industry are being asked to 
sponsor reserve type units within 
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their organization. Personnel of these 
units may be 100% company per- 
sonnel, or may be company personnel 
augmented by men from similar type 
industries within immediate area. 
Sponsoring companies are expected 
to maintain training schedules, to be 
proposed by the Army and designed 
to provide trained units of specialists 
for immediate integration into the 
armed forces in event of a national 
emergency. 

Composite units also are planned, 
for organization and training of per- 
sonnel unable to participate in the 
affiliated unit plan. Too, an over- 
all military petroleum correspondence 
course is being written on an indus- 
try level for the OQMG. And there 
is a plan to utilize the Quartermaster 
Assn. as a medium for reaching Na- 
tional Guard and other interested in- 
dividuals at local level. 


Navy, in its planning, has provided 
for organization of voluntary units 
of petroleum specialist reserves in 
the various naval districts. One al- 
ready has been organized in Chicago, 
and others are in process of being 
organized at Midland, Tex., and in 
the New Orleans area. 


Capt. Ralph E. Wilson, USN, told 
the meeting that the Naval Reserve 
Office in A-NPB has compiled a us- 
able list of petroleum officers with 
petroleum experience which contains 
about 2,000 names—more than ample 
to meet an estimated mobilization 
requirement of 1,500. Also, he said 
a training program for younger men 
in the industry is being formalized 
and that two companies already have 
expressed a willingness to participate. 
Under it, a maximum of 10 men un- 
der 30 years will be commissioned in 
the Naval Reserve and called im- 
mediately to 18 months active duty 
in inspection offices in the Middle 
East, U. S. Gulf and various area pe- 
troleum offices throughout the world. 


Vote to Set up Area Committees 


Prior to the forum session, the 
Defense Services Committee had vot- 
ed to set up area committees in each 
of the six Army areas in continental 
U. S. to stimulate interest in and 
help the organization of affiliated pe- 
troleum units under the Army pro- 
gram. Proposed units would be 
screened through these committees 
to the defense group, which, in turn, 
would recommend to Army which 
should be set up. 


Also, the committee voted to ask 





all companies to make a survey to 
determine number of personnel who 
now have reserve status, object being 
to ascertain what is the present po- 
tential drain on manpower. A form 
circular has been developed for com- 
panies to use in making the survey 

Speakers on the afternoon pro- 
gram, besides General Larkin and 
Captain Wilson, included: 

Col. G. H. Vogel, who discussed 
the role of the Army-Navy Petrole- 
um Board in supply and personnel 
planning. 

Col. Steven C. Lombard and Lt. 
Col. John D. Hines, who detailed pe- 
troleum personnel plans of the air 
and ground forces, respectively. 

M. B. Chittick, of Pure Oil Co., 
who told of plans for composite re- 
serve groups. He is colonel in com- 
mand of the 587th unit. 

Stanley Young, Standard-Vacuum 
Oil Co., on requirements of a training 
program for petroleum reserve of- 
ficers. A captain in QM reserve Mr. 
Young now is on temporary active 
duty while outlining and organizing 
military petroleum correspondence 
course. 


Committee Adopts 
Designations for 
Auto Gear Lubes 


By WILLIAM F. BLAND 

NPN Staff Writer 

CHICAGO — Adoption of a stand- 

ard set of designations for automotive 

gear lubricants was approved by the 

API Lubrication Committee Nov. 10. 

As finally accepted by the commit- 

tee, four types of gear lubricants are 
designated: 


Regular Type Gear Lubricant—This 
term designates gear lubricant gen- 
erally suitable for use in automotive 
transmissions and in most spiral bevel 
and worm gear differentials. 


Worm Type Gear Lubricant—This 
term designates gear lubricant gen- 
erally suitable for use in truck type 
worm gear rear axles under very se- 
vere conditions of service. 


Mild Type Extreme Pressure Gear 
Lubricant — This term designates 
gear lubricants having load carrying 
properties suitable for many auto- 
motive transmissions and spiral bevel 
differentials under severe conditions 
of speed and load. 


Multi-Purpose Type Gear Lubricant 

This term designates gear lubri- 
cants having load carrying properties 
suitable for hypoid gear and other 
types of differentials and many trans- 
missions. 


(Note:—Transmissions of non-auto- 
matic type require SAE 80, 90, 140 
or 250 viscosity grade gear lubricants. 
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utomatic or semi-automatic trans- 

issions, fluid couplings, torque con- 

rters and tractor hydraulic sys- 
ms may require special lubricants.) 

The designations were presented by 

mmittee’s chassis lubrication panel, 

airmaned by C. W. Georgi of Quaker 

tate, and in general followed recom- 

endations made at the committee’s 
previous meeting in Atlantic City last 
September. 

The September report, however, also 
included a table of “Lubricant Recom- 
mendation for Automotive Gears.” 
This table was dropped from the final 
proposal, according to Mr. Georgi, be- 
cause a questionnaire survey of the 
entire committee membership showed 
opinion on the subject divided and “an 
adequate majority in favor of the ta- 
ble does not exist.” 


Awaits Several Committees’ OK 


Final approval of the designations 
must now be given by the General 
Committee of the API Division of 
Marketing. 

In commenting on the accepted des- 
ignations, the panel report stated, ‘It 
is evident that no set of gear oil des- 
ignations can be developed which will 
be 100% satisfactory ... We can only 
hope to develop a write-up which will 
be sound and satisfactory in its major 
aspects.” 

In earlier action at its meeting the 
Lubrication Committee accepted a re- 
port of the Crankcase Oil Change 
Panel that no change be made in the 
present API recommendations that 
crankcase oil be changed every 1,000 
miles until such time as the industry 
is in a better position to determine the 
extent to which new engine and car 
designs will affect the situation. 


McCollum Urges Expanded 
Search for Crude Oil 


Special to NPN 

SAN ANTONIO — Expanded de- 
mand for petroleum requires greater 
than present efforts to find more oil 
in United States and accelerated de- 
velopment of foreign oil reserves, 
L. F. McCollum, co-ordinator of pro- 
jucing, Standard Oil Co. (N. J.), told 
members of South Texas section of 
American Assn. of Petroleum Geolo- 
gists here Nov. 5. 

Mr. McCollum pointed out that 
prewar domestic production averaged 
less than 4,000,000 b/d while poten- 
tial production was approximately 5,- 
20,000 b/d, providing a 1,200,000 b/d 

ishion.” Today with demand and 

duction about equal, he said, this 
shion was gone, and industry was 

ed with demand forecasts of 5,- 
60,000 b/d by 1950-51. Mr. McCol- 
n also observed that recent discov- 

fields a>peared to be smaller and 
h lower reserves, that present 
ling was close to existing fields. 

declared that more _ extensive 
rch in new provinces was needed. 
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Boyd Appeals for United Petroleum 
Industry to Combat Federal Controls 


By NPN Staff Writer 

CHICAGO — President Boyd of 
API, in his address to the institute’s 
27th annual meeting here on Nov. 
12, appealed for a united petroleum 
industry to fight against government 
controls. 

He noted that 1948 is an election 
year during which “all the alleged 
miseries and supposed failures of 
American business life will be piled 
into a gloomy pyre upon which busi- 
ness and businessmen will be placed 
gleefully and the torch applied.” 

“What we need in America,” he 
continued, “is unity of purpose, unity 
of action in opposing needless laws 
and irresponsible changes in govern- 
ment operations. In spite of all the 
orations we shall hear from _ politi- 
cians, hocus-pocus doctors and do- 
gooders about misery, there is, after 
all, very little government can do 
about.” 


Raps ‘Legislative Mania’ 


The address was one of the most 
outspoken Mr. Boyd has delivered to 
an API annual meeting. He strong- 
ly criticized those who have the “leg- 
islative mania,’’ though he took care 
to point out that he was not taking 
pot shots at any particular oil man. 

“Frankly speaking,” he said at one 
point, “wouldn’t you like it mighty 
well if every person engaged in the 
industry would substitute real co- 
operation for noisy hell-raising. I 
must say that I would like to see 
every oil man save his powder and 
shot for our industrial enemies and 
not waste it shooting wildly and so 
often at a lot of things he cannot 
correct. .. 

“The only way I know to solve all 
the competitive problems in our in- 
dustrial wheat field would be to plant 
the seed catalogue and abandon the 
competitive system for one of gov- 
ernmental planned economy or some 
pseudo-socialistic form of regimenta- 
tion. And who wants to destroy a 
competitive system which made it 
possible for 34,000 separate units to 
get into the oil business, the system 
which permits them to stay in it, and 
to run their business the way they 
want to run it. 

“We can’t have our cake and eat 
it, and the only way I know to beat a 
slot machine is to play it with a 
sledge hammer. Destroy the com- 
petitive system, and you destroy, 
first, your freedom and then your- 
self—whether you are engaged in 
large or small business operations. I 
just cannot conceive of our wanting 
to exchange our freedom for a mess 
of pottage; for, if we do, we shall find 


that the pottage will turn out to be 
only mess.” 

Mr. Boyd said that he believes the 
word “independent” is used _ too 
loosely in the oil industry. The dis- 
tinction, API's president asserted, is 
between “small” and “large” units. 
Who is to say, Mr. Boyd asked, that 
any of the large companies are any 
less “independent” than the smallest 
producer, refiner or marketer? 


Praises Gordon Duke 


Praised by President Boyd—and 
the only oil man specifically named 
in his address—-was Gordon Duke, 
chairman of the National Council of 
Independent Petroleum Assns. 

“Recently I was impressed by the 
sound philosophy expressed by Gor- 
don Duke,’ Mr. Boyd said, “in his 
comment regarding the conduct of a 
proposed factual analysis of jobber- 
distributor operations. He (Duke) 
said: ‘It is basically the jobber’s 
own responsibility as the head of his 
business to master his problems 
rather than to sit by and be slowly 
washed out or bypassed by others 
who have achieved such solutions.’ 


“What Gordon was saying was an- 
other way of saying that, under the 
competitive system, ‘every man is the 
architect of his own fortune.’” 

Mr. Boyd asked for industry-wide 
co-operation on the public relations 
job, saying that if each of the 34,000 
separate units in the industry do not 
share in it, the job will be botched. 


Brand Buying Seen Best 


Insurance of Quality 
By NPN Staff Writer 


CHICAGO — Specifications for pe- 
troleum fuels and lubricants tell so 
little about the actual performance 
that can be expected from these 
»roducts that the only way the pur- 
chaser can be sure of quality is to 
buy on brand, according to R. J. Ss. 
Pigott, chief engineer, Gulf Research 
and Development Co., Pittsburgh. 

Speaking at the general lubrication 
session of the API Division of Refin- 
ing held here Monday evening as part 
of the 27th annual API meeting, Mr. 
Pigott talked on the technical back- 
ground of a brand. 

He discussed the data usually cov- 
ered in specifications for gasolines, 
fuel oils, lubricating oils and greases, 
and pointed out that even the more 
important of them give only indica- 
tions of what performance will be. 

Referring to the specifications for 
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fuel oil, as one example, he stated 
that ‘about the only items that give 
much information as to performance 
of a fuel oil are carbon residue, cop- 
per strip corrosion, distillation, spe- 
cific gravity and viscosity, and none 
of these give anything but indica- 
tions of what the performance will 
be. Performance simply cannot be 
predicted from them.” 


Extensive Equipment Needed 


To determine what the perform- 
ance of a fuel or lubricant is going 
to be, he brought out, the manufac- 
turer must employ extensive and ex- 
pensive tést equipment designed to 
imitate actual operation or conduct 
elaborate field testS in commercial 
apparatus. 


“The results of these tests,” he 
continued, “do not appear in speci- 
fications, except in the case of some 
of the wartime Army specifications 
in which engine tests were part of 
the specification. 

“At the present time we can see 
no way in which elaborate testing of 
this sort could be included in ordi- 
nary commercial specifications, but 
at least we shall probably find value 
in qualification tests involving this 
form of verformance testing. How- 
ever, this kind of testing could not 
be done on each order but must be 
done for the whole production of the 
material. This implies at once the 
use of a brand as the only practical 
way of guaranteeing that these ma- 
terials have been so tested when pur- 
chased in small lots.” 


Spends Million for Testing Setup 


Gulf, Mr. Pigott revealed, has spent 
about a million dollars for the equip- 
ment and buildings necessary for its 
mechanical testing of fuels and lu- 
bricants. 

In conclusion, he stated that “the 
reputation of a brand is a most valu- 
able asset to a manufacturer and is 
practically the only assurance which 
the customer has that he is getting 
a product having certain definite per- 
formance qualifications. Until this 
situation can be changed, it appears 
desirable that the purchaser should 
always buy on performance since the 
specifications tell him so little, and 
for the present can tell him little 
more. Therefore, the purchaser should 
buy on brand, which is the means of 
guaranteeing »verformance.” 


Tennessee Oil Men to Hear 
Counsel for Standard (N. J.) 


CHATTANOOGA, Tenn. Judge 
Edwin S. Hall, New York, general 
counsel of Standard Oil Co. (N. J.) 
and Congressman Estes Kefauver of 
the Small Business Committee, are 
among speakers scheduled to address 
Tennessee Oil Men’s Assn. here Nov. 
23-24-25. 
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Tanker Shortage Threatens 
2 Jobbers, Committee Says 


NPN News Bureau 
WASHINGTON — Two South Caro- 
lina Independent jobbers may be 
forced out of business because of lack 
of coastwise tanker transportation, 
according to Senate Small Business 
Committee which is preparing to hold 
a public hearing Nov. 14 on disposal 
of surplus T2 tankers to foreigners. 


Committee aides said a large Penn- 
sylvania Independent marketer also 
complained that if tanker transporta- 
tion situation doesn’t improve soon 
his company will be unable to hold its 
customers. 


These complaints, it was said, were 
“characteristic” of stories told the 
committee by other East Coast Inde- 
pendents. — 


Meanwhile, U. S. Maritime Commis- 
sion is continuing to make contracts 
for disposal of more surplus ships to 
foreigners, but USMC chairman, Ad- 
miral Smith, has called halt to actual 
delivery of ships until committee hear- 
ings are completed. 


Wherry Terms Sales Illegal 


Committee Chairman Wherry (R., 
Nebr.) charged that sales to foreign- 
ers were illegal because there were 
insufficient ships still owned by gov- 
ernment to cover all applications by 
American citizens to purchase the bot- 
toms and operate them under the 
American flag. 

During this month, it was estimat- 
ed, USMC will be able to meet only 
about 30 to 35% of coastwise requests 
for tonnage from its operating fleet. 


Capt. Granville Conway, White 
House shipping expediter, said “‘good 
progress” is being made in refitting 
of these 50 and some should go into 
operation soon. Settlement of strike 
at large East Coast shipyards, it was 
said, should materially aid in getting 
some of ships in action next month. 


Amendment Prohibiting Tax 
Diversion in Ohio Wins 


NPN News Burean 
CLEVELAND Constitutional 
amendment prohibiting use of motor 
fuel and autemobile license tax rev- 
enue for other than highway pur- 
poses won without difficulty, in the 
Nov. 4 election, making Ohio 20th 
state to adopt antidiversion amend- 
ments. 


Legal experts differ as to whether 
the restrictive amendment automat- 
ically repeals present i1c-a-gallon 
liquid fuel tax law. The liquid fuel 
tax law levies an excise tax on such 
fuel for providing revenues for gen- 
eral revenue fund. Those contend- 
ing that present law becomes veid 







when amendment becomes operativ: 
Jan. 1, point to possible loss next 
year of $15,000,000 that otherwis: 
would be collected for general rey 
enue fund. 


Says Tax Law Not Repealed 


Hubert B. Fuller, Cleveland, attor 
ney for Ohio Petroleum Marketer 
Assn., one of the groups working f« 
the amendment, told NPN that h 
opinion, shared by major oil compan 
counsel, was that amendment did n: 
repeal present fuel tax law, but tha 
money can be used only for highway, 
purposes. He predicted possible lega 
snarls before amendment becom: 
operative. 


Ad Campaign Planned 
To Push Oil Burner Sales 


NPN News Bure 

NEW YORK—Williams Oil-O-Mati: 
Division of Eureka Williams Corp. wi! 
begin its “most intensive winter ad 
vertising campaign” to sell its line of 
oil burners this week, and althoug! 
company will stress fuel conservatior 
by urging customers to change fron 
an old to a new oil burner, strong 
play will also be made for coal-to-oi! 
conversion business. 


Oil-O-Matic is making strong bid 
for “off-season” business, W. A, Math 
eson, executive vice president, stated 
Ads will point out that conversion job 
can be done in only three hours, and 
customer is offered three years to pay 
Mr. Matheson observes that sales 
prospects feel the greatest need for a 
change in their current heating sys 
tem in the winter time, but are pre 
vented from making change by mis 
conception that conversion would in 
volve days without heat. 


Company Will Spend $200,000 


Using this theme, Oil-O-Matic wil) 
spend $200,000 during winter months 
in “shelter group” of magazines, and 
in metropolitan and local newspapers 


Company also has an elaborate plar 
for dealer tie-in advertising on a co 
operative basis. Additional plans cal 
for direct mail material, posters, win 
dow displays, etc. 

Williams’ campaign makes no men 
tion directly of tight fuel oil suppl) 
situation. 


Hoosier Jobbers to Hear 
Max Ball at Annual Meeting 


Special to NP 

INDIANAPOLIS, Ind. — Max W 

Ball, director of Interior’s Oil an 

Yas Division, will address the 25t! 

annual meeting of the Indiana In 

dependent Petroleum Assn. here 0! 
Nov. 22. 
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Socony-Vacuum Allocates 
Gas’ in East 4% Below '46 


Company Also Allots Aviation Gasoline, Diesel Fuel 


And Naphthas to Both Dealers and Direct Customers 


By NPN Staff Writers 
Industry predictions of general al- 
cation of gasoline supplies on East 
Coast this winter, touched-off by 
Jersey Standard’s cut in allotments 
to dealers in New England and New 
Jersey last month, came a step near- 
er fulfillment this week as Socony- 
Vacuum Oil Co. Nov. 12 announced 
that in its eastern marketing terri- 
tory it will allocate gasoline to its 
present dealers and direct customers 
luring November and December on 
1 basis of 4% less than the quanti- 
es delivered in same months of 
1946, subject to necessary adjust- 
nents to reflect current trends. 


Although two other companies, 
Pure Oil Co. and American Oil Co., 
due to losses in production of refined 
products, have been forced to cut 
shipments to customers since last 
spring, Socony is the first eastern 
major to publicly announce alloca- 
tions down to the _ dealer level 
throughout its marketing territory 
yn a basis below 1946. 


Socony’'s action affects not only mo- 
tor gasoline, but also aviation gaso- 
line, naphthas and Diesel fuel and 
ncludes direct customers as well as 
lealers. Company stated that it 
planned to deliver to customers this 
season kerosine and heating oils on 
in equitable basis reflecting as near- 

as possible the amounts they re- 

ived during the 1946-47 heating 
season (June 1, 1946 to May 31, 
1947). Socony’s action was signifi- 
int in that it was first company to 
ivor users of domestic heating oils 

er users of Diesel fuel. 


Allocation move was made neces- 
ry, Socony said, by unprecedented 
nand for petroleum products and 
eatly increased requirements of 
federal government, ‘‘which must 
ve priority.” Action was limited 
eastern marketing territory and to 
months of November and Decem- 
It was designed, company said, 
effect the most equitable distri- 
tion of its products.” 


\. L. Nickerson, director in charge 
domestic marketing, said Socony 
] 


iid continue to study the supply- 
iand situation actively and during 
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latter part of December would an- 
nounce the basis for allocation of 
products after Jan. 1, 1948. 

He adds that it was improbable, 
however, that allocations after the 
first of the year would be any higher 
than at present. 

Mr. Nickerson said that demand 
for petroleum products is greater 
than ever before in history including 
the peak war year 1945. 

“At the same time,” he declared, 
“the supply of crude oil is at a record 
level, and more petroleum products 
are being refined and delivered today 
than at any time in the past. In ad- 
dition Socony-Vacuum and other com- 
panies in the industry are expanding 
their facilities for manufacturing, 
transporting and storing as fast as 
possible, spending some $4 billion 
this year and next on this program. 
But the current demand for petro- 
leum products is currently running 
ahead of supply. We regret that 
this action is necessary, but in the 
interests of fair treatment for all our 
customers we are obliged to allocate 
some of our principal products until 
this condition can be corrected.” 


Other major oil companies market- 
ing in the East reported no improve- 


ment in gasoline supplies. Several 
companies, which’ requested that 
their names not be used pending 


formal announcement of their plans, 
reported following positions in re- 
gard to allocation: 


Company A: _ Setting quotas on 
1946-plus basis to divisions since last 
spring. Expects to allocate to deal- 
ers by next month, unless situation 
improves radically. 

Conipany B: 
divisions on an 
Nov. 1. 

Company C: Plans cut in division 
quotas, but no action taken yet. 

Company D: Has had less than 
enough gasoline to meet demand for 
some time but has set up no formal 
allocation program and doesn’t plan 
to at present. Supplies being distrib- 
uted “fairly” but formula’ undis- 
closed. 


3egan allocating to 
undisclosed basis 


Improvement in refinery operations 
was indicated throughout the nation 


News of the Oil Industry 





in week ending Nov. 1. Refiners op- 
erated at rate of 92.2% as compared 
with 91.1% in week ending Oct. 25, 
according to American Petroleum 
Institute statistics. 

Crude runs to stills were higher 
with 5,224,000 b/d compared with 5,- 
165,000 b/d for previous week. Pro- 
duction of gasoline, kerosine, and 
residual declined in week ended Nov. 
1, but output of gas oil and distillate 
improved. Stocks of gas oil and dis- 
tillate were higher while residual and 
kerosine stocks declined. Production 
of crude oil, however, declined 21,100 
b/d. (See statistics on p. 74-75.) 


Refinery operations in the Midwest 
accounted for an increase in crude 
runs to stills of 34,000 b/d in week 
ended Nov. 1 compared to preceding 
week. 


Stocks of gas oil and distillate in 
Dist. 2 increased 370,000 bbls. in 
week of Nov. 1; gasoline stocks also 
rose 219,000 bbls. 


A $20 million refinery improvement 
program has been started by Gulf Oil 
Corp. at Toledo and Cincinnati, Ohio 
Major construction is scheduled to 
start early next spring and comple- 
tion expected in 19149. 


Large new catalytic cracking units 
will be installed at both Cincinnati 
and Toledo and, in addition, output 
at latter refinery will be increased 
25%. A new polymerization unit 
will be built at Cincinnati. 


Machine and other’ mechanical 
shops will be modernized and com- 
bined in one building to achieve 
greater efficiency at both refineries. 
Additions will be made to the Cin- 
cinnati refinery lab and office build- 
ing. A new laboratory will be built 
at Toledo. 


Chicago Bridge and Iron Co. has 
contracted for relocating and _ re- 
building tanks at Cincinnati. E. B. 
Badger & Sons Co. and M. W. Kel- 
logg Co. will perform major construc- 
tion at both refineries. 


Michigan has set up emergency 
stations to care for domestic users 
of fuel oil and coal, according to J. 
D. Hadley, secretary of Michigan Pe- 
troleum Assn. 


“This service machinery is being 
set up in anticipation of the worst,” 
Hadley said, “but all of us hope it 
won't happen. However, one call has 
already come in from Leelanau Auto 
Co. on Suton’s Bay, the only oil job- 
ber in Leelanau County of Northern 
Michigan. He had been cut off by 
his suppliers, a major company and 
an independent refiner, and his cus- 
tomers were running out of oil, he 
said. 


“The fuel commission will require 
evidence of hardship before it will 
act,” Hadley continued, “and it may 
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issue a ‘certificate of necessity’ in 
such cases; but the principal idea of 
the commission is to obtain relief for 
cold homes if there are any. 


Extension of oil movement on the 
Upper Mississippi River was allowed 
when U. S. Coast Guard agreed to de- 
lay removal of channel markers as 
long as weather permits. Several 
extra millions of gallons of burning 
oils will move into Twin Cities area 
as a result, H. F. Horning, secretary 
of Northwest Petroleum Assn., told 
Conference of State Oil Jobber Assn. 
Secretaries in Chicago Nov. 10. 


Coast Guard also has loaned ice 
breaking equipment to various pri- 
vate barge operators and it is antic- 
ipated that shipments of petroleum 
products will continue beyond the 
normal closing season of Nov. 15. 


Adequate contracts for military 
aviation gasoline for first half of next 
year may be nip-and-tuck affair, it 
was indicated Nov. 10 as Air Forces 
and Navy began receiving bids for 
their full requirements. 


Just three conventional bids had 
been received by AF, but the service 
had advice by telephone as to other 
quantities which will be offered and 
telegraphic advice that some offers 
were in mails. 


Of three offers at hand, one was 
“definitely disappointing,” while oth- 
ers were up to expectations. 


Another producing day may be al- 
lowed in East Texas field by Texas 
Railroad Commission in December. 
Bottomhole pressure gained more than 
two pounds in October and is improv- 
ing during the 20-day schedule author- 
ized in November. Pressure had de- 
clined 11 lbs. during the three months 
prior to October and the November 
operating days were set at 20 to boost 
the pressure further. 


Breakdown of 12 million-bbl. limit 
on fourth quarter oil products ex- 
ports shows how 17 countries, in- 
cluding four in Western Hemisphere, 
will share 9,627,015 bbls., and that 
1,595,000 bbls. is earmarked for un- 
named other countries, while 777,985 
bbls. is being held in an “undistri- 
buted reserve” by control agency, 
Commerce Department’s Office of in- 
ternational Trade reported Nov. 11. 


Canada is not among listed West- 
ern Hemisphere countries, but is tradi- 
tionally a heavy importer from U. S., 
so presumably will share in set-aside 
for ‘other countries.” 


Russia is not named to receive any 
product either, but obviously because 
of publicly registered objections to 
to shipment of oil to her, and for rea- 
son she has not—at last report 
answered uniform questionnaire cir- 
culated to countries which might re- 
quire products from U. S. 





Harriman Report Doubts if U.S. Can 
Furnish All of Europe's Oil Needs 


NPN News Bureau 

WASHINGTON — The Harriman 
Committee report on European re- 
covery aid program, released Nov. 9 
by the White House: 

1. Sees “little likelihood” that the 
estimated petroleum requirements of 
the 16 participating nations can be 
met in full over the projected 1948- 
51 life of the Marshall Plan, because 
there is a “world wide” shortage of 
oil. 

2. Says it is “extremely unlikely” 
that the U. S. can supply the 16 coun- 
tries with the $588,000,000 in petro- 
leum equipment they assuredly need 
from here, although urging that max- 
imum aid be extended in this regard 
“as long as the requirements of the 
American petroleum industry are not 
seriously prejudiced thereby.” 

3. Forecasts a _ probable ‘quite 
critical” tanker position by 1951, the 
meeting of which requires (a) trans- 
fer to foreign governments of addi- 
tional special U. S. tanker types now 
in lay-up, including 60 Liberty tank- 
ers; (b) the construction in American 
yards of ‘‘some new, large, fast tank- 
ers” for use of American companies 
“to ease the prospective shortage and 
strengthen our fleet available for de- 
fense;” (c) encouragement of foreign 
tanker construction programs at the 
expense of dry cargo program, and 
(d) extension beyond March 1 of 
U. S. Maritime Commission authority 
to operate government-owned tank- 
ers under general agency agreements. 

Report is the work of group of 19 
private citizens, appointed by Presi- 
dent Truman to make an independent 
appraisal of the kinds and amounts 
of resources available for economic 
assistance to Europe, and to esti- 
mate limits “within which the U. S. 
might safely and wisely plan to ex- 
tend such aid.” 

Its chairman was W. A. Harriman, 
Secretary of Commerce. 





Jennings Disagrees 


CHICAGO—B. Brewster Jen- 
nings, president of Socony-Vac- 
uum, disagreed Nov. 10 with at 
least one of the tanker recom- 
mendations made by the Harri- 
man Committee on European 
Aid—that of proposing transfer 
to Europe of 60 surplus Lib- 
erty-type tankers. 

Withholding comment on 
other recommendations, Mr. 
Jennings said Liberty tankers 
were of no value to anyone and 
doubted European countries 
would take them. 











As had the European nations them 
selves, Harriman report points ur 
essentiality of oil to success of ar 
aid program. But it also reaches 
general conclusion, among other 
that “such massive economic innov: 
tions as the drastic shift from coa 
to petroleum as a basic source o 
energy and the sweeping mechaniza 
tion of agriculture cannot without 
grave and unnecessary strain be com 
pressed into so short a time” as 4 
year Marshall Plan period, projec 
tions of the 16 countries notwith- 
standing. 

Following are summaries of oil 
phases of reports of main committe: 
and those of various working sub 
committees: 


Petroleum Availability 

While expectation is that large ex 
pansion in availability of crude oil 
from Middle East fields, plus corre- 
sponding expansion of refining ca 
pacity and transportation facilities 
ultimately will make possible fulfill 
ment of Europe’s petroleum requiré 
ments, there will be “a lag of at least 
one or two years” behind rate pro 
jected by Committee on European 
cconomic Cooperation. 

Paris conference of the CEEC had 
estimated these requirements as 
shown in Table I: 


Table I—Petroleum Requirements 
Of CEEC Countries 


(In thousands of metric tons) 
1948 1949 1950 1951 
Domestic production 2,538 2,588 2,556 2,544 
Import requirements: 
From non-dollar 
sources: 
From dollar 


sources: 


31,414 36,526 42,225 45,00 


26,593 20,338 30,650 32,216 
Subtotal 58.007 65,854 
Total requirements 60,545 68,452 75 

Harriman’s minerals subcommittes 
determined, however, that present 
world shortage of oil is ‘‘so serious’ 
that “shortfalls” against estimated 
requirements may be as much as 5 
to 10% in 1948, 10 to 15% in 1949 


15-20% in 1950 and 10-15% in 195! 
Accordingly it concluded _ that 
European countries ‘must make 4 


downward adjustment in their pla! 
ned levels” of imports and consum} 
tion. 

Both the full committee and thi 
minerals subcommittee discussed 
supply position of U. S. itself at som: 
length, with former reaching con 
clusion that “it is unlikely that d 
mestic output (of crude) will increas: 
over the next four years” becaus: 
1947 production rate of 5,068,000 b/d 
“probably” represents maximum effi 
cient rate. It added also that “im 
ports of fuel oils and crude petroleun 
must be expanded in order to meet 
the very high domestic demand fot 
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petroleum 
which is anticipated by 1951.” 
Subcommittee presented this as its 


and petroleum products 


estimate of the U. S. Supply and 

Demand situation for 1947 and 1951, 

compared with actual 1946 perform- 
ance: 

(Thousands of Bblis. Daily) 

Actual Estimated Estimated 


Demand 1946 1947 1951 
Domestic Demand. 4884 5400 5917 
Exports ; 137 450 250 
Total Demand.. 5321 5850 6167 
Inc. in Stocks. 119 6 0 
Total 5440 5856 6167 
Supply 
Domestic Crude Oil 
Production ‘ 4749 5068 506% 
Natural Gasoline 
and Benzol .. 321 358 400 
Imports 370 430 699 
Total Supply 5440 5856 6167 
Above estimates, subcommittee 


said, are based on assumption that 
new oil supplies will be found at ap- 
proximately the same rate as dur- 
ing past few years and that exports 
will gradually decrease as additional 
foreign supplies become available. 
On latter score, its estimates have 
U. S. becoming a net importer on 
balance of 449,000 b/d by 1951. 
Warning that its forecast for latter 
year is “highly tentative,” subcom- 
mittee also predicted following shift 
in crude oil production from all 
sources between 1946 and 1951 (when 
output “may reach” 500 to 550 mil- 
lion tons): 
Percent of World Output 


Source 1946 1951 
United States : 63 54 
Other Western Hemisph. ... 19 17 
Middle East ; 9 20 
| s. Ss. R . ae > 6 6 
Other Countries 3 3 


Petroleum Equipment 


According to the Harriman com- 
mittee, “the fulfillment of European 
recovery objectives depends largely 
on the availability of new equipment 
for the production and distribution of 
crude and finished products.” Most 
of this will be needed for expansion 
of production, refining and transpor- 
tation capacities of British and Amer- 
ican companies in the Near East and 
ther areas 


Tankers 


Main report emphasized that tank- 
ers present a somewhat special prob- 
lem because it is generally recog- 
nized that great bulk of Europe’s 
required petroleum imports, most of 
which will come from Eastern Hem- 
sphere in future, ‘will and should 
ve carried in foreign flag vessels.” 

“Hence,” it added, “it is appropriate 
o transfer to foreign flags any U. S. 
urplus tankers which are not re- 
juired for our own import programs 
nsofar as this can be done without 
eopardizing national defense.” 

Recommendations as to this and 
ther measures proposed were based 
n findings of Transportation Sub- 
ymmittee, chairmaned by Granville 
‘onway, president of the Cosmopoli- 
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tan Shipping Co., New York, who 
has been acting lately as government 
tanker co-ordinator. Taking note of 
a growing tanker deficit of CEEC 
countries which by 1951 would rep- 
resent a dollar drain greater than the 
dollar costs of dry cargo freights to 
participating nations, Conway group 
suggested one way to stop this drain 
would be to increase European tank- 
er fleets by 2,500,000 deadweight tons 
above currently projected level for 
1951, as follows: 


1. After all government-owned T2 
tankers have been distributed, trans- 
fer all special war-built types to Mar- 
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shall Plan countries, either by sale 
at “attractive” prices or by “attrac- 
tive” bare-boat charter arrangements. 
2. Undertake program of new 
tanker construction in American 
yards, thus enabling release of cer- 
tain older tankers ‘or even T2 types” 
for transfer to the 16 countries, pro- 
viding U. S. military authorities con- 
cur. 
3 Increase tanker construction 
program of the 16 nations by about 
1,400,000 d.w. tons to total of 5,600,- 
000, with tanker construction to be 
substituted for equivalent tonnage of 
planned dry cargo construction. 


Counsel for IPAA Aims Charges at Aramco 
As Brewster Committee Winds up Testimony 


NPN News Bureau 

WASHINGTON What sounded 
like a call to domestic producers to 
declare “war” on American compan- 
ies pushing development of Saudi 
Arabian oil came Nov. 5 from gener- 
al counsel of Independent Petroleum 
Assn. of America, Russell B. Brown. 

Recounting testimony given to Sen- 
ate War Investigating Committee dur- 
ing ast six days which he said 
showed companies “avoiding taxes 
and exacting tribute from our gov- 
ernment in time of national distress,” 
Mr. Brown wrote all IPAA members 
that ‘“‘to further condone their con- 
duct is to give it passive approval.” 

“We owe it to ourselves and to our 
government,” he declared, ‘‘to speak 
freely and frankly and to oppose with 
whatever vigor we possess the con- 
duct already revealed and to demand 
full and complete revelation of any 
and all action tending to further un- 
dermine and destroy our govern- 
ment.” 

Meanwhile, committee had wound 
up for time being at least the taking 
of testimony, with Chairman Brew- 
ster (R., Me.) saying he would next 
concern himself with trying to estab- 
lish whether Navy gold braid had ex- 
erted “undue pressure” on negotiat- 
ing officers in 1945 when latter 
agreed to price of $1.05 on crude oil 
quoted by Arabian American Oil Co. 


Moffett Sticks to Testimony 


Committee’s final witness was 
James A. Moffett, former board chair- 
man of Bahrein Petroleum Co. and 
Cal-Tex, who told committee testi- 
mony he had given it last March 
concerning an offer of Navy Special 
fuel oil for 40c per bbl. “was the 
truth then and is still true today 
regardless what Mr. W. S. S. Rodg- 
ers (board chairman of the Texas Co.) 
or anybody says.” 

In his report to the IPAA member- 
ship, Mr. Brown asserted that there 
was “little comfort” for the domes- 
tic industry in the Brewster commit- 
tee develooments. 


“It looks,” he said, ‘“‘as though the 
companies involved here were deter- 
mined to establish what some mem- 
bers of Congress have heretofore sug- 
gested: That when a company be- 
comes as powerful as these have, 
they often direct the policies of our 
government and in this connection, 
the gain in advantage is over com- 
panies subject to the laws of the 
United States. ... 


‘Tactics The Same’ 


“We in the domestic industry know 
them of old. Some are the same com- 
panies and faces; some are new, but 
the tactics are the same. 

“As far back as 1929 they joined 
others in telling our people that the 
domestic industry was failing and 
only they Yould save our country. 
They opposed the domestic industry 
in its efforts to protect themselves 
through the years when we, over 
their op»osition, demanded the free- 
dom to find the oil that later proved 
so essential to the safety. 

“We found them in the trade 
agreement program. In the mainte- 
nance of unreasonable price controls. 
In encouraging the government to 
organize a $500,000,000 corporation 
to run the oil industry with our own 
tax money. In the move of the Petro- 
leum Reserves Corporation to become 
partners in the oil industry—-to build 
a pipeline for foreign operations. 

“They persuaded the State Depart- 
ment not to sit in open conference 
on problems of mutual interest. They 
took the steel necessary to the de- 
velopment of our domestic well be- 
ing. They persuaded our government 
to foolishly sell an important art of 
our essential tank ship fleet. They 
were probably only recently at Ge- 
neva clearing their way for their 
proposed invasion. They will tell 
many that we should not be critical 
of them because of its implications 
to our industry. To further condone 
their conduct is to give it 
approval.” 


passive 
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AAA Urges Use of Foreign Oil to Aid 


Europe; Applauds Restroom Cleanup 


NPN News Bureau 

WASHINGTON — American Auto- 
mobile Assn. is insisting policy of 
government and industry should be 
to meet oil commitments for aid to 
Europe from oil areas outside U. S., 
and to balance product or crude ex- 
ports with imports. 

“Our domestic needs must at all 
times have first call on America’s 
petroleum resources,” says AAA in 
one of many resolutions adopted in its 
45th annual meeting here. 

Viewing products supply-demand 
balance as “so close it could be easily 
upset,’’ AAA is urging also that in- 
dustry be given steel it needs to speed 
up crude production and build refin- 
eries and pipelines, that U. S. Mari- 
time Commission step up withdrawals 
of laid-up tankers “to take care of 
domestic needs,” and that tank-car 
building programs be accelerated. 


Commends Restroom Cleanup 

In other resolutions, AAA: 

1. Commends “oil industry, gaso- 
line station owners and managers, and 
public health authorities” for “fine re- 
sponse” to its appeal for clean-up of 
restrooms along nation’s highways, 
but says greater efforts are needed, 
and pledges its ‘‘whole-hearted sup- 
port” to program. 

2. Recommends that Congress 
“proceed speedily” with development 
of long-range rubber policy for U. S. 
Reiterating belief that maintaining 
synthetic rubber industry in continu- 
ous operation is of ‘most vital impor- 
tance to national security,” AAA rec- 
ommends also that minimum amount 
of synthetic rubber be produced and 
used from year to year; that, in addi- 
tion to plants in active operation, suf- 
ficient stand-by facilities be retained 
to permit large-scale expansion of 
synthetic rubber in event of emer- 
gency, and that, in allocation of syn- 
thetic rubber for end uses under long- 
range policy, motorists must be placed 
on equal footing with other users as 
to price and quality of tires and tubes 
and other products incident to auto- 
mobile use. 

3. Sees problems arising from ‘use 
of same highways by commercial ve- 
hicles and by passenger cars’”’ as hav- 
ing become “much more serious,” and 
wants, among other steps, ‘a recon- 
sideration of the whole problem of 
maximum lengths, heights, widths and 
weights, with due consideration to 
highway safety.” 

“The association deplores the re- 
cent tendency of legislation to raise 
these maximums except in those few 
states whose limitations were so low 
as to interfere with the free flow of 
interstate commerce. We approve a 
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length limit of 45 ft., for tractor semi- 
trailers as well as for truck-trailer 
combinations, a height of 121/2 ft., 
and a width of 8 ft. We do not approve 
of the recent demands for a 102-in. 
width for trucks using rural highways 
until a majority of our rural roads 
of general use are 20 ft. or more in 
width.” 
Urges Truck Rules 

As for trucks, AAA also urges: 

(A) Adoption by every state of 
reasonable performance-ability stand- 
ards applicable to all commercial ve- 
hicles. These standards should in- 
clude minimum hill-climbing speed 
by trucks when fully loaded, and mini- 
mum braking efficiency. 

(B) Setting forth of maximum 
loads permissible on any group of 
axles in simple tabulation in place of 
formula heretofore used. 

1. Proposes “that a committee of 
top-ranking executives in the various 
components of highway transporta- 
tion be organized and made active to 
the end that standards for vehicle 
sizes and weights and other vitally 
important highway problems... may 
be resolved in the most favorable 





Plan ‘Super’ Tanker 
NPN News Bureau 

NEW YORK—National Bulk 
Carriers, Inc. has let contract 
for construction of a new “su- 
per” tanker to welding ship- 
yards, Norfolk, Va. New ship, 
which is to be approximately 
30 ft. longer than its present 
largest tanker, the ‘Ulysses’, 
will be 615 ft. long, 84-ft. beam, 
13-ft. 9-in. draft. Power 
planned is 15,000 h.p. turbine. 
Tonnage will be 17,490 gross, 
30,000 dead weight. No infor- 
mation was immediately avail- 
able as to barrel-capacity for 
petroleum products. 

Although no date has been 
set for laying of keel, officials 
of welding shipyards said they 
expected to begin fabrication of 
some units shortly. Due in 
large part to uncertainty as to 
delivery of steel supplies, no 
tentative date has been set for 
completion, company said. 

Only other tanker now build- 
ing in American yards, accord- 
ing to American Bureau of 
Shipping, is ‘“Gulf-lube”’, which 
Bethlehem has been construct- 
ing for Gulf Oil Corp. at Spar- 
rows Pt., Md., since Decem- 
ber 1946. 














manner, considering all factors in- 
volved. 

5. “Strongly” urges states which 
have not eliminated diversion of mo- 
tor vehicle tax revenues to non-high- 
way purposes to do so “preferably 
through the adoption of an amend- 
ment to the state constitution as has 
been done in 19 states.” (Now 20 
states with adoption of Ohio antidi- 
version amendment Nov. 4.—Ed.) 

6. Insists that federal aid for high- 
ways is “a charge against general 
taxes,” and federal excise taxes on 
motor fuel and lubricating oils, tires 
and tubes and motor vehicles, parts 
and accessories should be repealed. 


7. Maintains that levying of spe- 
cial motor vehicle user taxes should 
be exclusive prerogative of state, abil- 
ity to pay must be consideration in 
levying of such taxes, they should be 
placed in special funds for approved 
highway purposes only and expended 
principally on the more important 
routes, and property taxes and assess- 
ments based on benefits should be re- 
instituted by way of providing for 
lesser local roads, both rural and ur- 
ban. 


8. Advocates that “the automotive 
industries” explore means of checking 
costs of motor car operation threat- 
ening owners with being “priced out 
of the market and off the highway,” 
and that motoring public co-operate, 
particularly through avoidance of ex- 
cessive speed, “which increases fuel 
consumption,” causes mechanical] 
breakdown and accidents. 


Sun Oil Keeps Door Open 
For Future API Suit Moves 


WASHINGTON—Sun Oil Co. Nov 
10 was put on record as not consent- 
ing to an order in Federal District 
Court barring company from getting 
at the foundations for charges 
against it in API antitrust suit. 

Counsel for Sun told Justice F 
Dickinson Letts it had no objections 
to form of the order, conforming as 
it did to recent ruling by Judge Letts 
(see NPN Nov. 5, p.23), but wanted 
to preserve all its rights. Company's 
exception would be ‘noted,’ Judge 
Letts said then, and signed order, 
sustaining government’s objections 
to interrogatories posed by Sun. 


Skelly Suit Hearing Set 

LOS ANGELES—Preliminary hesr- 
ing in W. G. Skelly’s suit against the 
Sarah C. Getty Trust, J. Paul Getty 
and the Pacific Western Oil Corp., 
filed Nov. 4 in U. S. District Court 
here, has been set for Nov. 24. Skel- 
ly’s suit seeks to prevent a meeting 
of Mission Corp. stockholders called 
for Dec. 6 to approve merger of Mis- 
sion into Sunray Oil Corp. (see NPN 
Nov. 5 p. 14). 
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Editorially Speaking 








Oil Industry Need Not Apologize for ‘Big’ Protits 


Needed to Finance Necessary Expansion Programs 


Some big oil men are feeling a bit on the defensive for 
their allegedly “big profits’ but the folly of such a 
feeling is indicated, for example, by the several recent 
announcements of The Texas Co. 


While that company made better than a 50% in- 
crease in net profits the first 9 months of this year, it 
was announcing almost the same week it published these 
earnings, the sale of some $99,000,000 of new stock with 
the proceeds from which it would meet only some of the 
demands for new capital investment. Furthermore, it cau- 
tioned, “the company may find it advantageous to finance 
a part of these capital expenditures (some $112,000,000 
for the remainder of 1947 alone) by debt financing’’. 


According to The Texas Co.’s prospectus filed with 
the Securities and Exchange Commission in support of 
this stock issue, in addition to this $112,000,000 for new 
facilities and expansion this year, the company now 
foresees at least an expenditure for further capital in- 
vestment in the next two years of $140,000,000 more. 
Then, examination of the detail of its allied and for- 
eign companies discloses that the company expects to 
advance or go surety for some $67,000,000 more for 
these companies also in the next year or two. 


So, while The Texas Co. made $28,000,000 more for 
the first 9 months of this year than for the same pe- 
riod last year—from $50,000,000 plus to $78,000,000 plus 

it faces new capital requirements in the next several 
years of at least some $320,000,000 with the great prob- 
ability that, as demands for products increase and costs 
rise, the new capital needed will be far greater than 
that. 


Therefore, assuming that profits will continue to the 
end of this year as of the present rate and that they 
thus will be some $37,000,000 more than last year, it 
will take almost 10 years at this rate to cover the 
company’s additional and highly necessary capital in- 
vestment of just the next few years without paying in- 
terest or dividend on this additional capital. In the 
neantime for the rest of its only fair profits there are 
nany normal and necessary uses. 


But of course there is not only no certainty but con- 
siderable doubt as to profits continuing at anywhere 
lear present figures. While the company’s profit his- 
tory has been excellent, despite all the difficulties of the 
il industry, nine years of the past 10 have had profits 
earer $50 million and less. Then today’s expenses are 
still rising and the company will be refining higher and 
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higher cost crude oil, to say nothing of being able to 
get less and less steel with the dollars it is netting to- 
day. To make these earnings requires capital as per 
the company’s consolidated balance sheet of nearly a 
billion dollars of assets, with $682,850,000 of stock and 
surplus and nearly $147,000,000 long term debt and $91,- 
000,000 of current liabilities. 


So, good as today’s profits may seem compared with 
the past, what are they compared to the big job the 
company has to do tomorrow ? 


If the company’s profits were much less than what 
they are today, how much, in view of the uncertain con- 
ditions of business, would you want YOUR insurance 
company to invest in the company’s notes or bonds the 
money which you have been paying all these years that 
creates the necessary reserve behind your policy? 


In fact how much Texas Co. stock are you going to 
buy on the strength of its “big” earnings today? 


And The Texas Co. is an excellent example of one 
of the most profitable, best managed, stable companies 
in oil or any other industry. 


If ever there was a time when the oil industry needed 
profits, good profits, yes “big’’ profits, it is now. If 
the industry does not take them today, it may find it- 
self in a bad way a few years from now, as it has found 
itself so situated many times in the past. Business 
never stays on an absolutely even keel. Its good years 
are needed to offset its ever re-oecurring poor years. To- 
day is when the industry should prepare itself with 
the best of profits not only for the demands for ex- 
pansion but for the bad years ahead. To let selfish, 
power-and-vote-seeking politicians and office holders and 
bureaucrats and those who frankly seek the destruction 
of our private enterprise system, prevent a sound finan- 
cial policy for industry, would be for the oil industry 
to do an absolutely disloyal act to our country. 


Explaining what good profits, yes “big’’ profits, mean 
to the people of America is a job long awaiting the 
vigorous attention of the oil industry’s public relations 
men. 





READERS’ comments and opinions will be much 
appreciated by Warren C. Platt, NPN’s Editor and 
Publisher, 1213 W. 3rd St., Cleveland 13, Ohio. 

























California Continues 
Tidelands Fight as U.S. 


Prepares to Take Over 
By NPN Staff Writers 
California has not given up the 
fight for state control of tidelands 
even though the federal government 
is holding conferences looking to a 
recommendation by President Tru- 
man of legislation putting into effect 
the control over submerged coastal 
lands vested in U. S. by Supreme 
Court. 


A continuation of California’s fight 
for state control of tidelands was 
assured after meeting of top state 
officials Nov. 7. 


Gov. Earl Warren called meeting 
to mobilize all departments of the 
state’s government behind the effort 
to regain control of oil bearing lands. 

Besides Warren, meeting was at- 
tended by Attorney General Fred 
Howser, Assembly Speaker Sam L. 
Collins, who represented the joint 
legislative committee on _ tidelands, 
Lt. Gov. Goodwin J. Knight and 
State Director of Finance James 
Dean. Dean and Knight are mem- 
bers of the State Land Commission. 


Joint Program Planned 


An official statement issued after 
conference said: ‘‘The recent decree 
of the Supreme Court clouding titles 
to California tidelands, as well as the 
titles of all states to their tidelands, 
ports, bays, and harbors, presents one 
of the most serious fundamental at- 
tacks of recent years upon the state. 


“All present today agreed to a 
joint program with other states of 
the Union through National Assn. of 
Attorneys General to re-establish 
the right of states to their tidelands 
as recognized by the federal govern- 
ment and Supreme Court of the 
United States for the first century 
and a half of our national existence.” 


Meanwhile, “under consideration” 
by the Justice Department was pos- 
sible tidelands action against other 
states, although U. S. Attorney Gen- 
eral Clark denied any such step was 
in preparation. 


Texans Undaunted 


In Texas, prospective oil producers 
have bet $15 million that Texas’ title 
to submerged tidelands is still good 
despite the Supreme Court ruling on 
California. 


The State School Land Board re- 
ceived bids Tuesday on two million 
acres of off-shore lands, and bidders 
set a new all-time record both in 
numbers and in money offered. There 
were 1051 bidders who offered a total 
of $15,074,000 for leases on the acre- 
age and $12,295,359 of these were 
high on individual tracts being auc- 
tioned. 


Tabulations on the huge lease sale 
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are still incomplete and it is not 
known yet how many of the two mil- 
lion acres submitted drew bids. 


Two Companies Boost Prices 
For Auto and Truck Tires 


NPN News Bureau 

CLEVELAND—Price increases by 
two tire companies were announced 
last week end. Two companies in- 
volved are General Tire & Rubber 
Co., Akron, and Norwalk Tire & Rub- 
ber Co., Norwalk. Spokesmen for 
other Akron tire companies, mean- 
while, had no comment to offer re- 
garding price changes. 

General Tire & Rubber Co., Akron, 
raised distributor and consumer 
prices on automobile and truck cas- 
ings 742% and farm tractor pneu- 
matics and wheels 5%. Norwalk Tire 
& Rubber Co., Norwalk, announced 
advance of 7% on passenger and 5% 
on truck tires, “because of rising 
price of natural rubber and shortage 
of synthetic.” 


Deaths 


Leonard O. Carlson, 54, president 
and co-founder of Erie Meter Systems, 
Inc., Erie, Pa., died at his home in 
Erie Nov. 9. He had been in failing 
health the last three years but had 
continued an active role in guiding 
company policy ... Mr. Carlson began 
working with gasoline dispensing 
pumps in 1919 and in 1922 became co- 
founder of Erie Meter Systems. He 
was well known among oil men and 
was a frequent visitor at oil conven- 
tions . . . He leaves his wife, Esther, 
and a brother, Nelson A. Carlson, com- 
pany vice president. 
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A. M. Pate, Ft. Worth, president 
of Panther Oil & Grease Mfg. Co., died 
in a Ft. Worth hospital Nov. 6. Mr. 
Pate had been in ill health for the 
past several years and had just re- 
turned from El Paso a few days before 
his death. He is survived by his 
widow, a son, A. M., Jr., vice president 
of Panther, and another son, Seibert, 
also employed by Panther. 
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John E. Green, Jr., 67, general at- 
torney for the Gulf Oil Corp., Hous- 
ton, died there Nov. 8, after being 
thrown from a horse... Mr. Green 
left his job as U. S. attorney for the 
southern district of Texas in 1919 to 
become assistant general attorney for 
the Gulf Refining Co., The Gulf Pro- 
duction Co., and the Gulf Pipeline Co. 
He was appointed general attorney 
for Gulf in Houston in 1920. 


Ashland Buys Avgas Plant 
NPN News Bureau 

CHICAGO—Purchase by Ashland 
Oil & Refining Co., of the Govern- 
ment-owned refinery near Catletts- 
burg, Ky., for $2,150,000 was dis- 
closed Nov. 11 by WAA here. 


Stresses Interdependence 
Of Big, Little Business 


Special to NPN 
MINNEAPOLIS — The need for 
both big and little business and their 
interdependence, one upon the other, 
was stressed by R. F. Baity, general 
manager of sales fer Standard of 
Indiana, at a public relations meeting 
here attended by 750 oil men last 
week. 


Mr. Baity went on to say the big 
companies and the public need the 
“little fellows” because: (a) the large 
companies can’t possibly take care of 
business created by increased de- 
mand, even if they could get it; (b) 
the large companies need the strong 
and healthy competition that “little 
fellows” put up in all branches of the 
business; (c) the “little fellow has 
facilities needed to render good serv- 
ice that are much better utilized un- 
der his management than any other; 
(d) most of the large companies de- 
pend on the small for extension of 
their distribution pattern, and (e) in 
a democracy the majority rules and 
“the great numbers of little fellows 
in the industry are a powerful pub- 
lic relations force in keeping the in- 
dustry free and competitive. 


Likewise, the speaker continued, 
the small companies need the big 
ones because “supplying petroleum 
products is big business, handled most 
efficiently on a large scale, and al- 
ways will be.’ He pointed out that 
it is the large companies that prevail 
in the production, refining and trans- 
portation branches. 


“These operations just can’t be 
handled efficiently on a small scale,”’ 
Mr. Baity contended. He expressed 
the opinion that there wouldn’t be 
enough to go around if a lot of big 
companies were not finding and pro- 
ducing crude. 


“You can’t build much of a refining 
unit nowadays for less than $20 mil- 
lion, or go far with a pipeline with- 
out investing more millions. It is re- 
latively large companies that prevail 
in those branches,” he noted. But, 
added the speaker, “in local market- 
ing, the little fellow shines.” 


Duke Expands Mexico Interests 


NPN News Bureau 

NEW YORK—Gordon Duke has 
been elected board chairman of 
South-Eastern Oil Inc. and has been 
succeeded as president by John Blow. 
Move was prompted by expanded ac- 
tivities of company’s affiliate, South- 
Eastern De Mexico, of which Mr. 
Duke remains president. 

Mr. Duke is arranging for an en- 
larged staff to handle projected oil 
well drilling operations, previously 
reported being negotiated with 
Pemex. Southeastern plans to do its 
own drilling, setting up company for 
that purpose. 
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How small oil 
companies are 
placed at disad- 
vantage in com- 
peting with tax- 
privileged co-ops 
was told to House 
Ways and Means 
Committee in 
Washington on 
Nov. 5 by Harry 
B. Hilts, secretary 
of Empire State 
Petroleum Assn. 
He is shown here 
explaining to 
committee a chart 
which shows ex- 
tent and growth 
of co-op petrole- 
um holdings in 
i oe 





House Committee Told How 
Co-Ops Hurt Small Oil Men 


Kile Tells of Difficulties Encountered by 
Jobber; Hilts Relates Refiner’s Troubles 


NPN News Bureau 


WASHINGTON—The fate of small 
oil companies competing with tax- 
privileged co-operatives is being 
spelled out in detail at current hear- 
ings by the House Ways and Means 
Committee on tax-exempt marketing 
and producing organizations. 

Spokesmen for the small oil busi- 
nessman have been Elton Kile, presi- 
dent of Ohio Tax Equality League, 
and Harry Hilts, secretary of Empire 
State Petroleum Assn. 

Mr. Kile told the story of Leland 
L. Harms, former Allison, Iowa, job- 
ber who now distributes only lique- 
fied petroleum gas, while Mr. Hilts 
recounted the co-o»d troubles of Derby 
Oil Co., Independent refiner at Wich- 
ita, Kans. 


Independent Tells His Story 


Mr. Kile quoted as follows from a 
letter by Mr. Harms: 

“I started in the oil business before 
I was 21 years old. In 1930, I started 
in the oil business in Allison as an 
independent distributor, building my 
own bulk plant and leasing a service 
station. In 1933, I built another 
plant at Algona, Iowa, and operated 
both places. I continued to grow, 
make some money, and with careful 
business practice and careful busi- 
ness management by 1938 I was op- 
erating 4 bulk plants and 12 service 
Stations, doing a gallonage of about 
2,000,000 gals. per year, all of which 
was profitable business. 


“Then came the co-ops. In about 


1940, they started at Algona, Kossuch 
County, Iowa. Two different co-ops 
started in that vicinity, and in Nov- 
ember of 1943 the co-op movement 
was organized in Butler County. 


“They went to all of my good 
customers and told them this story: 


“*You have done business with Le- 
land Harms for 20 years. How much 
has he ever given back to you for 
the business which he has enjoyed? 
Do business with us. We are going 
to pay you some nice dividends or 
refunds. Harms has prospered in 
your midst—you have made money 
for him. Why not make money for 
yourselves ?’ 


“All I had léft were the stragglers 
they didn’t. want in their co-op. My 
exDense in operation went up; the 
profitable business was gone. I could 
See in 1947 that I was losing money. 
With the favorable position which the 
government has been holding the co- 
ops, it looked like nothing would be 
done about it, so I decided to sell out 
before the price of property would 
also go down. Therefore, on July 1, 
1947, I sold my entire oil business.”’ 


Victim of Unfair Competition 


Mr. Kile asserted that Mr. Harms 
was “a victim of what we  be- 
lieve to be utterly unfair competi- 
tion.”” He added that Mr. Harms, like 
most small businessmen, welcomes 
“fair and square competition,” but 
found it impossible to compete with 





the tax-privileged purchasing and 
marketing groups. 

Earlier, Mr. Hilts told the commit 
tee that Derby Oil’s troubles begar 
when a principal supvlier, Bridgeport 
Oil Corp., decided to sell out. H: 
said Derby was outbid by a co-opera 
tive for Bridgeport holdings. 

(Details of Mr. Hilts’ testimony re 
lating to co-op tax exemptions an 
Derby Oil’s difficulties will be foun 
on p. 26.) 

Foes and friends of the co-ops a1 
alternating on the witness stand. F 
R. Olmstead, representing Consume: 
Co-operative Assn., Kansas City, M: 
is slated to testify Nov. 17. 


New York Co-Op Gives Ur 
Part of Tax Advantage 


Special to NPN 
ITHACA, N. Y. — Cooperati, 


Grange League Federation (GLF) 
effective July 1, 1948, will begin pay 
ing federal income tax on all fund: 
retained by the corporation and not 
paid out as patronage dividends, a 
cording to James A. McConnell, gen 
eral manager. (A similar action was 
taken by Consumers Cooperativ: 
Assn., of Kansas City last summer 

Based on past operating experi 
ence, he said, amount of the incoms 
tax payment will range from $300 
000 to $500,000 annually. “But it is 
not too much to pay for freedom 
from all regulations required in ob 
taining exemption,” he added. 

Petroleum products handled by 
GLF are principally gasoline and 
kerosine and annual sales total about 
30,000,000 gals., Mr. McConnell said 

The change in tax status of the big 
co-op was voted by its delegate body 
at meeting on Oct. 31, the vote be 
ing 2,636 to 204 in favor of th 
change which means an amendment 
to articles of incorporation. Member 
ships in the future will be limited to 
farmers only, Mr. McConnell said. I 
further explanation he declared: 

“This act of itself does not put th 
GLF on record ' as either for o1 
against the present statute which 
gives farmer co-operatives, who con- 
form with certain rules and regula 
tions, tax exemption from federal in- 
come taxes. The decision, or so it 
seems to me, is that GLF needs, and 
must have a change in membership 
policy. It cannot make this chang 
without giving up tax exemption.’ 

GLF reported a total volume 
$120,000,000 for its last fiscal year 
including..a total wholesale purcha 
ing volume of $113,000,000 and 
marketing volume of more than $17 
000,000. 

The action taken, Mr. McConn: 
said, in no way conflicts in poli 
with the resolution adopted in Syra 
cuse earlier this year by the Dair) 
men’s League Cooperative Ass! 
against repeal of Section 101, of tl 
Internal Revenue Code which e> 
empts non-profit organizations 
various kinds, including farmer Cc: 
operatives, from Federal income tax 
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... the streamlined, one-piece, all-welded, boltless de- 
sign of Heil Truck Tanks provides unusual strength and 
freedom from trouble, as well as maximum eye-appeal 


Heil’s “‘smooth-skin” one-piece design, with its 
unobstructed surfaces, provides a neat, attractive 
appearance, and plenty of space for your name. 

Its eye-appeal helps greatly in building customer 

acceptance for your products. 

But let’s look at some of the structural details 
made possible by Heil’s famous method of con- 
struction. They serve to keep your maintenance 
costs down; they enable you to carry bigger pay- 
loads, and they assure greater safety: 

@ One-piece, all-welded design eliminates the 
need for cross bolsters. Saving in weight enables 
truck to carry bigger payloads. There are no sep- 
arate parts to fight each other and cause wear, or 


to loosen up and rattle. Maintenance is greatly 
reduced — and operating efficiency increased. 
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@ Deep-dished heads protect against failure from 
surging loads, 


@ Full-length one-piece piping eliminates elbows, 
joints, and other flow restrictions. 


Order a Heil Truck Tank now and actually see 
it out-perform your other units — by giving you 
less trouble, by costing you less for maintenance, 
by making more trips per year, and by carrying 
larger payloads. Write for latest bulletins. 
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Oil Marketers Seek End of Handicap 
Co-Op Tax Exemptions Put on Business 


Jobbers Ask No Favors, Only Want an Equal Competitive 
Position, Hilts Tells House Ways and Means Committee 


Independent oil marketers ask no special favors for 
themselves and they claim no inherent right of exis- 
tence, but they do believe that the tax privileges 
granted to co-operatives by the federal government 
should be eliminated, Harry B. Hilts, secretary of the 
Empire State Petroleum Assn., told the House Ways 
and Means Committee in Washington on Nov. 5. 


Because Mr. Hilts’ testimony is a well-documented 
presentation of the Independent oil marketers’ side of 
the co-op tax story,. most of it is published here 
along with a number of the charts he showed the 
House committee. 


His recommendation to the committee—a recom- 
mendation which is seconded in many resolutions 
passed by oil marketing associations throughout the 
nation in recent years—was: 


“The Internal Revenue Code should be amended to 
require that co-operatives be subject to the same taxes 
in the same manner and at the same rates as other 


business organizations constituting corporations for 
tax purposes, without any exclusions or deductions 
for patronage dividends. 

“We hope that your careful deliberations concern- 
ing this most important problem will result in 
equality for all those who must face the tax collector 
and we ask especially that you give consideration to 
the fact that subsidies, when paid in the form of tax 
exemptions, are certainly a most inequitable way to 
extend aid and encouragement to any group—if they 
need this aid and encouragement—who are in active 
competition with others. Tax subsidies can destroy the 
very people who make these subsidies possible. 

“We are not seeking to handicap the co-operatives; 
we are striving to eliminate the handicap they now 
place on us. In a fair economic race we would wel- 
come co-operative competition and it would be the 
right of the consumer to say which form of business 
endeavor supplied him the best services and the best 
products at the best price.” 





The members of the Empire State 
Petroleum Assn. are _ independent 
wholesale jobbers and distributors— 
typical small businessmen. Their 
businesses cover the complete func- 
tions of petroleum product distribu- 
tion. The members of our association 
are representative of some 20,000 job- 
bers and distributors who are respon- 
sible for the distribution of approxi- 
mately 40% of all motor fuel sold, 
and approximately 70% of all domes- 
tic fuel oil sold in the United States. 


Petroleum jobbers and distributors 
in the rural communities depend 
largely, in their business, on the pa- 
tronage of farmers. For several years 
we have watched the growth of co- 
operatives in the petroleum busi- 
ness in many of the nation’s farm 
states. 


Should Compete on Even Basis 


We jobbers and distributors sup- 
ply a highly competitive market. We 
can compete among ourselves to the 
advantage of the consumer. And 
we can compete with the large in- 
tegrated oil companies. However, we 
cannot compete with the petroleum 
cooperatives as long as they are tax 
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exempt and enjoy special privileges. 
We do not quarrel with the cooper- 
atives’ right to do business as a unit 
in our traditional form of private 
competitive enterprise, nor do we as 
small business men claim any inher- 
ent right of existence. We do be- 
lieve, however, that cooperatives and 
other business units should compete 
on even terms for the customer’s 
dollar. This is not the case if cooper- 
atives enjoy a substantial tax ad- 
vantage. 


Cooperatives advance the argument 
that they do pay all the taxes any 
other corporate body is required to 
pay. Further, they do not admit 
any special privileges. If these con- 
tentions are true, then it is difficult 
to understand what all the shooting 
is about. There should be no objec- 
tions on their part to any of the pro- 
posed changes in the laws governing 
corporate taxation, if these conten- 
tions be true. 


A Specific Example 


However, the following may en- 
lighten the committee specifically as 
to what extent these contentions are 
true. It is taken from published co- 


operative reports and is completely 
documented. 

We cite a transaction made by this 
cooperative. 

The first venture in refining by 
the Pacific Supply Cooperative was 
in 1938. It purchased a part interest 
in the Husky Refining Co., located 
at Cody, Wyo. Its initial investment 
was $50,000 and additional sums were 
paid at various times later. By 1943 
it had a full third interest in the 
venture, then decided to dispose of 
it for a price of $450,000.” 

In deciding to dispose of the one- 
third holdings, the tax-free competi- 
tive advantage was not dismissed 
lightly, as the management’s state- 
ment then signified. Said the state- 
ment: 

“The corporate income tax struc- 
ture had reached the point where it 
was confiscating most of the earnings 
of the company.” ” 

The holdings were disposed of and 
4) ‘Pacific Supply Co-op Sells Refinery In 

terest,’’ Midland Cooperator, p, 3, July 28 

1943 


‘Annual Report of Pacific Supply Cooper 
ative, 1943,’" p. § 


(Text continued on page 30 charts on 
pages 27, 28, 29,) 
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Co-Op Taxation 





the Pacific company became a mem- 
ber of the National Cooperative Re- 
finery Assn. Its capital and profits 
were invested in a part interest of 
the former Globe refinery.’ 

Profits from the sale were $270,- 
000 and their disposition was sub- 
ject of management’s consideration 
from all angles: 

To keep the profits in the business 
would have made them subject to 
Bureau of Internal Revenue regula- 
tion, since it would have been obliged 
to rule that the cooperative was en- 
gaged in a profit-making business, 
and income taxes were in order. If 
profits were distributed according to 
patronage to the Pacific company’s 
customers, it would be presumably 
a non-profit making business. Natu- 
rally, the company wanted to remain 
free of income and excess profits 
taxes and at the same time retain 
the capital made. Its president and 
manager called on the Bureau of In- 
ternal Revenue in October 1943. 


Gets Bureau Approval 


Officials of the Bureau of Internal 
Revenue exempted profit from tax- 
ation, although there is little question 
on the transaction’s profit accumula- 
tion. In all, the Bureau let the co- 
op keep its funds in capital struc- 
ture and exempted it from federal 
taxes. © 


Here is a case history of a profit 
transaction, and also a_ published 
statement proclaiming the fact that 
cooperatives do not pay taxes in the 
same like manner and on the same 
basis as corporate earnings. It should 
go a long way to dispel any doubt 
you may have in your own minds as 
to whether they pay taxes compar- 
able to other corporate enterprise. 


The growth of cooperatives in pe- 
troleum distribution is the result of 
two factors which no private busi- 
ness can duplicate: First, it is based 
on a systematic integration within 
the cooperative petroleum business 
through government favoritism. Co- 
operatives today, by virtue of their 
tax savings alone, have been able 
to acquire 10 refineries, over 1600 
miles of pipeline, numerous grease 
plants, compounding and bulk plants, 
over 500 producing oil wells and 100,- 
000 acres of oil lands. 


In order to point out that facilities 
such as mentioned above cannot be 
duplicated by corporate business in 
the same like manner as that avail- 
able to cooperatives, I quote from an 
article written by Howard A. Cow- 
den, president of Consumer Cooper- 
ative Association, under the title of 
“Wartime Problems of Cooperatives 


® “‘Developments in the Cooperative Move- 
ment in 1943,’" Monthly Labor Review 
March 1944. 

™ “‘Annual Report, 1943,’’ p. 8, Pacific Sup 
ply Cooperative. 

) **Tbid.’’ 
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in Handling Petroleum” and published 
in the American Cooperation Year- 
book 1942-1945, page 319. 

Paid for in Two Years 

“The Phillipsburg plant cost us 
roughly $551,000. A 70-mile pipeline 
connecting it with crude oil sources 
cost us approximately $360,000. The 
refinery paid for itself in two years 
and became the unencumbered prop- 
erty of working people of the Middle 
West. It paid for itself out of sav- 
ings. That fact gave rise to a say- 
ing which since has gone around the 
world, namely, that ‘factories are 
free for cooperators.’ ”’ 

No business, corporate or other- 
wise, during the period from 1939 to 
date, because of the corporate tax 
structure, could duplicate this per- 
formance. 


Cites Co-op Propaganda 


We cannot employ for ourselves 
the political weapon so effectively 
used by the cooperative farm organi- 
zations. The same cooperative that 
markets the farmer’s products also 
supplies him with most of his needed 
goods. The cooperatives, to a high 
degree control the farmer’s income 
and spending power, and—what to 
me seems even more important-—-they 
dominate his way of thinking. This 
web of propaganda molds political 
trends, the repercussions of which 
are reflected in terms of legislative 
favoritisms, which has accrued to 
the advantage of the cooperatives. 
The skilled propaganda of the cooper- 
ative leaders makes every merchant 
appear a greedy and selfish exploiter 
of the unprotected farmer. The coop- 
erative poses as a symbol of virtue, 
a guardian of the farmers’ interests. 
So well has this been developed in 
certain areas that now the mere name 
“businessman” has taken on an in- 
vidious connotation. 

There is little that a small busi- 
nessman can do to counteract this 
kind of propaganda. We little busi- 
nessmen do not fear cooperative com- 
petition as such. This is proved by 
our ability to compete successfully 
during the 88-year history of the 
American petroleum industry with 
the large major oil companies. But 
we cannot meet competition, nor 
should we be expected to meet com- 
petition that is bolstered with spe- 
cial privileges which we and our other 
competitors, except the cooperatives, 
do not enjoy. 

In a community that has become 
entirely dominated by the coopera- 
tives, it is impossible for a private 
business concern to operate, even if 
the consumers in the area are forced 
to pay more for their products, or if 
the quality of the products and serv- 
ices is lower. 

Cooperatives have used their con- 
trol of the lives and pocketbooks of 
their members to “integrate back- 





wards.” That is, they start out with 
domination of the local market, then 
based on this position, local distribu- 
tion cooperatives will band together 
to build or buy a petroleum bulk 
plant. Then the cooperative bulk 
plants compel their suppliers to offer 
them better conditions; and finally 
they spread out to build or buy re- 
fineries and to acquire oil wells. 


In. many instances, cooperative 
plants have been able to force their 
suppliers into a sale of their busi- 
ness. This power was based not only 
on their ability to control a given 
market, but more importantly on 
their ability to pay a higher price for 
a company or a plant. Because of 
their tax-exemptions, cooperatives are 
able to pay these higher prices, since 
obviously a tax-free income can pay 
interest and amortization easier and 
faster than an income subject to 
corporation and excess profits taxes. 


Derby Oil Co., an independent re- 
finery located in Wichita, Kansas, en- 
joyed for an extended period the 
crude production of the Bridgeport 
Oil Corp. There came a time when 
Bridgeport decided to sell its hold- 
ings. Derby Oil Co., because of its 
previous dealings with Bridgeport, 
was the natural purchaser of this 
production; and needed this produc- 
tion badly for the maximum operation 
of their refinery. The cooperatives 
bid up the price for this production 
to a price that Derby could not meet. 
Let us examine the hardship placed 
upon a private concern on the one 
hand and the ease of manipulation 
by the cooperatives on the other 
hand. 


As the sale price was considerable, 
Derby would have had to sell either 
a stock issue or a bond issue to raise 
the money for this purchase. You 
will remember, for the years 1940 
to 1945, we had excess profit taxes 
which, it is fair to assume, prevented 
private business from accumulating 
large surpluses for expansion. 


Now Derby would have had to 
spend something between $50,000 and 
$100,000 in preparing its prospectus 
and application before the SEC. This 
would cover financial reports, engi- 
neering reports and, of course, legal 
fees and other expenses. Even after 
this expenditure, there would still be 
no assurance the application would 
be granted by SEC. 


Now on the other hand, all the 
cooperatives had to do to by-pass SEC 
was to take their withheld profits 
in the form of unpaid patronage divi- 
dends and walk across the street to 
the cooperative bank and borrow the 
additional money needed—in this case 
money supplied by the taxpayers of 
the nation at a very low rate of in- 
terest, and of course consummate 
the deal or purchase. 


You ask why this concerns our 
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“Surface Accessibility” means 


NO LONG 
SERVICE TIE-UPS! 
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Buckeye Extractor Installations 
No. 660—Buckeye Manhole Type Foot 
Valve Extractor Installation. 
j 
No. 680—Buckeye Manhole Type Angle 
Check Valve Extractor Installation, 

hese Buckeye Extractor Installations were developed to replace 

| the costly digging formerly required to replace foot valves or angle 

| 

check valves. 

Their use practically eliminates long delays in service since cnly 
a few turns of the wrench will bring foot valve or angle check valve 
assembly to the surface for examination or replacement. 

Buckeye Extractor Installations are now universally preferred, 
especially where tanks lie beneath concrete drives. Various other 
types of Buckeye manholes may be used in these installations ins:cad 
of those shown. Or, if manhole type is not required, Buckeye Flush 
Fill Boxes of the same size as pipe used may be employed. 

Mail the attached coupon for complete details. 
{ Seeeeesee : 
Buckeye Iron and Brass Works : 
356 East Third Street : 
Dayton 2, Ohio : 
} Please send me complete details on Buckeye Ex- ; 
: tractor Installations. s 
i ; NAME : : 
T y —_DAYTON a ADDRESS____ : 
al Quality Valves and Fittings city STATE ____ : 
for the Oil Industry Se ccceeeesecescesesesccccscccsecccecessestsccnccesecesecseccecesssecsesesesesess 
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TWO COMBINATION Oil SCRAPER AND COMPRESSION RINGS 
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CHROME-PLATED TOP COMPRESSION RING 
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CRANKSHAFT STATICALLY 
AND DYNAMICALLY BALANCED 


3 
i a 
4 7-bearing crankshaft, with Tocco- 
hardened journals. Aluminum 


alloy pistons with four rings. Re- 
placeable multiple-layer bearings. 
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Rugged, dependable rear axles— 
single-speed; single-speed, double- 
reduction, and 2-speed, double- 
reduction fit every hauling need. 





ROM radiator to rear axle, these heavy- 
duty trucks were especially engineered and 
built for long, economical service. 


They’re powered by two brilliant truck en- 
gines, of 282 and 331 cubic inch displacement. 
Horsepower-to-weight ratios reach a new high! 
These engines develop 225 and 270 pound-feet 
of torque respectively—and . maintain high 
torque output over a wide speed range. 


Engine cylinder walls, of chrome nickel mo- 
lybdenum alloy cast iron, are so hard that 
wear is almost non-existent. Valves are made 
of silchrome, a special valve material of ex- 
ceptional durability. For long life, exhaust 
valves are sodium-cooled; valves and valve 
seat inserts are stellite-faced. 


Everywhere, unnecessary surplus weight is 
eliminated by improved design and advanced 
metallurgy. New and strictly heavy-duty 
clutches, and a remarkably efficient five-speed 
transmission—coupled with rear axles of en- 
tirely new design—provide a highly efficient 
transmission of driving torque to the wheels. 
Despite their husky construction and rugged 
strength—these trucks handle with ease, even 
on steep grades with capacity loads. 


If your transportation requirements fall within 
the 18,500 to 23,000-pound gross vehicle weight 
ranges (up to 40,000 pounds G.T.W.) ... get 
the complete story of these great new Dodge 
“Job-Rated” heavy-duty trucks from your 
Dodge dealer. We believe you'll find them your 
long-awaited answer to lower-cost hauling in 
their capacity ranges! 





This highly effective 
cooling system is an 
important reason for 
< the greater economy, 
dependability, and 
longer life of these 
heavy-duty trucks. 


WATER RECIRCULATION BY-PASS 
ji 


ij 
| | 
JURE TYPE RADIATOR CAP / AprgnEee WARM-UP VALVE 
J 
WA 


POWERFUL WATER PUMP 
WITH SIX-BLADE IMPELLER 


FULL-LENGTH 
CYLINDER 
“a 


U 
RUSTPROOF WATER 
DISTRIBUTING TUBE 


Stellite-faced exhaust 
valves and seat inserts. 
(All valves and valve 
seat inserts are of hard, 
durable silchrome.) 


Sodium-cooled exhaust 
valves. 


Rustproof water distrib- 
uting tube for exhaust 
valve seat cooling. 


Large water pockets 
surround valve stems for 
quick heat dissipation. 

5 Self-locking adjusting 
screws facilitate tappet 
adjustments. 
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Tappets lubricated by 
pressure feed for long life. 
High-test cast iron alloy 


camshaft supported by 
four large bearings. 
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Rugged 5-speed trans- 
missions and heavy- 
duty clutches, with ca- 
pacity well in excess 
of engine torque, in- > 
sure long life, low- 
cost maintenance. 
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Co-Op Taxation 





segment. Here is the reason. Most 
of Derby’s production at its refinery 
is sold to Independent marketers. 
They in turn, by virtue of the fact 
that Derby was unable to replace 
the Bridgeport oil supply, have been 
reduced in the amount of product 
available to them. Here is a specific 
example as to how the cooperatives 
are able to use their tax exemptions 
and make use of their special privi- 
leges. 


The large major oil companies may 
be able to survive the unfair impact 
of cooperative competition. Much of 
the crude oil and even some of the 
refined products that cooperatives sell 
come from the major oil companies. 
I am not here to discuss their policy. 
However, I know that cooperative 
competition tends to destroy the inde- 
pendent small businessman. 


I think we all agree that a whole- 
some economy depends on the exist- 
ence of many independent businesses. 
Only the existence of this type of 
business guarantees to the consumer 
the lowest prices and the highest 
quality of goods and services. Now 
while the cooperatives in the petrole- 
um field have hardly made a dent 
in the profits of the large major oil 
companies, they have, however, forced 
many small independents out of the 
farm market, and in quite a few 
cases, out of business completely. 


I know this, because earlier this 
year we sent a research man around 
to centers of cooperative petroleum 
marketing in Wisconsin, Minnesota, 
Missouri, and Kansas to investigate 
the facts. At this point I should 
like to inform this committee that 
the Empire State association, in co- 
operation with the Illinois Petroleum 
Marketers Assn., sponsored a survey 
which was conducted by the Petrole- 
um Industry Research Foundation, 
Inc., of New York City. This work 
has been completed and its findings 
are now being printed. 


Co-ops Encouraged 


That cooperatives do have govern- 
ment encouragement is, of course, 
well known to all. I quote from a 
100-page booklet published by the 
U. S. Department of Agriculture, 
Farm Credit Administration, Cooper- 
ative Research and Service Division. 
This book was published under the 
authorship of J. Warren Mather. 


“The Cooperative Research and 
Service Division conducts research 
studies and service activities relating 
to problems of management, organi- 
zation, policies, merchandising, sales, 
costs, competition, and membership 
arising in connection with the cooper- 
ative marketing of agricultural prod- 
ucts and the cooperative purchase of 
farm supplies and services... 


“The objectives of the study were 
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as follows: (1) to analyze the op- 
erating efficiency of the association, 
and the performance and delivery 
costs of their tank trucks during 
the last 3 years; (2) to describe the 
delivery system and routing tech- 
nique used; (3) to determine changes 
in facilities and delivery equipment 
which should be made; (4) to ana- 
lyze the annual purchases made by 
patrons who had farm-storage equip- 
ment loaned to them by the cooper- 
atives, and to determine costs and 
standards for loaning such equip- 
ment; (5) to explore the possibilities 
for expanding the petroleum service; 
and (6) to obtain suggestions for de- 
veloping a more efficient and com- 
plete postwar petroleum program.” 


On pages 3 and 4 of the original 
report #95, published February 1946, 
the following quote is taken. 

“These co-ops have done their job 
well—efficient operations is another 
name for it. To remain in business 
they have had to be efficient be- 
cause their gross margins averaged 
only 13 to 14 cents per dollar of busi- 
ness and 2 to 24 cents per gallon 
of gasoline until 1943-44. Then they 
went up slightly to 16 cents per dol- 
lar of all commodities and 2.5 cents 
per gallon of gasoline. 


“The high degree of efficiency is 
indicated by a breakdown of total 
handling costs showing an average 
of 12.7 cents per dollar and 2.1 cents 
per gallon in 1943-44...” 


Here is a point I believe will in- 
terest your committee. During the 
years of 1943 and 1944—-with which 
this report is concerned—the great 
bulk of jobbers in the U. S. (with the 
exception of :the deep South) did not 
have a total gross margin of more 
than two cents per gallon on gaso- 
line. Out of this margin all expenses 
must be provided; profits, if any, 
made; and taxes paid. Yet this re- 
port speaks in glowing terms and 
phrases of the cooperatives’ efficiency 
as petroleum marketers. However, 
I believe this is proof that coopera- 
tives, with all their government aid, 
are not as efficient as private inde- 
pendent businessmen. 


Charts Point Up Growth 


The gasoline tax, which we oil men 
dislike, has made it possible to pre- 
sent a set of figures to show the real 
importance of tax-free petroleum 
businesses. From these figures you 
will form your own conclusions as 
to the advisability of these tax privi- 
leges for a favored sector of the oil 
business. You will also be able to 
conclude where the growth of the 
petroleum cooperatives will lead 
small, independent distributors. (See 
charts on pages 27 and 28) 


We have taken from the 18th an- 


nual report of the Consumers Coop- 
erative Association the figures which 
make up the following charts. It 
is a short presentation of the busi- 
ness development of one of the larg- 
est petroleum cooperatives—the CCA 
of Kansas City, Missouri. 


Chart 3. (not shown) You see here 
how the cooperative has developed 
into a huge integrated company, ex- 
tending its business even into the 
international business. You see its 
manifold interests in the petroleum 
industry and in other fields as auto- 
motive supply, feed, groceries, lum- 
ber and farm machinery. This verti- 
cal growth is based on a constant in- 
crease of membership of local associ- 
ations in this super cooperative. 


Chart 6. (see page 29) The next 
chart gives you the sales of CCA. 
Again we observe the start of the 
steep progression with the beginning 
of the war. 


Chart 7. (see page 29) If we pro- 
ject this expansion into the future as 
it is done on the following chart, 
we arrive for the year 1955 at an 
expanded sales volume of $58,000,000 
from the present volume of $21,000,- 
000. This increase is figured under 
the assumption that none of the mar- 
ket conditions, and conditions influ- 
encing CCA growth in any other way, 
will change. The managers of CCA, 
however, predict a $100,000,000 vol- 
ume of their business for 1951. 


Chart 8. (not shown) The secret of 
this fast growth is the principle of 
operating with profits retained for 
five years in the CCA treasury and 
the principle of tax exemption. On 
this chart here you see that by re- 
taining profits due to members in 
the treasury for fve years the CCA 
was able to finance itself with funds 
considerably larger than those under- 
written by its membership as capital. 
From 1942 on, these funds amounted 
to $1,500,000 to approximately 
$6,500,000 respectively. Naturally this 
money would not have been in the 
treasury if CCA had paid taxes as 
a corporation of equal business vol- 
ume would have had to pay. 


Chart 9. (see front cover) This 
chart here demonstrates the amount 
a corporation of identical size would 
have had to pay in income and ex- 
cess profit taxes, and it gives you an 
idea of the tax savings amounting 
to about $4,000,000 out of $7,670,000 
that remained in the coffers of CCA 
as a result of tax savings. 


We don’t have exact figures of the 
internal CCA operation. We have, 
therefore, based our estimate on the 
published figures only. Any possible 
error resulting from incomplete in- 
formation can only be small. 
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PERBUNAN 





THE RUBBER THAT RESISTS 
OIL, COLD, HEAT AND TIME 


iinjay Company, Inc., 15 West 51st Street, 
New York 19, N. Y.; Fitst Central Tower, 
06 South Main Street, Akron 8, Ohio; 221 
North LaSalle St., Chicago 1, Illinois; 378 
Stuart Street, Boston 17, Massachusetts. 
Vest Coast Representatives: H. M. Royal 
ine., 4814 Loma Vista Avenue, Los Angeles 
|, California. Warehouse stocks in Eliza- 
eth, New Jersey; Los Angeles, California; 
hicago, Illinois; Akron, Ohio; and Baton 


\ouge, Louisiana. 
Copyright 1947, Enjay Company, Ine. 
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The spot the cord enters the electric iron is where a rubber 
bushing takes a beating! It must withstand intense heat . . . 
constant flexing . . . moisture from steam irons . . . and 
rough-pull usage. 


In introducing its post-war steam iron the SILEX COMPANY 
wanted an improved bushing to meet these requirements. 
Their engineers worked with the research development men 
of the ACUSHNET PROocEsS COMPANY and, after careful 
testing, a Perbunan cord bushing was selected. 


HERE’S WHY: Perbunan nitrile rubber more than meets 
the rigid tests of the Underwriters’ Laboratories . . . and 
provides exceptional resistance to deterioration from heat, 
moisture, aging, flexing and rough handling. 


Perbunan also has a new color stabilizer that keeps even the 
most delicate shades constant . . . with no discoloration of 
the fluids or materials it contacts. 


Whatever rubber problem you may have, our experts will 
gladly help you solve it. Please write to our office nearest you. 
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Plans Free Competition 
For Oil on Superhighways 


New Jersey's New Proposal for Servicing Motorists 
On Limited-Access Roads Would Aid Independent 


New Jersey is pushing a _ plan 
which will give Independents as well 
as majors an opportunity to have 
service stations on the state’s limit- 
ed-access highways as they are con- 
structed, Spencer Miller, Jr., New 
Jersey highway commissioner, told 
API in paper prepared for delivery 
Nov. 11. 

Mr. Miller said state officials favor 
a program of promoting the free en- 
terprise system both for the benefit 
of the oil industry and the public. 

Condensation of Mr. Miller's talk 
foliows: 


The state of New Jersey is ap- 
proaching the servicing of the trav- 
eliing motorists in a somewhat dif- 
ferent manner on its controlled-ac- 
cess highways. The three basic prin- 
ciples upon which this new approach 
to service areas rests is as follows: 


1. The predetermination of the lo- 
cation of this service area by the 
state highway department to meet 
the normal requirements of the trav- 
elling motorist: Whatever the re- 
quirements are as to distance and 
capacity, consultations should be held 
with the petroleum industry so that 
its best experience with reference to 
the needs for such service areas 
could be made available to the de- 
partment. 

2. Prepare a general schematic 
plan for this service area, and then 
provide an opportunity for a number 
of companies to serve the _ public. 
Among such a_- group, provision 
should be made for the Independents. 
The architecture of the service sta- 
tions should conform to the general 
pattern for a service area. Such a 
service area will be properly land- 
scaped and screened by the state, and 
the rules which prevail with refer- 
ence to parkways and freeways will 
prevail in such a service area. 

3. Dispose of individual plots with- 
in the service area at public sale to 
the petroleum marketers or Inde- 
pendents so as to insure competition 
for servicing motorists as well as giv- 
ing to every motorist a free choice 
of petroleum products. Not more 
than one plot would be sold to the 
same company or individual to insure 
competition. The right of free choice 
is an important part of the Amer'i- 
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can system, and there is no reason 
why that should not be afforded with- 
in the proper limits that have been 
set forth in this discussion. Safe- 
guards should be developed to pre- 
vent any speculators from acquiring 
the land within the service areas. 


Today 24 states have now passed 
aws incorporating the basic prin- 
ciples of controlled access into their 
statutory highway laws. 


Some Use Concession Basis 


In some of the states, particularly 
in New York, Connecticut, and Penn- 
sylvania, a practice has grown up, 
with public support, for the construc- 
tion by the highway department of 
attractively designed gasoline service 
stations on the traveled right-of-way 
which are leased on a_ concession 
basis to oil companies following pub- 
lic bidding. In general, one oil com- 
pany secures the concession for the 
entire parkway. This has worked 
well from the standpoint of the trav- 





Leased Wire a Year Old 


This week marks the com- 
pletion of the first year of 
operation of the leased wire 
facilities of NATIONAL PETRO- 
LEUM NEWS and Oilgram. 

Installed to provide faster 
service to readers and facili- 
tate the handling of an increased 
volume of important oil news, 
the leased wire runs from Wash- 
ington to New York to Cleve- 
land to Chicago to Tulsa. it 
operates eight hours a day and 
serves to co-ordinate and speed 
up operations in the five news 
bureaus. 

With the increased tempo of 
postwar changes and adjust- 
ments in the oil industry, the 
leased wire facilities have ex- 
pedited news service and en- 
abled NPN and Oilgram readers 
to get more complete and up- 
to-the-minute reports on indus- 
try happenings. This has been 
particularly true during the re- 
cent price changes. 














eling public, although it has present- 
ed a problem so far as the petroleum 
industry itself is concerned. 


Many of the petroleum companies 
heve now come to the conclusion that 
this practice of the single conces- 
sionaire has limited rather than stim- 
ulated competition among the com- 
panies, and has narrowed rather than 
expanded the field for the distribu- 
tion of petroleum products. 


In 1945 we passed our parkway 
and freeway law, entitled Chapter 
83, Laws of 1945. The law, as orig- 
inally drafted, categorically excluded 
commercial establishments on both 
parkways and freeways under Par. 8, 
which reads as follows: 

‘“*S. No commercial enterprises or activities 
shall be authorized or conducted by the state 
highway commissioner or any other agency of 
the state within or on the property acquired 
for or designated as a freeway or parkway 
as defined in this act; provided, however, that 
nothing herein shall prevent the operation, ir 
the manner provided by law, of autobuses 
within or on the property used for or desig 
nated as a freeway as defined in this act, or 
the operation, in the manner provided by law 
of autobuses within or on the property used 
for or designated as a parkway as defined ir 
this act to the extent provided for in sectior 
six of this act. 

‘The state highway commissioner, in order t« 
permit the establishment of adequate fuel or 
other service facilities by private owners or 
their lessees, for the users of a freeway or 
parkway, shall provide for access roads within 
the state’s right-of-way of any freeway or 
parkway established or designated as provided 
in this act, at points which, in his opinion, wil 
best serve the public interest 

The location of such fuel and _ other 
service facilities may be indicated to users of 
the freeway or parkway by appropriate signs 
the size, style, and specifications of which shal 
be determined by the state highway commis 


sioner 


We found it necessary to amend 
the freeway and parkway law to pro- 
vide for the general control and di 
rection of the service areas. 


In the preperation of this proposed 
amendment, we had the benefit of the 
verv helpful collaboration on the part 
of the representatives of the petro 
leum industry, as we had had in the 
preparation of the original parkway; 
and freeway bill. When, however 
this amendment was introduced into 
the legislature, 2 powerful lobby that 
became exercised by the control 
which the department would exercisé 
in the matter of controlling the wholk 
use of signs on the highway succeed- 
ed in killing this bill after it had suc- 
cessfully passed the state senate. The 
broad principles, however, that ar 
contained in the bill still have the 
support of the governor, and it is in 
tended to reintroduce this bill int 
the next session of the legislature. 


The pertinent parts of the para 
graphs from this proposed amend 
ment read as follows: 


Proposed Amendment 


Ss. No commercial enterprises or activitie 
shall be conducted by the state highway com 
missioner or any other agency of the state wit! 
in or on the property acquired for or in connet 
tion with a freeway or parkway, as defined ir 
this act, nor shail such commercial enterprises 
or activities be authorized except as hereinafter 
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SKELLY 
No 





refinery, tual there ts reom fer a company thal wtll 
have as tls prolicy the making f everything ol 
sells, beller.. Dhal wtll be the policy of ‘hes company. 


So said W. G. Skelly, founder and president of Skelly Oil Company, 
at its inception in 1919. The steadfast quality of Skelly products, the 
skill and friendliness of Skelly services have remained consistently 
high —and only because this policy has always been foremost in the 
minds of Skelly people. 


They have pledged themselves to win distinction by rendering alert, 
intelligent and friendly service . . . to make the Skelly name a welcome 
and certain identification of dependability and cleanliness . . . to 
continue progressive policies and maintain the outstanding quality 
of Skelly products . . . to uphold the ethics of fair business dealings 

. and to earn the public’s good will through sincere effort and 
honest value. 


a ts no room tn the Cndiusly fer gust another . 





In order that we may be sure of adequately taking care of the needs 
of our present jobbers, we regret that we are unable to offer any neu 
jobber franchises at this time. 








SKELLY OIL COMPANY 





KANSAS CITY, MISSOURI + TULSA, OKLAHOMA + EL DORADO, KANSAS 
: . 
. 
T 
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: = ee al ‘/ Champlin HI-V-I is refined by a Duo-Sol- 
anne ik EGER vent process from rich Mid-Continent Crude 
. the finest obtainable. 





‘tiem HI-V-I (High Viscosity Index) oil 
is thoroughly de-waxed at sub-zero tempera- 


tures, assuring instant lubrication on the first 
turn of a cold motor. 


ay: because of its high viscosity index, it 
stands up and lubricates when motors get hot 
. even boiling or above. 


ale in and year out uniformity and quality 
is guaranteed. 


i Openings for established Jobbers and Dealers: 


Champlin HI-V-I is rapidly becoming one of 







America’s fastest selling oils. Write for full details. 
Many good territories are still open. 


CHAMPLIN REFINING CO., ENID, OKLA. 
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provided, but nothing herein shall prevent the 


operation, in the manner provided by law, of 
autobuses within or on the property used for 
or designated as a freeway as defined in this 
act, or the operation in the manner provided 
by law, of autobuses within or on the property 
used for or designated as a parkway as de- 
fined in this act to the extent provided for in 
section six of this act. 

‘*The state highway commissioner, in order to 
permit the establishment of adequate fuel or 
other service facilities by private owners or 
their lessees, for the users of a freeway or 
parkway, may acquire suitable areas for such 
facilities even though such areas are not 
needed for the right-of-way proper and, in the 
manner hereinafter provided, shall sell such 
portions thereof as in his judgment the public 
interest shall then require. Such sales shall 
be made under the following terms and con- 
ditions: 

‘“‘a. Each purchaser shall be a person who 
has been continuously engaged for a period of 
at least two years immediately preceding such 
sale, in the business of providing in this or 
any other state the supplies or service for 
which such premises are to be used. 

‘“‘b. The premises may be sold at public sale 
or at prices determined by the commissioner, 
which will return to the state the cost of ac- 
quiring such premises and all the expenses 
incidental thereto. 


‘ec. The commissioner shall have the right 
to incorporate, in any deed conveying premises 


so sold, covenants running with the land re- 
quiring the purchasers, their grantees, and 
successors: (1) to erect and maintain any 
buildings thereon in conformity with specified 
exterior design; (2) to provide services rea- 


sonably required by the users of the freeway 
or parkway, subject to usual sanitary and 


health standards: and (3) to conduct no busi- 
ness other than that for which the property 
was originally sold, without the written con- 
sent of the commissioner. 

‘‘d. Such premises shall not be sold to a 
person who owns, directly or indirectly, or 


holds under lease any premises in the same 
service area on the same side of a freeway 
or parkway purchased for a similar purpose. 


‘e 


e. In acquiring areas for the purposes 
aforesaid, and in subdividing such areas into 
smaller premises for sale to the purchases 
thereof, the commissioner shall provide a suf- 
ficient number of separate premises to en- 
courage free and open competition among all 
suppliers of each service involved who desire 
to purchase premises for the furnishing of 
such services along each freeway and parkway, 
subject to any restrictions hereinabove stated. 

‘‘f. The commissioner shall provide access 
roads from the freeway or parkway to the 
service areas, the location of which shall be 
indicated to users of the freeway or parkway 
by appropriate signs, the style, size, and 
specifications of which shall be determined by 
the state highway commissioner. 

‘“‘g. Each purchaser of such premises may 
arrange to have the services for which such 
premises were sold performed through lessees 
or other third persons, provided that such 
purchasers shall remain liable for failure to 
comply with the covenants contained in the 
deed affecting such premises. 

‘For the purpose of this section, ‘‘person’’ 
shall include any individual and those related 
to him by blood, marriage, or adoption, and 
partnerships and corporations and all indi- 
viduals affiliated therewith through ownership 
rr control, directly or indirectly, of more than 
fifty per centum (50%) of any outstanding 
corporate stock.’’ 


It was urged that these planned 
service areas are a form of state zon- 
ing. The New Jersey law provides 
that this should conform to the gen- 
eral local rules with reference to zon- 
ing. What this new policy seeks to 
accomplish is the location, design, 
and the provision for a service to mo- 
torists which would insure the best 
standards of service on the one hand 
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and, on the other, a freedom of choice 
as to the product that the motorist 
wishes to purchase. 


Would Kill Concession Idea 


Such a plan would do away with 
the concession type of approach; it 
would eliminate the monopoly which 
one company would have by virtue of 
the acquisition of the rights as con- 
cessionnaire. This alternative ap- 
proach, then, to servicing the motor- 
ist on limited-access roads, is, in my 
judgment, one which is worthy of the 
most careful consideration so far as 
the industry itself is concerned. 


A close co-operative relationship 
between the industry and state high- 
way department must be established 
—not in shaping the course of legis- 
lation, but in forming a basic agree- 
ment as to the broad principles of 
servicing the motorists, which is the 
goal of this plan—together with a 
co-operation in insuring that the 
standards of landscaping and of 
architecture are maintained in every 
respect. 

As we began to evolve our plans 
for the new freeways and parkways, 
we discovered that, whereas we now 
have some 16,000 service stations on 
the 1,700 miles of state highway and 
the 25,300 miles of county roads and 
municipal streets, it was going to be 
necessary to make specific provisions 
for these service stations at designat- 
ed places along the parkway and free- 
way. 


Confer with Oil Industry 


Indeed, it was necessary to make 
provision for these areas in the ac- 
quisition of our rights-of-way in con- 
nection with these new controlled-ac- 
cess roads. In order to do that, we 
deemed it important to confer with 
the representatives of the petroleum 
industry because of their technical 
competence to deal with the problem 
of providing adequate service for the 
traveling motorists. We recognized, 
in the first place, the indispensable 
need for the planned location of serv- 
ice stations in especially designed 
service areas. 

It is neither wise public policy, nor 
is it sound from an economic stand- 
point, to permit service stations to 
develop hit or miss without plan or 
design. It is clear that the design 
or the pattern of the highway, both 
from a physical standpoint and serv- 
ice standpoint, should be under the 
control and direction of the state 
highway department. 

On the other hand, the department 
has had the feeling that it is entirely 
possible and is wholly compatible 
with this idea of planned service 
areas to provide the motorists with 
the option of purchasing. the petro- 
leum products of their choice. This 
could be done, in our judgment, by 
providing a service area connected 


by a short service road immediately 
adjoining or abutting the normal 
right-of-way. In such an area or 
court, the representatives of the sev- 
eral oil companies would be given 
the privilege of acquiring land from 
the state and providing service for 
the traveling motorist. 


Jobber Lauds Rathbone 
For Higher Margin Stand 


NPN News Bureau 

CLEVELAND — Expressing §satis- 
faction with the views given by M. J. 
Rathbone, president of Standard Oil 
Ca. of N. J., before the Empire State 
Petroleum Assn. meeting last month, 
J. H. White, secretary-treasurer and 
general manager of Hewitt Oil Co., 
Charleston, S. C., sent the following 
letter to Mr. Rathbone on Oct. 24: 

“May I commend vou for your 
views expressed before the Empire 
State Petroleum Assn. on Oct. 14 
advocating wider jobber and distribu- 
tor margins to compensate for in- 
creased operating costs. 

“I hope that this is only the begin- 
ning step towards a better under- 
standing of the problems confronting 
the jobbers and distributors, not only 
by your company, but by all other 
major companies, especially the 
majors whose products are to a large 
extent distributed through jobbers. 

“If the majors are earnestly for the 
jobbers as they say they are, then 
the majors should adopt the very best 
policies and practices that will estab- 
lish healthy competition and see to 
it that every member of their organ- 
ization lives up to these policies. If 
the majors do this, then the jobbers 
will certainly see that their houses 
are in order. The majors will then 
find less suits and less political at- 
tacks against them and certainly 
much better relations between them- 
selves and the jobbers. 

“At the present time the major oil 
companies are spending hundreds of 
thousands of dollars on a public rela- 
tions program and it is without the 
support of the majority independents. 
Certainly this fact alone should sug- 
gest to the majors that better rela- 
tions should exist between themselves 
and the independents. 

“I would appreciate your comment- 
ing on my letter and with your per- 
mission, your comments for publica- 
tion.” 


May Extend Safety Tours 
NPN News Bureau 

NEW YORK—Five mobile units of 
the Ethyl Corp. have traveled a total 
of 87,374 miles in connection with 
shows conducted by safety engineers 
assigned to Ethyl’s four regional of- 
fices. The fuel handling safety show 
has been presented in nearly 400 re- 
fineries in the United States and Can- 
ada. 

Demand for repeat performances 
may extend the tours into 1948, 
Ethyl executives said. 
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WHEN YOU INSTALL A WAYNE COMPUTER, 
YOU HAVE 


1. A calculating machine that makes all 
computations of gallons times price mechan- 
ically accurate. 


2. An Adding Machine which totals gallons 
and money in each sale. 


3. A Cash Register which tells you exactly 


BOOKKEEPING 
MACHINE 
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THE WAYNE PuMP CO. TORONTO 
LTD., ADELAIDE 
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how much cash has been received on pump 
sales. 


4. A Computing Scale which tells exactly 
what should be paid for the merchandise 
delivered. — 


5. A Bookkeeping Machine which records 
gallon and money totals automatically day 
after day, month after month. 


MAKE YOUR NEXT PUMPS WAYNE COMPUTERS 


Nay 


r protection 
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GLOBE ...a SPARK PLUG you'll 
proudly Endorse! 





What happens to your car when you in- 
stall a set of Globe FULL-SPARK plugs? 


There’s a new purr-like smoothness, 
packed with power—sure power —eco- 
nomical power — the thrilling power 
that came with your new car. Globe 
FULL-SPARK plugs are engineered for 


replacement service — to restore the zip 
and go you want your car to have. 


The Globe simplified line features one 
piece ceramic-seal construction which 
prevents power-destructive compression 
losses, provides better control of heat and 
more uniform operating temperature. 


By performance and product, FULL-SPARK plugs are worthy 
bearers of your endorsement. What happens when you sell 
FULL-SPARK plugs? There’s an interesting answer to that question 
— a surprisingly profitable one. We'll be glad to give it to you. 


GLOBE-UNION INC. 


MILWAUKEE 1, WISCONSIN 
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Future Problems of Transportation 
Of Petroleum over the Highway 


By J. W. SINCLAIR* 
Union Oil Co. of California 


. . The highway tank vehicle has 
the inherent handicap of limited car- 
go capacity as compared to other 
modes of petroleum transportation. 
Were it not for its elasticity and the 
ability of the trans- 
portation engineer 
to capitalize there- 
on to the fullest 
extent, the tank 
vehicle would be 
innocuously com- 
petitive. It would 
have remained 
solely in its initial 
sphere of carrying 
the product over 
the journey to the 
the last stage of 
consumer. In other 
words, it would 
have continued to be what it was for 
too long—a necessary evil in the 
transportation scheme, tolerated only 
because of lack of better means. 





Mr. Sinclair 


If progress is to continue, greater 
payload in proportion to deadweight 
must be had, and elasticity must be 
enhanced. 

Greater payload can be had only 
through lessened deadweight, and 
lessened deadweight can be had only 
through the use of lighter materials. 
Not only must lighter materials be 
made available, but improved fabri- 
cating and construction techniques 
must be evolved to enable the use of 
these lighter materials. The problem 
is one jointly for the metallurgical 
engineer, the automotive engineer, 
and the tank-construction engineer. 
The province of the latter should not 
be minimized, as the weight of the 
tank and delivery appliances thereon 
approach 40 to 50% of the total 
deadweight of the vehicle, dependent 
on the size. 


If increased elasticity is to be had, 
greater motive power at no increased 
veight must be forthcoming—not for 
the purpose of attaining higher top 
speeds, but primarily to enable higher 
iverage speeds through the cycle from 
tart to cruising speed, and a con- 
istent cruising speed thereafter. As 


* Partial text of paper prepared for delivery 
‘ Wednesday, Nov. 12, morning Transporta- 
n session of API. 
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motive power alone is productive 
only in the degree it is transmitted 
to the driving wheels, improved trans- 
mission systems must accompany in- 
creased motor output. As elasticity 
consists not only of the ability to 
get under way quickly and to reach 
the desired cruising speed with mini- 
mum of elapsed time, but also has the 
ability to decelerate quickly, improved 
braking systems must go hand in 
hand with these other developments. 


Other Factors Involved 


The elasticity of the tank vehicle 
is not governed solely by performance 
when in movement. Loading and un- 
loading speeds, if not in keeping with 
other progress, will sacrifice much of 
the advantage gained. Once adequate 
fill openings and adequate venting 
are provided in the vehicle cargo 
tank, loading speeds are dependent 
upon terminal loading facilities. How- 
ever, improved flow-line design and 
improved manifolding and meter de- 
sign must be had if unloading speed 
is to keep pace. 


Increased elasticity is productive 
only in proportion to the time the 
vehicle is in use, and lost vehicle time 
due to maintenance can prove a seri- 
ous retardant. Vehicle designers must 
concentrate on their number one as- 
sembly problem, i. e., that of making 
more accessible those units subject to 
frequent servicing, and more readily 
removable those major units subject 
to periodical interchange. 


And, finally, as in all else, the 
inamimate object cannot attain its 
full productivity unless the human 
equation is given recognition. The 
vehicle driver demands more design 
consideration. Paramount in this re- 
spect is seating comfort, cab ventila- 
tion, visibility, and accessible control 
mechanism which can be operated 
with lessened effort than at present. 


Regulatory Control 


The petroleum tank vehicle is pos- 
sibly the most regulated of all ve- 
hicles on the highway. Not only is 
it subject to those federal, state, 
county, and municipal regulations ap- 
plying to all motor vehicles, but has 
imposed upon it several additional 
choice ones especially designed for 
vehicles transporting flammables. 





Tank-vehicle operators have no quar- 
rel with basic and well-founded regu- 
lations made in the public interest. 


However, many operators are be- 
ginning to feel that this business of 
regulating is approaching an ex- 
treme wherein, by reason of volume, 
the operating safety which we all 
desire stands a good chance of being 
retarded rather than enhanced. Inter- 
pretation and compliance is becom- 
ing increasingly difficult, and regu- 
latory control stands in jeopardy of 
debasement. Of equal importance, un- 
less extreme care is exercised in 
drafting of safety regulations—es- 
pecially technical specifications—there 
is serious danger of encroaching up- 
on the competitive field of the de- 
signer and, as a result, highway 
transportation progress will be re- 
tarded. 


Lest perhaps you feel this phase of 
the subject is overstressed, let me 
remind you that there is now pend- 
ing before our national Congress a 
regulatory bill which empowers the 
governmental agency to be charged 
with its enforcement “to prescribe 
and promulgate, with or without hear- 
ing or notice, such rules and regula- 
tions relating to containers, the han- 
dling, marking, labeling, packing, 
stowage, certification, transportation 
or storage or other matters incidental 
to transportation of dangerous articles 
transported or to be transported in 
commerce, as the commission may 
deem necessary to provide for the 
safe transportation in commerce of 
such articles; and to amend, modify, 
suspend or revoke such rules and 
regulations.” 


Defines ‘Dangerous Articles’ 


“Dangerous articles” are defined as 
“any substance having explosive, com- 
bustible, inflammable, oxidizing, cor- 
rosive or poisonous characteristics.” 


There is one phase of regulatory 
control which is particularly dis- 
rupting to the economical and ex- 
pedient distribution of petroleum 
products by highway; that is the 
sincere, but mistaken, belief on the 
part of some local authorities that 
any hazard which may be involved 
in the transporting of petroleum prod- 
ucts by highway is in direct pro- 
portion to the volume carried by the 
individual tank vehicle or combination 
of tank vehicles. Consequently, the 
industry sometimes finds itself un- 
warrantedly embarrassed by ceilings 
on tank-vehicle capacity, expressed in 
gallons. 


No assumption could be more er- 
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“couldnt tell where 


| made money and 
where | lost it ! 


“Sure, my station was making money. But I 
couldn't tell which department was making 
it—or which was losing. 

“And I don’t believe that amy. station 
operator can tell shat—not without a modern 
National Cash Register to set every transaction 
right down in black and white the very 
minute it happens. 

‘My new National system has paid off in 
four big ways. It’s ended forgetting to enter 
charges. It gets me all my money. It’s ended 
all disputes about payments. And it shows 
me exactly what attendants and what depart- 
ments are making money for us. 

‘Add to this, better control of my credit 
accounts. After putting in this register, I reduced 
outstanding credits from $2,200 to $1,200. 

My credit records are up-to-date, and I know 
exactly where I stand. 

“| recently opened another station. Did 
I put in another National system? I'll 
say I did—for I know from experience that it’s 
no use to try to run a station profitably with- 
out a good National Cash Register System.”’ 

Your local National representative can 
show you exactly how a modern National 
Cash Register System can save you time and 
money in the running of your service station. 
Call him in today. Or write to The National 
Cash Register Company, Dayton 9, Ohio. 
Offices in principal cities. 


See the National Cash Register for Service Stations. It prints and issues an 
itemized and totaled receipt, or it prints a record on the original and duplicate sales-slip. 
It provides separate cash drawers and totals for recording sales made by each of four attend- 
ants. It provides a mechanically added total of purchases of more than one item, and auto- 
matically distributes item amounts into five department classification totals locked inside the 
register. At the end of the day, or at any time, its printed audit strip gives complete information 
in detail and total form, showing activity by departments, attendants, and transactions. 


THE NATIONAL CASH REGISTER COMPANY 
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roneous. There is no inclination on 
our part to minimize the fact that a 
flammable cargo is a greater poten- 
tial hazard than a non-flammable 
cargo in the event, due to accident, 
it is loosed upon the highway. How- 
ever, many safeguards have been 
placed around the liquid load carried 
by the tank vehicle, such as the de- 
sign and construction of the tank, 
internal valves which close automat- 
ically in event of fire, spring-loaded 
and fusible elements which provide 
automatic release for expanding gas- 
es in event of combustion, without 
loss of cargo; shear sections in flow 
lines which in event of dislocation of 
the flow line leave the tank sealed 
intact without loss of cargo, etc. 
These safeguards make the tank ve- 
hicle relatively the safest vehicle on 
the highway today insofar as poten- 
tial damage from the cargo is con- 
cerned. 


In addition, assuming relative pro- 
tection between tanks of varying ca- 
pacities, there remains the inescap- 
able fact that all highway hazard 
is in proportion to highway exposure; 
and, in the movement of a given vol- 
ume of commodity, the lesser the ve- 
hicle highway miles required to move 
it, the lesser the highway exposure 
hazard. 


To illustrate, let’s assume that 
150,000 gals. of gasoline are to be 
moved 100 miles. If this quantity 
were to be moved by vehicles of only 
1,500-gal. capacity, 10,000 vehicle 
highway miles of exposure would be 
involved. If the movement were made 
by vehicles of 6,000-gal. capacity, 
mly 2,500 highway miles of exposure 

yy one-fourth that of the smaller 
rehicle) would be involved. Thus, 
irithmetically and actually, the over- 
ill highway exposure—-and, as a re- 
sult, the operating hazard such as it 
s—_diminishes in proportion to the 
ncrease in load carried. 


Limits Should Be Governed by Weight 


As in the carriage of all other com 
nodities, there must be a limit placed 
mn loads; but, as in the case of all 
ther commodities, these load limits 

th respect to petroleum products 
1ould be governed by gross vehicle 
eights and gross axle weights, rath- 

than the extent of the cargo car- 

] 


It is recognized that there are 
iny regulatory problems foreign to 
field of operating safety; and 
iat such problems are of equally 
us import. Apt illustrations in 
lis respect are plans having to do 
th “integration of transportation”; 
nd debates, discussions, and briefs 
the subject as to just when and 
ider what circumstances an_ indi- 
lual business enterprise can haul 
own products in its own vehicles. 
this latter respect, you will find 
any in the petroleum enterprise 
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who, although they hold no particu- 
lar brief for either for-hire motor 
carriers or private motor carriers 
(both being invaluable in the distri- 
bution of our industrial product) 
nevertheless, feel that it is the pre- 
rogative of management to elect just 
what form of transportation shall 
be used, and that any effort to de- 
prive them of optional selection is an 
unwarranted trespass upon the free- 
dom of individual business enterprise. 


One of the future problems of the 
tank-vehicle operator is to devise 
ways and means wherein regulatory 
control can be confined to its proper 
sphere. Seemingly this can best be 
done by such operators collectively 
and individually exercising their pre- 
rogatives of citizenship and respon- 
sibilities of citizenship as well. The 
prerogative of citizenship is a voice 
in the formulation of equitable and 
enforceable regulations in the pub- 
lic interest. The responsibility of citi- 
zenship entails not only living up to 
the spirit and letter of such regula- 
tions when enacted or promulgated, 
but also the avoidance of operating 
abuses which prompt otherwise un- 
necessary regulations. 


Provident Vehicle Use 


Although all problems with respect 
to design and construction, as well as 
maintenance and regulatory controls, 
are the problems of the operator, the 
one outstanding problem which he 
alone must solve is that of securing 
full and provident use of the vehicle. 
Design and construction refinements 
and freedom from regulatory con- 
trols go for naught unless impedi- 
ments otherwise to provident usage 
are overcome. Provident use consists 
not only of full utilization of the ve- 
hicle from the standpoint of volume 
handled and the time period in serv- 
ice, but at a cost less than that avail- 
able from any other form of trans- 
portation. 


In this respect the problems of the 
future will be considerably aggra- 
vated unless we plan intelligently and 
adequately today. Provident use of 
the vehicle means, among other 
things, that it must most effectively 
complement other units of the distri- 


bution system. For example, if a 
highway vehicle must travel dis- 


tances which might be more economi- 
cally covered by products lines, then 
the use is not provident. 

Terminal locations of the present 
may alleviate or aggravate operating 
problems of the future. An improp- 
erly placed terminal will contribute 
much to lessened vehicle output 
either by reason of unnecessary trav- 
el distances or by reason of lost ve- 
hicle time spent in fighting traffic 
which might have otherwise been 
avoided. 


Millions of Americans have never 


seen an oil well, or a tank ship, or a 
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refinery, or a pipeline pump station. 
However, it is hard to conceive of a 
resident of this country who has 
never seen a service station or a tank 
truck; and, as a natural sequence, 
the service station and the tank ve- 
hicle are most uniformly accepted 
symbols of the industry to the great 
mass of population. Both have un- 
limited potentialties for the promo- 
tion of good will. 


The service station lends itself to 
neighborliness and friendly service. 
It, in many instances, is regarded 
with the same esteem as the corner 
store—as a place where you cannot 
only fill your tank and tires, but 
satisfy your thirst as well; and the 
appeal of a comfort station cannot 
be equaled under certain circum- 
stances. The service station never 
gets in the way; it is a harbor rather 
than an obstacle, and the only factor 
which can detract from its friendly 
appeal is improper personnel atti- 
tude. 


Antipathy to Trucks on Highways 


Consider, however, the tank ve- 
hicle. It shares the inherent antip- 
athy of the highway user to trucks of 
all kinds—-an antipathy which, al- 
though unreasonable to the reasoning 
person, nevertheless, is shared at 
times by even the most tolerant and 
intelligent. Such unpopularity un- 
fortunately is not wholly undeserved. 
If the tank vehicle at times delays 
his progress or is guilty of any form 
of highway discourtesies, it matters 
little to the individual motorist to be 
told that without the tank vehicle he 
couldn’t be on the highway himself. 
If the tank vehicle either deliberate- 
ly or unintentionally hogs the road, 
it matters little to the average mo- 
torist to be told that without rev- 
enue derived from trucks he would 
pay considerably more himself for 
the privilege of using the highway. 
If the tank vehicle is involved in one 
accident, particularly one which re- 
sults in a stock loss, it matters littie 
to the preponderance of witnesses to 
be told that of all vehicles on the 
highway the commercial vehicle 
driver has the highest average safety 
record, and that the petroleum tank 
vehicle ranks high in this respect 
among all commercial vehicies. 

Remedy lies largely in selecting 
and training driver personnel with 
the same exacting care which is ex- 
ercised in selecting and training still- 
men in the refinery, or drillers in the 
field, or pump station engineers and 
service station personnel; for not 
only must the driver perform certain 
skills peculiar to his calling, but these 
duties must be performed directly be- 
fore the eyes of an exacting and cril- 
ical public. To the extent that we 
are able to upgrade driver personnel, 
to that extent may we expect better 
public relations on the highway. 
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Pipelining in the Mid-East 


Pipeline Official Relates Some of Engineering 
Problems Involved in Trans-Arabian Project 


By BURT E. HULL* 


Vice President, The Texas Co. 
President, 
Trans-Arabian Pipe Line Co. 


The Western Hemisphere is often 
referred to as either “the Occident or 
“the Americas.” North and South 
Americans frequently refer to the 
Eastern Hemisphere collectively by 
the names of one 
or more of its con- 
tinental compon- 
ents. But the ex- 
pression “Europe, 
Africa, and the 
Orient” is heard 
more frequently 
than ‘Europe, Af- 
rica and _ Asia.” 
The Orient then 
means usually all 
of that part of the 
Asiatic continent 

Mr. Hull lying east of the 
Mediterranean. 

The Orient is now frequently re- 
ferred to more specifically as the 
“Near East,” the “Middle East,” and 
the ‘Far East,” with some minor dif- 
ferences of interpretation of regional 
boundaries of these three main sub- 
divisions. 





This paper is based on the assump- 
tion that: 1, the oriental Levantine 
countries of Palestine, Trans-Jordan, 
Syria, and Lebanon—lying immedi- 
ately east of the Mediterranean—are 
the “Near East”; 2, a region of 1,- 
388,450 square miles, including Iran, 
Iraq, Kuwait, Bahrein Island, Saudi 
Arabia, and the remainder of the 
Arabian peninsula (equivalent to 
46% of the area of the United 
States) is the “Middle East’’; and, 38, 
the remainder of the Asiatic contin- 
ent is the “Far East.” 


The Middle East flanks the route 
eastward from tthe Mediterranean 
through the Suez Canal and the Red 
Sea to the Indian Ocean, and lies 
squarely across the oldest known 
overland trade routes in the world 
between the three continents of Eur- 
ope, Asia, and Africa. The compara- 
tively recent spectacular development 
of the Middle East as an important 
oil-producing region has attracted 
worldwide interest in its petroleum 
resources. 


Extensions to the earlier produc- 


* Complete text of paper prepared for deliv- 
ery at the Wednesday, Nov. 12, morning 
Transportation session of API. 
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ing areas and discoveries of new 
areas of prolific production, stimu- 
lated by the tremendous increase in 
consumption of petroleum products 
in the Eastern Hemisphere during 
the past 12 years, account for the 
daily average production of crude oil 
increasing from 230,000 bbls. in 1935 
to 830,000 bbls. in 1947. In the mean- 
time, estimates of proved reserves 
have increased from an insignificant 
figure a few years ago to the sub- 
stantial proportion of 50% or more of 
the world’s total. During World War 
II the capacity of the world’s largest 
refinery, the Anglo-Iranian refinery 
at Abadan, was increased to about 
400,000 b/d. Four other Middle East 
refineries: the Arabian-American at 
Ras Tanura, the Bahrein Petroleum 
Co. refinery on Bahrein Island, the 
Consolidated Refineries, Ltd., at Hai- 
fa, and the Iraq Petroleum Co.’s 
small refinery at Tripoli account for 
a total Middle East crude refining 
capacity of 730,000 b/d. Substantial 
additions are planned to meet part of 
the prospective increase of 1,000,000 
bbls. in Eastern Hemisphere daily 
consumption during the next 5 years. 


Some of this additional consumer 
demand will be met by Mediterranean 
coastal refineries and others being re- 
constructed in central and western 
furope. From Persian Gulf produc- 
ing areas, shipments to points west 
of Suez must be made by tanker 
through the Red Sea and the Suez 
Canal to Port Said, involving a canal 
toll and an expensive tanker haul of 
3,650 miles, or, at a lower cost by 
pipe line, 1,000 miles or less to some 
eastern Mediterranean crude-oil load- 
ing port, and thence by tanker to des- 
tination. 


‘Middle East Transcontinental Lines 


The Iraq Petroleum Co. has at 
present the only pipe outlets to the 
Mediterranean. They are two 12-in. 
lines, each about 650 miles long from 
the Kirkuk Field in Iraq to Haifa and 
to Tripoli, respectively, having a com- 
bined capacity of about 96,000 b/d. 
The Consolidated refinery at Haifa 
and the Iraq Petroleum Co. refinery 
at Tripoli can absorb the entire 
throughput of both lines. By Decem- 
ber, 1947, Iraq Petroleum Co. expects 
to complete a new 16-in. pipeline 
from Kirkuk to Haifa, which will 
provide an additional daily capacity 
of 120,000 bbls. 


Trans-Arabian Pipe Line Co. is 
making initial preparations to con- 





struct 1,040 miles of 30- and 31l-in. 
pipeline, with a capacity of 300,000 
b/d from Arabian American Oil Co.’s 
fields along the west side of the Per- 
sian Gulf to a new Mediterranean 
shipping port to be constructed near 
Sidon, Lebanon, scheduled for com- 
pletion about Jan. 1, 1950. 


Middle East Pipe Line Co. is pre- 
paring to construct, during 1950 and 
1951, about 900 miles of the biggest- 
inch oil pipeline yet planned, with a 
throughput capacity of 500,000 to 
550,000 b/d, from Abadan and the 
Burghan Field in Kuwait, to a Medi- 
terranean terminus yet to be selected. 
Iraq Petroleum Co. is planning the 
construction during 1952 and 1953 of 
a new 24-in. line, capacity about 250,- 
000 b/d from Kirkuk to Tripoli. 


These new transcontinental car- 
riers, with Iraq Petroleum Co.’s lines, 
will provide total pipeline outlet from 
Middle East oil fields to Mediter- 
ranean ports of 1,300,000 b/d by Jan. 
1, 1954, or shortly thereafter. 


The new lines will relieve the pres- 
ent tremendous world demand for 
crude oil in two ways: Not only will 
they provide a new source of oil for 
the stricken countries of Europe, but 
they will benefit the United States Dy 





Why Export Pipe? 


Five reasons why American 
steel pipe should be exported 
for Middle East oil pipeline 
projects are advanced by Burt 
E. Hull, president, Trans-Ara- 
bian Pipe Line Co. Briefly, 
they are: 

1—No other project in the 
world will produce as much oil 
for as little steel as the Trans- 
Arabian line. 

2—Consolidated Steel Corp.’s 
output of pipe suitable for 
large-diameter electric welded 
pipe is limited to steel plates 
available from U. S. Steel’s 
Geneva mill near Provo, Utah. 

3—Until the Trans-Arabian 
pipe contract was let, Consoli- 
dated’s manufacturing capacity 
was less than a mile of pipe 
per day. Because of high trans- 
portation costs, the market for 
this pipe was limited to the Pa- 
cific Coast or to foreign cus- 
tomers. 

4—-Trans-Arabian under- 
wrote the cost of additional fa- 
cilities to increase Consolidat- 
ed’s capacity to 3 miles per 
day. 

5—Middle East pipelines will 
use less than two-thirds of 
steel tonnage required to build 
the 250 new tankships needed 
to perform an equivalent serv- 
sce. 
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Yes, when you sell Naturalube Oils, you 
have this great sales story to tell: 


Naturalube Oils are refined from a basi- 
cally different crude oil. That crude has 
unusual natural properties. As a result, 
Naturalube Oils have natural ability to 
remove hard carbon. They have a natu- 
rally tougher oil film. They have greater 
natural penetrative and adhesive proper- 
ties. And they are non-corrosive — safe! 
in addition, Naturalube Oils are specially 


reinforced to resist the formation of sludge 
nd lacquer. 


When you sell Naturalube, you offer cus- 
»mers an oil that saves wear, saves re- 
iirs, cuts shut-down time and gives them 
)wer operating and maintenance costs. 


LION 
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These are benefits that big-volume users 
recognize and want. 


Support For Your Sales Story 


Actual tests prove Naturalube’s superior- 
ity. Tell prospects that leading engine 
manufacturers accept Naturalube as a 
superior lubricant. And you can guarantee 
that if the customer does not believe 
Naturalube is the best oil he has ever used, 
Lion will give him his money back. 


Investigate the liberal Naturalube adver- 
tising plan and the sales and profit possi- 
bilities of a Naturalube franchise. Write to 
Lion Oil Company, El Dorado, Ark., for 
complete information. See how Naturalube 
can open new sales fields for you. . 





NATURAL CARBON REMOVAL 
TOUGHER PROTECTIVE FILM 
RESISTANCE TO SLUDGING 

@ NON-CORROSIVE —SAFE 


These Big-Volume Users 
Can Be YOUR Customers 


Bus Lines ¢ Public Utilities 
Truck Fleet Operators 
Industrial Plants * Marine 
Operators * Car Dealers 
Construction Companies 
Service Stations * Farmers 
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reducing the present heavy drain on 
Western Hemisphere reserves. 


Hedge Against Possible 
Future Shortage 


Competent authorities agree that the 
United States alone cannot continue 
to meet the steadily rising demand 
for oil in both hemispheres. Although 
crude oil is being produced in the 
United States today at the maximum 
efficient rate, this country is already 
a net importer of crude, and is faced 
with rationing of gas and heating oil 
for homes. The companies which are 
making investments in the Middle 
East are convinced that the Trans- 
Arabian pipe line will provide insur- 
ance against a possible future short- 
age of oil in the Western Hemisphere 

At the present time crude oil from 
the Persian Gulf which is destined 
for Europe must be hauled by tanker 
about 3,600 miles around the Arabian 
peninsula, through the Suez Canal, 
and into the Mediterranean. The 
Trans-Arabian line will cut 2,600 
miles off this journey, and the esti- 
mated cost will be about one-third of 
the estimated tanker transportation 
cost from the Persian Gulf, plus Suez 
Canal tolls. Furthermore, a shortage 
of tankers is already developing. 


Exporting Americanism 


Now a word or two as to the ex- 
port of steel for these projects. Prob- 
ably no other project in the world 
will produce as much oil for as littl 
steel as this one. I estimate that a 
ton of steel in the Middle East could 
actually bring to the world markets, 
including the United States, 10 to 20 
times as much oil as a ton of ste 
used anywhere else in the world 
Moreover, there are no tube mills 
anywhere outside the United States 
capable of manufacturing pipe larg 
than 16 in. in diameter. In January 
of this year Consolidated Steel Cor} 
was the only concern having a sout 
of steel available for manufacturing 
any pipe at all for the Trans-Arabian 
project. Consolidated’s output is lim 
ited to the quantity of steel plates 
available from United States Steel 
Corp.’s Geneva mill near Provo, Utah 
This steel is suitable for making 
large-diameter electric-welded pipe 
High transportation costs to the east 
of the Midcontinent area limit its 
market to the Pacific Coast or to fo 
eign customers. 

One year ago Consolidated’s manu 
facturing capacity was less than a 
mile of pipe per day. This is the not 
mal Pacific Coast demand. Trans 
Arabian Pipe Line Co. contracted 
with Consolidated for 1,040 miles of 
30-in. pipe, and underwrote the cost 
of additional facilities to increast 
Consolidated’s capacity to 3 miles pe? 
day. 

The pipelines of the Middle East 
will use less than two-thirds of the 
steel tonnage required to build the 
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250 new tankships which would be 
1eeded to perform an equivalent serv- 
ce. The steel now being produced 
for Trans-Arabian at the Geneva 
lant could not be used economically 
it any point east of the Rocky Moun- 
tains because of transportation dif- 
ferentials. Moreover, only one other 
nill in the United States can fabri- 
ate these plates into pipe. 


Engineering Characteristics and 
Other Features 


Circumstances affecting and con- 
rolling engineering design and con- 
struction of the pipeline projects 
nentioned herein are basically the 
same. Each line will traverse for the 
reater part of its length predomin- 
itely arid sections of country sparse- 

populated by nomad _ Bedouin 
tribes. Shifting sand dunes may 
vamper construction to a minor ex- 
tent in the immediate vicinity of the 
Persian Gulf, but for hundreds of 
niles each pipe line will cross rolling, 
inbroken, hard-surfaced plains at ele- 

ations ranging from 1,000 ft. to 2000 

Rainfall in the entire region, with 
the exception of the Tigris and Eu- 
phrates River valleys, does not ex- 
eed 4 in. per annum. Consequently, 
lrainage is accommodated by occa- 

ynal shallow wadies or “dry” water 
jurses, which are minor obstacles. 

There are no railways, fences, or 
yther obstructions. Vegetation is so 
sparse that it may be said to be ac- 
tually non-existent. There are no im- 
roved highways or trails. None are 
quired because in most of the areas 
raversed, except where there are 
itcrops of disintegrated stone, the 
surface is sufficiently stable and uni- 
rm to sustain vehicular traffic 
vithout grading or surface improve- 
ient. In many respects the Middle 
East resembles the plateau region of 
northern Mexico and the Permian 
Basin area of West Texas and New 
Mexico It lacks the advantages of 
railways and highways, but offers a 
imber of compensating advantages. 


On the approach to the Mediter- 
inean, routes which now or may 
hereafter terminate in Palestine must 
scend and ascend the escarpments 
1 each side of the Jordan River val- 
and cross the river itself 800 ft. 
low sea level. Farther northward, 
ites must cross through passes at 
vations of 2,000 ft. to 3,000 ft. 
rough the Lebanese and Anti-Le- 
nese Mountains, near the seacoast 
id running roughly parallel thereto. 
me peaks exceed an elevation of 
00 ft. and are snowcapped during 
nter months. 
Circumstances controlling the de- 
~n of the Trans-Arabian pipeline in- 
ate that the optimum for a normal 
lily throughput of 300,000 bbls. is 
-in.-diameter pipe having’ wall 
cknesses from \ in. to % in., con- 
ming to the hydraulic gradient, 
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TWO 34,000-GALLON BIRTANKS, 
above, being installed at the Western 
Oil Co., Biltmore, N.C. Below, the 

large tanks ready for shipment. They 

measure 11 feet by 48 feet. 








For Fuel-For Oil-Hozeuer 


Birtanks have a way of lasting and lasting, under 
the most exacting field conditions. Never a leak, 
never any trouble with Birtanks because every one 
is carefully shaped end welded to specifications, then 
rigorously tested for the tiniest leak. 

Our tank rolling and welding facilities are the 


South’s largest and most com- 
plete. It will pay you to utilize 
them for your next order of 
oil storage tanks. Write our 
nearest office for further in- 
formation end prices. 





BIRMINGHAM TANK COMPANY 


PTA Ati fel, Me) 2 


THE INGALLS IRON WORKS COMPANY 
BIRMINGHAM, ALABAMA 


PITTSBURGH ° NEW YORK . NEW ORLEANS 
o 
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“Truck tank manufacturers have made great strides in improving and streamlining their 
products. But from an operating standpoint the most advanced truck tank can be 
only as good as its fittings—vents, caps, hose nozzles, emergency valves, etc. Our specifi- 
cations call for McDONALD Fittings because we know the experience and engineering 
that’s back of them. They complete the picture of safe, efficient and modern delivery 
equipment.” 


MCDONALD EMERGENCY VALVES FOR TRUCK TANKS 






Le 


TYPE 


Note the opening drilled 
in the valve plunger—assur- 
ance of complete drainage 
of the compartment.  Ad- 
justable assembly permits 
use in various sizes of com- 
partments. Made of high- 
grade bronze except for 
steel rod, special composi- 
tion disc and cadmium- 
plated steel spring. Plate 

977 is furnished for 112” 

and 2” pipe lines, and 

designed for easy opera- 

tion, with no restriction 


to flow. 


PLATE 977 


(Valve slightly open) 
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TOP CONTROL 





ELBOW TYPE 
(Underneath Control) 


STRAIGHT TYPE 
(Underneath Control) 





Similar to Plate 976, but 


Extra-large port holes assure full flow. Ex- of low type. To anure 


tra-long cadmium-plated steel spring avoids ae eee 


overstressing and assures prop- attaching to truck fonk is 














er functioning when  neeced. asa , . 
: : 2’ larger than pipe line 
Operating wanes may be Bronze hook rod, permitting 
changed from right to left operation from top of truck 


side without disturbing pack- tank, supplied only when 


ing. Can be furnished with specified. Sizes: 2” x 2%" 


bronze hook rod to permit and 2%" x 3”. 





operation from top of tank. 
Furnished in 2” size only, with PLATE 
22’ male thread for attaching 965 
to truck tank. 





Write for descriptive literature. 
A. Y. MSDONALD MFG. CO. 
“The Home of the Swing Joint’ 


DUBUQUE, IOWA 


There’s a McDonald Branch or 
Distributor Near You. 


Me DONALD 
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and a combination of the initial with 
5 intermediate pump stations, each to 
yperate at a discharge pressure of 
845 psi at full load. 


Trans-Arabian decided to lay 50% 
30-in. pipe and 50% 31-in. pipe be- 
tween each pair of pump stations, be- 
cause this will permit shipment of 30- 
in.-diameter lengths “nested” inside 
yf 31-in. lengths, and will result in 
substantial economy in transporta- 
tion cost. 


The pipe will be shipped from Los 
Angeles in uniform 30-ft, lengths, and 
welded by union melt process into 90- 
ft. to 150-ft. lengths at Mediterra- 
nean and Persian Gulf receiving and 
forwarding bases before _ being 
trucked overland. 


The characteristics of the steel 
plate, and the cold working thereof 
during the fabricating process, will 
increase the yield point to 52,000 psi. 
The pipeline is designed for a work- 
ing stress of 32,800 psi, or 65% of the 
yield. Perhaps one-third of the line 
will be constructed aboveground, 
where hard rock prevents machine 
trenching. Expansion and contrac- 
tion incident to atmospheric tempera- 
tures, ranging from 135° F in sum- 
mer to 20° F. in winter, presents new 
problems of design and construction. 
Large-diameter thin-wall pipe with 
this wide range in seasonal tempera- 
tures will require unusual construc- 
tion precision. Misalignment of as 
little as 1% in. in a distance of 70 ft. 
will impose an added 10,000 psi on 
the bending stress. 


Pump stations will be an average 
distance of 175 miles from each other 
and, because of their complete isola- 
tion, each must be provided with wa- 
ter supply, laundry, schools, mosques 
and churches, commissary, housing, 
recreational and hospital facilities, 
and every other human need of an 
isolated community. In addition, bar- 
racks for a small garrison of soldiers 
must be provided. An adequate air- 
plane landing strip, with housing for 
customs and immigration officials, 
will also be constructed. 


The initial station in the Abqaiq 
oil field will be a 6,000-hp steam- 
lriven turbine centrifugal pump sta- 
tion. The 5 intermediate stations each 
will have four 1,700-hp supercharged 
Diesel-engine-driven centrifugal 
umps connected in series, with one 
standby unit. Two Diesel-engine- 
lriven 750-kvh generators will be re- 
uired for lighting, motor-driven 
\uxiliaries, and other electrical en- 
rgy demands. 


East Mediterranean Ports 


There are no large bays or other 
‘ll protected natural harbors along 

Mediterranean coast east or 
rtheast of Alexandria, Egypt. Pro- 
mtories at Haifa and Beirut un- 
subtedly provide some shelter from 
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the southwest in Acre and St. 
Georges Bays, but neither of them 
has visible natural protection against 
westerly or northwesterly winter 
gales or storms, and there are no 
other deep-water inlets or bays with 
matural shelter. 

The existing deep-water ports of 
the eastern Mediterranean are Alex- 
andria, Port Said, Jaffa, Haifa, Bei- 
rut, and Tripoli. All except Jaffa and 
Tripoli have anchorage sheltered by 
break waters, Port Said being shel- 
tered by the jetties at the north en- 
trance to the Suez Canal. Docks, 
wharves, and other harbor facilities 
are of minor consequence except at 
the Alexandria and Port Said naval 
bases. At Jaffa and Tripoli, all cango 
is lightered to vessels anchored in 
the open sea about % mile offshore. 


- 


At Haifa, refined oils are loaded 
over a pier sheltered by the break 
water, but crude oil is loaded through 
the Iraq Petroleum Co.’s Acre Bay 
submarine lines to berths about 3,000 
ft. offshore in 8 fathoms of water. 


At Beirut, there are no crude-oil 
loading facilities. Occasionally bulk 
cargoes of refined oil are unloaded 
through relatively short submarine 
lines in St. Georges Bay, where tank- 
ers anchor outside the break water 
in 5 or 6 fathoms of water. 


At Tripoli, refined oils are loaded 
through submarine lines at the Iraq 
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Petroleum Co.’s loading berths, the 
characteristics of which are similar 
to the Acre Bay crude-oil loading 
berths. 

Elsewhere the east Mediterranean 
shore line is relatively straight. 
Charts indicate that outward from 
the shore depths of water increase 
uniformly, the 8- and 10-fathom 
curves being parallel to, and respec- 
tively, 3,000 ft. and 4,000 ft. from 
shore. 

Meteorological records indicate 
that, except for a few days during 
two winter months, gales and storms 
on the east Mediterranean coast are 
not severe enough to interfere with 
coastal navigation. Based on these 
records, Trans-Arabian Pipe Line Co. 
plans to construct at its Sidon ter- 
minal a concrete pier to berths for 
loading tankers in 6 fathoms of water 
about 2,000 ft. from shore line. 


Sidon terminal will have twenty 
180,000-bbl. floating-roof tanks, lo- 
cated on ground high enough to per- 
mit gravity loading of 20,000 bbl. per 
hour and a maximum “turnaround” 
time of 12 hours per tanker. 


General Observations on Other 
Construction Features 


The primary purpose of this paper 
is to mention unusual features ap- 
plicable to the Trans-Arabian and 





Aerial view of Abqaiq, third oil field in Saudi Arabia discovered by the Arabian 

American Oil Co. Here wells are drilled to between 6,500 and 7,500 ft. Discovered 

in 1941, 25 wells are now producing at this field at the aggregate rate of 200,000 

b/d. Oil from Abqaiq field is sent through pipeline to the stabilizers at Dhahran, 
about 40 miles to the North 
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UNION 
PACIFIC 


WEALTH OF MINERAL DEPOSITS 
IMMENSE COAL RESERVES 
LARGE LUMBER PRODUCTION 
AVAILABLE WATER POWER 
ABUNDANT LIVESTOCK 
VALUABLE WOOL CLIP 

VARIED AGRICULTURE 
TREMENDOUS WHEAT YIELD 
SCENIC BEAUTY 






One of a series of adver- 
tisements based on in- 
dustrial opportunities in 
the states served by the 
Union Pacific Railroad. 


K iow as the “Treasure State.” Montana beets. potatoes. together with other vegeta- 
is richly endowed with raw materials essen- bles, are grown on its farms. There are 
tial to industrial production. Among the many thousand acres of forests. principally 
many metallic minerals are silver, copper, pine. 


lead, manganese. chromium and molybde- 


: , The Union Pacific Railroad serves Butte in 
num. Coal reserves have been estimated at 


“1: 7 _ , » heart he great mining area. and West 
over 400 billion tons. The majority of the the heart of the gre . 4 


Yellowstone—most popular rail entrance to 


states cities are supplied with natural gas. s 
the famous Yellowstone National Park. 
Montana is a top producer of cattle and 


; ; Montana welcomes new industry. It has the 
sheep, the annual sheep production being 


, — : space, materials. facilities and manpower 
approximately two million head with a 


: ; to encourage firms seeking new locations. 
wool clip of great value. In agriculture, 


Additional advantages are good living con- 


wheat takes first rank among grains. Sugar 


ditions, an excellent educational system 


and scenic beauty. 





* Address Industrial Department, 
Union Pacific Railroad, Omaha 2, 
Nebr., for information regarding 
industrial sites. 


UNION PACIFIC RAILROAD 


THE STRATEGIC MIDDLE ROUTE 
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In the Middle East, it is necessary 
to procure “conventions” or pipeline 
transit privileges from two or more 
ountries, including the lawful right 
to expropriate easements across pri- 
vately owned lands. This may require 
months, and possibly a year or more. 


Recruitment of experienced and 
skilled personnel — providing com- 
fortable camp, housing, hospital, rec- 
reational, and subsistence facilities, 
is Well as the procurement of pass- 
ports, immunizations against com- 
municable diseases, transportation for 
personnel and baggage almost half- 
vay around the world—and other in- 
idental needs of some 1,500 to 2,000 
American personnel to be employed 
yn the Trans-Arabian job is a tre- 
nendous task. 

Purchasing some 400,000 tons of 
‘amp equipment, supplies, construc- 
tion machinery, tools, pipe, building 
naterials, food, and the thousands of 
ther items needed for the work 
most of which can be supplied only 
from sources within the United States 

requires experts in purchasing and 
shipping to foreign countries. 

Contracting for marine transporta- 
tion of the commodities mentioned 
in the foregoing paragraph, with 
shipping schedules timed to construc- 
tion schedules and promised deliveries 
»f materials at several U. S. Atlantic, 
Gulf, and Pacific ports, is also a big 
job. The Trans-Arabian Pipe Line 
Co.’s shipping contract is reported to 
be the largest private peacetime ma- 
rine shipping contract undertaken. 


Arrangements for insurance and 
banking in Middle East countries hav- 
ing meager domestic insurance and 
banking facilities, or none at all, and 
customarily exchanging their curren- 
cies only with European countries, 
involve many complexities. 


Trans-Arabian Pipe Line Co. is 
onfronted with the necessity of de- 
veloping from scratch a Persian Gulf 
lischarge port 150 miles from the 
nearest habitation. In many respects, 
this will be similar to measures 
adopted during World War II in so- 
called beach-head invasions. 


At Ras Misha’ab, the material- 
inloading port being developed on 
the Persian Gulf, vessels will dis- 
harge cargo into lighters or on an 

lated wharf in the open gulf, 2% 
iles from shore, where water is 

ep enough. An aerial steel cable 

iy mounted 80 ft. above the shallow 
iter on timber “‘A”’ frame supports, 

)-ft. spans, is being erected be- 

een the isolated wharf and the ma- 

rial-storage and assembly yard on 
re. A recently developed gasoline- 
gine-driven conveyor, called a ‘‘sky- 

k,”” equipped with 10-ton hoisting 

nches and suspended on sheave 

eels which run on the cables, will 
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convey cargo from the isolated wharf 
to the material-storage yard. 


Existing peacetime federal regula- 
tions require the procurement of ex- 
port licenses for steel, iron, and cop- 
per goods, certain building materials, 
and other scarce commodities. The 
Office of International Trade is un- 
derstaffed. Consequently, applicants 
for export licenses are burdened with 
severe penalties incident to delays in 
clearances. Domestic applicants do 
not object to the regulations, but do 
object to the costly penalties result- 
ing from delayed clearances of ap- 
plications. 

An adequate supply of water along 
its entire route must be developed. 
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Seven test water wells were drilled a 
year ago, and it is hoped that some 
30 wells now being drilled will elimi- 
nate the necessity of trucking water 
prohibitive distances of one hundred 
miles or more. 


Subsistence, comfort, and medical 
care of construction personnel at the 
peak of activities, including 2,000 
skilled Americans and perhaps 5,000 
semi-skilled Europeans and Arabs, 
will require two staging camps; two 
base camps, each with hospitals, 
warehouses, shops, material-handling 
and forwarding facilities; four port- 
able pipeline construction camps; and 
25 smaller intermediate way-station 
and pump-station construction camps. 





Among difficulties encountered 
in construction of oil facilities in 
Arabic-speaking countries are 
many which seem incidental, but 
which cannot be overlooked. One 
is the difference in language. 
Burt E. Hull, president, Trans- 
Arabian Pipe Line Co., in his pa- 
per, “Piping in the Middle East,” 
gives an amusing example of the 
problems met in translating Arabic 
into English. Mr. Hull tells it this 
way: 

Attempts to translate English 
into Arabic, or vice versa, by em- 
ploying an Arabic-English diction- 
ary, frequently reveal certain 
Oriental traits and a well developed 
sense of humor, aS may be ob- 
served from the following exact 
copy of a typewritten letter re- 
ceived from an applicant who con- 
vinced the writer of this paper 
that he should be hired: 

“Beirut, Dekwany, Leban. 
“20, June 1947 


“To the Manager of trans-arabian 
pipe line company: 

“Dear Sir: 

“T have the honour to ask your 
undistinguished inestimable nobil- 
ity for the largest overpaid of two 
equally indistinguishable jobs, 
which I am able to do in good 
conditions, are: storekeeper and 
clerk, also it following them very 
soon the typewriting job which 
you will see in this letter I may do 
with much lack of impatience and 
many exactitudes: to act up to 
your advantageous activity in ac- 
tualizing a useful business career 
like your excellency may not have 
hitherto experienced, as you per- 
ceive I am ready to my utmost in 
urging forward every possibility 
to stimulate (Mutatis Mutandis), 
especially toward every musty pur- 
pose against the thrift of its dis- 





‘In Monotonous Penniless Dreariness,’ Applicant 
Applies for Trans-Arabian Job—and Gets It 


posal and likewise so also I am 
willing to immediately receive 
every improvisional reconcilement 
to my application if is required 
and to affirm my education and 
conduct on some inconvenient op- 
portunity to the authorized per- 
sons in your society to win mer- 
ited honour in conforming an avo- 
cation in it. 

“T hope to take my respectful de- 
mand this to the accession into 
consideration and not come to in- 
valid inference, ultimately, in 
recognition to your restorative 
undertaking to every musty pur- 
pose, it now comprehend my at- 
tainment to the attentiveness to 
your obedient servant 

“(signed) Elias Mhanna 

“Individual observations and its 
following: 

“Educated in elementary schools 
during the infancy, then I went to 
extremes during the night ones 
education, eventually, I had a pros- 
perity over the environment of a 
business career for self efficiency 
as honest shopkeeper during three 
years and now I am at the prom- 
ising outlook for job as I amina 
menotonous penniless dreariness— 
Nationality: Lebanese 
Birthdate: 1927 B. C. 

Birthplace: Kafertin 
Livingplace: Dekwany 

3uilding: Bshara Mhanna 
Languages: Arabic, French, Eng- 

lish unexcelled speaking, read- 

ing, writing, and arithmetic. 
Typewriting: Much possibility do- 

ing 30 words leisurely or 42 

words some minutes if pressed. 
Applying for your expected ex- 
cuse why your noble inestimable 
company cannot right now em- 
ploy another efficient servant 
obediently. 

“Elias Mhanna” 
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The long overland truck hauling of 
pipe, construction materials, and sup- 
plies—involving a maximum of about 
500 miles and an average of about 
250 miles—is a job equivalent to the 
trucking of 400,000 tons of miscel- 
laneous freight during the hottest 
summer months over unimproved 
trails the same distance across the 
Mojave Desert. This will employ a 
fleet of 150 six-by-six truck tractors, 
with a capacity of 10 tons or over 
(majority 20 to 25 tons); 110 six-by- 






Note these 
Special Features 


four trucks and truck tractors, with 
a capacity of 4% to 10 tons; 135 
four-by-four trucks, with a capacity 
of 1% to 4% tons; 300 eight-wheel 
10- to 25-ton dollies and trailers; and 
200 four- and eight-wheel trailers, 
with a capacity of 10 tons or less. 
Other rubber-tired vehicles to be 
used on the Trans-Arabian job will 
include 300 pickups and jeeps; 50 sta- 
tion wagons and light-weight five- 
passenger cars; two thirty-passenger 
buses; 10 forty-passenger trailer 


Granco Pumps are rotary in principle, pos- 
itive in displacement. They are as simple and 


compact as the universal joint in your car, which 


* Chatterproof relief valve 


* 


Quiet at all speeds 


* The rotor is the only moving 
part 


they resemble, in action. The rotor does not 
bear upon the housing at any point. Where 
piping is properly installed, these pumps give 
positive action that creates an unexcelled dry 


suction. GRANCO Pumps never need priming! 


* No metallic contact between 
the rotor and the housing 


* Outboard ball-bearing for 
perfect alignment 


They produce a very high capacity in relation 
to their size.. 


-even at low speeds. 


GRANCO Pumps operate equally well in either direction 
of rotation, making them readily adaptable to any petrol- 


eum job...pumping up to 300 gallons per minute on truck 
or bulk plant operation. Constructed in many sizes...there 
is a GRANCO pump that will fill your needs. 


* Write or mail the coupon TODAY, for literature describing these industry-proven pumps. 


GRANBERG CORP. 
1307-67th Street, Oakland 8, California 


Send complete details to: 





“Name 





Gree 


GRANBERG CORP. 


3308 SIXTY-SEVENTH STREET 
OAKLAND 8, CALIFORNIA 








Distributors and Service in Every 
Important Trading Area 





buses; 80 eight-hundred-cubic-foot 
reefers for chilled and frozen foods; 
12 thirty-man lunch-serving trailers; 
60 four-thousand-gallon gasoline and 
water-tank trailers; 10 eight-yard 
carryalls; 12 mobile auto service and 
greasing units; and 6 mobile machine 
shops for equipment repairs, etc. 


Heavy construction equipment and 
machinery to be employed on the job 
will include 120 D-7 and D-8 Cater- 
pillar tractors (or Internationals of 
equivalent weight and horsepower), 
with various attachments; 10 twenty 
five-ton crane trucks; four twenty- 
ton crane wagons; 20 motor road 
graders; two eight-ton road rollers; 
seven No. 48 ditching machines; 30 
fifteen-ton crawler cranes with buck- 
ets, hose, and other attachments; 50 
two-hundred-and three-hundred-cubic- 
foot air compressors; 110 two-hun- 
dred- and three-hundred-ampere gas 
oline-engine-driven electric welders; 
six rock crushers; 36 acetylene-gas 
generators; eight power-driven pipe- 
cleaning and priming machines; six 
power-driven pipe-coating and wrap- 
ping machines; 30 mobile asphalt 
kettles; several heavy-duty rooters, 
pipe-bending machines, and concrete 
mixers; two pile drivers; two one- 
thousand-horsepower steam tugs; two 
two-hundred-and-fifty-horsepower 
diesel tow boats; two one-hundred- 
and-sixty-five-horsepower diesel utili- 
ty boats; four five-thousand-barrel 
gasoline and diesel-fuel barges; and 
eight eight-hundred- to one-thousand- 
ton lighters. 


It is estimated that the following 
quantities of petroleum products will 
be consumed on the Trans-Arabian 
pipeline construction job: 


35,000,000 gal of gasoline 

7,000,000 gal of diesel fuel 
600,000 gal of kerosine 
900,000 gal of lubricating oils 

2,000,000 lb of grease lubricants 
10,000 tons of asphalt 


There is a shortage of unskilled 
workers in Saudi Arabia which will 
necessitate importation of workers 
from Egyptian-Sudan or other coun- 
tries. However, at present, there are 
surpluses in Trans-Jordan, Syria, and 
Lebanon. Trans-Arabian Pipe Line 
Co. received in Beirut 9,600 written 
applications for employment in a 
three months’ period. The convention 
with each country traversed obli- 
gates the company and the compa- 
ny’s contractors to give preference to 
the employment of available local un- 
skilled labor and qualified resident 
skilled workers in each respectiv 
country. 


Another major problem is the pro- 
curement of food for construction 
personnel. Most meats, vegetables, 
fruits, and dairy products for per- 
sonnel in Lebanon, Syria, and Trans- 
Jordan can be procured locally. But 
flour, canned goods, sugar, coffee, 
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cooking oils, and staples for local 
workers, such as lentils, wheat, su- 
gar, rice, and coffee, will have to be 
imported from Argentina, South Af- 
rica, or Australia during the current 
food shortage in the United States. 
All food for foreign and local work- 
ers in Saudi Arabia must be imported 
from other countries. It is estimated 
that workers on the Trans-Arabian 
pipeline job will require the importa- 
tion of an average of 125 tons of food 
monthly. 


Air freight, express, and passenger 
service will be supplied by Arabian 
American Oil Co. with its fleet of 
two DC-4’s, 10 C-47’s, and approxi- 
mately as many smaller aircraft. 
Landing strips will be constructed at 
intervals of 50 to 100 miles along the 
pipe-line route, with facilities at sev- 
eral intermediate landing fields for 
refueling. 


Some essential items are difficult 
to obtain in the Middle East or in 
any other part of the world. Type- 
writers with numerals and letters in 
Arabic can be obtained only occa- 
sionally in Italy or Egypt, priced at 
about 10 times the current price of 
new U. S. typewriters with conven- 
tional roman numerals and letters. 
Shoes manufactured in the Middle 
East will not endure hard wear or 
3ecause of the peculiar shape 


usage. 





Will Get Barge Service 


Special to NPN 
YANKTON, S. D.—It is antici- 
pated that barge shipments of 
petroleum products will begin 
to arrive at this city on the 
Missouri River within the next 
18 months, according to W. S. 
Couch of the Couch Motor Co., 
petroleum transporter. 


Mr. Couch is interested in 
formation of the Yankton Barge 
Lines, and anticipates that the 
Interstate Commerce Commis- 
sion will soon issue a permit for 
operation with requirement that 
shipments must begin prior to 
April 1, 1949. Recommendation 
to that effect has been made to 
ICC by Examiner L. H. Dish- 
man, according to John E. 
Walsh, attorney for the appli- 
cant. 

Mr. Couch said that United 
States Army Engineers have 
agreed to dredge the Missouri 
river channel from confluence 
of the Mississippi to Yankton, 
prior to the date operations are 
scheduled to begin. The barge 
line is to be a common Carrier 
and will haul other products in 
addition to petroleum, Mr. 
Couch said. 
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of the Arab foot, he cannot comfor- 
tably wear a shoe made from a 
standard European or American last. 
Hence, the company must contract 
for the manufacture of shoes on spe- 
cial Arab lasts to accommodate the 
needs of its Arab workers. 

To avoid complications and the fil- 
ing of labor discrimination com- 
plaints with government authorities 
in some Middle East countries, an 
employer must maintain an accurate 
current record of the number of em- 
ployees listed as acknowledged ad- 
herents to each particular religious 
sect or creed having representation 
in that particular country, and see 
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to it that the number of employees 
of each sect bears about the same 
ratio to the total number of employes 
as the listed adherents of each sect 
bears to that country’s total popula- 
tion. 


Pipeline and other’ construction 
foremen who previously supervised 
similar jobs in Latin-American coun- 
tries report that, in spite of the wide 
difference between Oriental and Oc- 
cidental customs, thinking, religion, 
etc., and the impossibility of literal 
translation of many English words 
into Arabic words, Arab workmen 
learn skills readily and perform tasks 
cheerfully. 


Write for this New 


AUTO LIFT CATALOG 





Dietece you buy that new auto lift 
you've been planning on, you'll cer- 
tainly want to see this new catalog. It 
will help you decide whether you want 
a Roll-On or a Free-Wheel model, an 
Airdraulic or a Flodraulic. 

This new Rotary Catalog will give 
you complete data on latest improve- 
ments in auto lifts, will bring you up- 
to-date on this important service sta- 
tion equipment. It will also tell you 
why we think Rotary Lifts are today 
as for the past 22 years—-your best buy 
in auto and truck lifts. Write for 
Catalog 116. 


ROTARY LIFT CO. 


1083 Kansas, Memphis 2, Tenn 


THE ORIGINAL HYDRAULIC AUTO LIFT... AND STILL THE LEADER 
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FURNACE OIL 
WANTED 


A large well-financed 125- 
year-old fuel organization 
with annual market for sev- 
eral hundred million gallons 
of No. 2 furnace oil seeks 
responsible sources of sup- 
ply for all or part of its re- 
quirements. Supply is for 
distribution through its well- 
knit organization of long- 
established fuel dealers in 
Middle Atlantic and New 
England States. Also inter- 
ested in LPG. Will deal only 
with principals. To arrange 
appointment reply to Box 
306, National Petrol. News. 














New Book Helps You 
Understand Foreign Oil Operations 


Every well-informed American oil man 
needs a good, over-all working knowledge 
of our foreign oil operatiors . . . to under- 
stand what is going on from day today... 
to see more clearly what these develop- 
ments mean to the oil business. 


Leonard M. Fannixg’s new book 
“AMERICAN OIL OPERATIONS 
ABROAD” gives the background story 
needed for a clear understanding of 
teday’s foreign oil developments. 


It’s not a ‘dry’ historical record, but an 
interesting, fast-moving portrayal of 
American oil company operations in all 
foreign countries . . . Nearly 100 pages of 
photographs, and a liberal use of simple 
charts throughout the text, make the book 
easy to read and the facts easy to under- 
stand and remember . . . An extensive 
Appendix provides further valuable sta- 
tistics and data for reference use. 


270 pages, 51% x 8, stiff covers. Price $5.00. 
(Ohio purchasers, please add 3% sales tax) 

Order your copy today from: 
NATIONAL PETROLEUM NEWS 


1213 West 3rd Street Cleveland 13, Ohio 
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Tanker Transportation and Remarks 
On Inland-Waterway Operations 


By M. G. GAMBLE* 
Standard Oil Co. (New Jersey) 


. . . The foremost question within 
the industry today on the subject of 
tankers is: ‘Are there enough tank- 
ers?” If there are, ‘‘why are we ex- 
periencing such a_ transportation 
shortage as now 
exists?” 

The correct an- 
swer to the first 
question, I believe, 
is that there are 
ample tankers in 
the world today. 
As of Oct. 1, there 
were approximate- 
ly 96 U. S. govern- 
ment - owned T-2 
type vessels in tie- 
up over and above 
the 200 in opera- 
tion. In regard to 
the second question, the prolonged 
shipyard strike has kept a substan- 
tial number of tankers out of service. 
Several months have been required in 
most cases to process the purchase 
by private industry of T-2’s from the 
U. S. Maritime Commission. Also, 
both military and commercial require- 
ments have proved to be far in ex- 
cess of previously estimated needs. 
All these factors, I think, explain 
why, in spite of there being enough 
tankers, we are at present handi- 
capped by an artificial shortage of wa- 
ter transportation. ... 


From a long-range standpoint, it is 
felt that building in Europe—which 
apparently is being greatly retarded 
by material and labor shortages— 
will not, in itself, provide all tonnage 
needed to keep pace with world re- 
quirements, and construction in U. S. 
yards will, therefore, be necessary. 

For national defense purposes tank- 
ers should be fast, modern, and effi- 
cient in order to minimize the risk 
from enemy action and to insure 
prompt delivery of cargo. No less is 
this true for economical commercial 
operation. It is fortunate, therefore, 
that the government is promoting 
sales to legitimate buyers for foreign 
industry, ds this will provide an op- 
portunity in the future for moderniza- 
tion of the U. S.-flag tanker fleet. 





Mr. Gamble 


War Construction 


The war resulted in the loss of 
about 40% of the prewar worldwide 
tanker fleet. However, it also had 
the effect of hastening the general 
utilization of larger and faster ships. 


* Partial text of paper prepared for delivery 


at Wednesday, Now. 12, morning Transporta 
tion session of API 


For example, the average prewar 
American-flag tanker had a dead- 
weight tonnage of about 11,500 tons 
and a speed of about 10 knots, where- 
as today the average American tanker 
has a deadweight of about 15,000 tons 
and a speed of 14 knots. In general, 
we might safely say that the size and 
speed of a tanker, within certain lim- 
its, are all-important in reducing op- 
erating costs. This is particularly true 
with today’s high and rising costs. 

Our government constructed during 
the war about 9,000,000 tons of T-2 
type tankers. These vessels have a 
deadweight of about 16,600 tons, a 
speed of 15 knots, and a capacity of 
138,000 bbls. of gasoline. In most 
trades oil can be transported in them 
about 25% cheaper than in a prewar 
13,000-ton 12-knot tanker, and for 
about 30 to 40% less than on the old 
11,000-ton vessels. Looking at this 
question in another way, it is esti- 
mated that out-of-pocket operating 
costs have about doubled since 1939. 
However, the increased size and speed 
of the modern fleet, with consequent 
increased haulage capacity, has fortu- 
nately reduced the cost per ton-mile, 
so that the effective rise on that basis 
has only been about 65%. 


New Tanker Types 


Inasmuch as it is obvious from the 
foregoing that large, fast tankers are 
an answer to the high cost which 
owners—and, I might say, particular- 
ly American owners—are experienc- 
ing today, the question naturally 
arises as to how far one should go 
in this matter of size and speed. Since 
difficulties have been experienced in 
accommodating T-2 tankers in many 
ports, some may question the advisa- 
bility of going to still larger ships. 
However, various waterway improve- 
ment projects already carried out or 
in progress by the U. S. Army Engi- 
neers, coupled with terminal improve- 
ments by private companies, have 
greatly improved this situation. 

Recent studies made on this sub- 
ject by our technical staff have led 
to the design of a 26,000-ton 16-knot 
vessel with a length of 628 ft. and 
a draft on summer freeboard of 31 1/2 
ft. This is felt to be the most prac- 
tical answer to the foregoing ques- 
tion. The draft, which is only slightly 
more than a foot above that of a H-2 
will permit this large vessel to enter 
the majority of ports which can ac- 
commodate T-2’s with full cargo. The 
cargo tank capacity, after making 
the usual allowance for expansion, is 
about 228,000 bbls. It is estimated that 
transportation costs on such a vessel 
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would be about 20% less than on a 
T-2. 
Beginnings of Inland-Waterway 
Transport 


Let us now turn from the subject 
of ocean tankers and discuss briefly 
inland-water operations in the United 
States. Here there are more than 
26,000 miles of navigable waters. Of 
this total, 9,200 miles, or about 35%, 
have a depth of 9 ft. or more; and 
14,300 miles, or about 54%, are 6 ft. 
or more in depth. The remainder have 
depths less than 6 ft.... 


Non-propelled Equipment 


One might ask why greater utiliza- 
tion is not made of self-propelled 
equipment. The answer, as far as our 
own operations are concerned, is that, 
in the majority of river operations, 
the greatest economy lies in the use 
of non-propelled equipment handled 
by powerful pusher-type towboats, 
and in certain other operations barges 
towed by conventional tugboats give 
better results. The latest type of river 
towboats has a horsepower of 2,000, 
and pushes twelve 9,000-bbl. barges, 
making a total capacity for one tow 
of 108,000 bbls. . . 

Barge transportation costs vary 
with the volume involved in each ship- 
ment, the distance covered, the effi- 
ciency of the unit used, and the ex- 
tent of delays at terminals and in 
transit. Where conditions are favor- 
able for the use of self-propelled 
equipment, the larger and faster the 
vessel up to limits governed by local 
conditions, the lower will be the trans- 
portation costs. 

In any new inland-waterway opera- 
tion where a choice must be made 
as to the type of equipment to be 
used, the right decision can only be 
reached after a careful study of all 
the factors involved. Among these 
are: 

1. The physical characteristics 
of the waterway, i.e., whether 
open but “easy” water, open with 
strong current, locks present; or 
whether there are shallow cross- 
ings with swift currents, sharp 
bends, etc. 

2. Kind of terminal facilities 
available at loading and discharg- 
ing ports. 

3. Volumes to be handled an- 
nually. 

4. Size of deliveries. 

5. Generally accepted local 
competitive transportation prac- 
tices. 

6. Labor and other costs. 

7. Special regulations govern- 
ing the use of waterways. 

Taking all of these factors into ac- 
count, an economic study is made to 
determine the most advantageous and 
economical type and size of equip- 
ment for the intended service. ... 
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FOR SALE 


Our Complete Oil Trucking Business— 
Including Rights and Oil Transportation 
Equipment 

We desire to retire from the trucking end of our business in 
order to devote more time to our original marketing operations. 
We would prefer the buyer to continue operations as at present, 
since we have the available manpower, and are operating day 
and night. However all offers will be considered. 

Our center of operations is in West Branch, Michigan, and 
we have permits for hauling in both the upper and lower penin- 
sulas. Our average trip runs 76 miles. The purchaser would 
be moving materials for the seller as well as all materials from 
the refinery, and crude and other products into the refinery. 





Our largest unit which is able to haul 11,000 gallons of heavy 
material 


The oil transportation equipment in- 
cludes the following units: 


One 1942 Mack EQUID Tractor, Gasoline Powered with 
4500 Gallon Butler Semi Trailer. 


One Ford 1941 Truckstell Gasoline Powered with 4500 
Gallon Butler Semi Trailer. 


One 1945 Mack LMSW with 200 H. P. Diesel Engine with 
5700 Gallon Semi and 5900 Gallon Full Butler Trailers. 


One 1945 Mack LJ with 200 H. P. Diesel Engine with 4200 
Gallon Semi and 3750 Gallon Full Butler Trailers. 


One 1943 White WA Gasoline Powered Tractor and 4000 
Gallon Butler Semi Trailer. 


One 1942 Mack EHTIS Gasoline Powered Tractor with 
4000 Gallon Butler Semi Trailer. 


One 1947 Mack LJ with 200 H. P. Gasoline Tractor with 
4250 Gallon Semi and 4000 Gallon Full Butler Trailers. 


One 1946 Butler Trailer, 4500 Gallon—Four Compartment. 


All of the above units are equipped with Westinghouse Air Brakes 
All Units in good condition. 
Six Trailers equipped with fire tubing so that asphalt materials may be hauled 


Material to be moved will be the complete line of petroleum products including 
road oil and asphalt. 


A BARGAIN AT $100,000 


Box No. 205, 6432 Cass, Detroit 2, Michigan 
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Laboratory and Pilot Plant Tests on Cracking 


Catalysts Described at 


By V. B. GUTHRIE 
NPN Associate Editor 

CHICAGO -— Laboratory and pilot 
plant tests on cracking catalysts, to 
indicate their performance in com- 
mercial catalytic cracking plants, 
were described at a symposium Nov. 
10, sponsored by the Committee on 
Analytical Research of API Division 
of Refining. Fourteen papers were 
presented by technologists of the pe- 
troleum and allied companies, telling 
of short-time procedures, using very 
small quantities of catalyst which 
can be used in the control of com- 
mercial units and in general research 
and development work to improve 
both the catalytic cracking process 
and the catalysts themselves. 

At the morning session of the sym- 
posium one group of papers described 
laboratory physical methods for de- 
termining certain properties of cata- 
lysts as, for example, surface area, 
which could be correlated with the 
activity of the catalyst in a cracking 
reaction. Three of these papers told 
of methods developed in research 
laboratories for determining the par- 
ticle-size distribution of cracking 
catalyst, a property which is a fac- 
tor in the erosion of catalyst-carry- 
ing lines, in the resiliency of the cata- 
lyst mass in the reaction chamber 
and in other conditions in the opera- 
tion of commercial units. 

In the afternoon symposium seven 
papers were given describing direct 
tests for catalysts in laboratory-scale 
cracking units and pilot-plants, to 
evaluate their performance under 
conditions similar to those in con- 
mercial units. One paper described 
the so-called standard cat “A” test 
of the Houdry Process Corp., in which 
200-ml1. batches of catalyst are tested 
in a laboratory unit consisting chiefly 
of pyrex tubing surrounded by an 
electrically-heated tubular furnace. 
This test was first developed in 1958, 
was standardized in 1944 co-opera- 
tively by the laboratories of Houdry 
and of the Socony-Vacuum Oil Co. at 
Paulsboro, N. J., and at present is 
said to be in use in more than 20 
different laboratories. 

Pilot-plant testing of cracking 
catalysts as done in the Riverside 
Laboratories of Universal Oil Prod- 
ucts Co., was described as leaving 
few uncertainties when compared 
with commercial scale operations. In 
addition, it was stated, specification 
gaseous and liquid product streams 
are produced which improve the re- 
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liability of product-distribution data. 
The testing is done in a unit running 
on 3 to 4 b/d of standard feed stock. 
The UOP laboratories, in addition to 
pilot-plant work, do wide-scale labo- 
ratory testing of cracking catalysts. 

Experimental work on cracking- 
catalyst testing as carried out in the 
Whiting, Ind., research laboratories 
of Standard Oil Co. (Indiana), in 
which some 5000 small-scale runs 
have been made, resulted in the de- 
velopment and adoption of a fixed- 
bed test unit using only 80 ml. of 
catalyst powder in test. 

Harry Levin, The Texas Co., 
Beacon, N. Y., presided at the morning 
session of the symposium on evalua- 
tion and testing of cracking cata- 
lysts; E. L. Baldeschwieler, Esso 
laboratories, Standard Oil Develop- 
ment Co., Elizabeth, N. J. at the 
afternoon session. 


Dr. Bates to Head Sun Oil 
New Research Department 


Special to NPN 

PHILADELPHIA —Dr. John R. 
Bates will head Sun Oil Co’s. newly 
created research department at New- 
ton Square, Pa. He will be assisted 
in his new work by Dr. J. Bennett 
Hill, Dr. John 
M. Pearson and 
Stewart S. Kurtz, 
Jr. 

Creation of the 
new _ independent 
research depart- 
ment as the initial 
step toward con- 
solidation of most 
of the company’s 
widespread scienti- 
fic activities into 
a proposed science 
center was re- 
vealed last week 
by Robert G. Dunlop, Sunoco presi- 
dent. 

Construction of a physical labora- 
tory at Newtown Square has startcd 
and long range plans for the center 
are now under consideration. It is 
planned eventually to move to the 
Newtown Square center most of the 
research and experimental work now 
being done at Sun’s Marcus Hook re- 
finery and at its laboratories at Nor- 
wood, Pa. 

Dr. Bates was formerly assistant 
to Sun’s vice president in charge of 
manufacturing. Dr. Hill is now man- 
ager of the development division of 





Dr. Bates 
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the manufacturing department. Dr. 
Pearson is now director of physical 
research and development of the pro- 
duction department, and Mr. Kurtz is 
manager of the experimental divi- 
sion of the manufacturing depart- 
nent. 


Du Pont Sets Up Road Test 
Laboratory on West Coast 


Special to NPN 
EL MONTE, Calif. — A road test 


laboratory is being established here 
by the Du Pont Co. Iver Theodore 
Rosenlund, research engineer, has 
been named laboratory manager. 
The laboratory 
equipment, which 
is being installed, 
includes knock-test 
engines, complete 


analytical and 
garage facilities, 
= chemical _labora- 


tory, drafting and 
photographic  ap- 
pliances, and will 
be manned by a 
staff of engineers, 
chemists, drivers 
and mechanics. In 
addition to the road 
test laboratory, there will be a dis- 
trict service laboratory to offer tech- 
nical service to the refining industry. 

The district service laboratory, sim- 
ilar to others established in each sales 
district, will be equipped to test the 
properties of motor fuels and lubri- 
cants, and is designed, Du Pont offi- 
cials said, to aid refiners in the appli- 
cation of the company’s tetraethyl 
lead compounds, and in the safe han- 
dling of tetraethyl lead. 

Complete analysis tests, under ac- 
tual operating conditions, will be made 
on oils, Diesel fuels and all types of 
gasolines, both chemically and physic- 
ally, the company said. 





Mr. Rosenlund 


Northwestern Refining Co. 
Buys 3,000 B/D Comet Plant 


ST. PAUL, Minn.—Northwestern 
Refining Co. of nearby St. Paul Park, 
has purchased the 3,000 b/d’ topping 
plant of Comet Refining Co. at New 
Brighton, Minn., and plans are now 
being studied for modernization and 
enlargement, according to Elmer R. 
Erickson, general manager of North- 
western. 

Stanley G. Gray, former owner of 
the Comet plant, plans to retire from 
the oil business. His son, Richard G. 
Gray, will continue in an executive 
capacity with Northwestern, and 
Paul Lierboe, superintendent of the 
Comet plant, will remain in that ca 
pacity. 


NATIONAL PETROLEUM NEWS 














Tr: 
tio: 
Th 


int 


dis 
W 


In 





f 
} 


THE OHIO TRANSPORT SERVICE, Cleveland, Ohio. 
does an outstanding job of transporting fuel oil 
from refineries to bulk plants and large industrial 
users. This progressive concern has found Trail- 
mobile trailers ideal for this type of operation. 





Trailmobile’s combination of light weight with excep- reasons why Trailmobiles haul more fuel at less operat- 

tional structural strength permits maximum payloads. ing cost than ordinary tanker trailers! 

This advanced construction is made possible by a 3-way ' : 
: . Take a tip from successful operators everywhere. Increase 


internal reinforcement of every bulkhead and baffle. : , , : . 
) your profits with Trailmobiles. Ask your nearest Trail- 


Naturally, vibration is reduced and stress and strain are ; . , 
/ mobile Service Center to show you exactly why THE 


TREND IS TO TRAILMOBILE! 


distributed uniformly throughout every inch of the unit. 


What’s more, the “‘easiest-pulling undercarriage in the 


F dustry” slashes fuel and tire expense. These are the THE TRAILMOBILE COMPANY, Cincinnati 9, Ohio 


gre trand sy gpl 
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On this job, fast hose is important 


You bet it’s important! 


And here’s why: Fast hose—hose with a smooth, 
internal fluidway —assures fast, efficient passage 
of materials. It helps cut down your delivery 
time . . . enables your truck to make more 
deliveries every day. 


Monarch Petroleum Distillate Hose is a fast 
hose. It’s built by Hewitt expressly to handle 
your petroleum products in tank truck service 
with the utmost speed, safety and efficiency. 


Here are four good reasons why this hose 
provides such remarkable performance: 


First, the tube of Monarch Petroleum Distillate 
Hose is of special-purpose synthetic rubber 
which wards off the deteriorating effects 
of oils and gasoline. 

Second, the extra-smooth fluidway mini- 
mizes flow resistance, speeds up discharge. 


Third, the carcass is highly flexible and 
extra strong, with an imbedded wire to 














give you protection against static electricity. 


Fourth, the tough, nondiscoloring, oil-resistant 
synthetic cover resists san-checking and 
abrasion, gives you longer hose life. 


It’s easy to see why tank truck operators the 
country over recognize tan-colored Monarch 
Petroleum Distillate Hose as one they can 
depend on for fast, efficient service at all times. 
So why not use this hose to“hélp improve the 
efficiency of your petroleum handling operations? 


For full details, phone the Hewitt distributor 
listed in the classified section of your phone 
directory. Or write to Hewitt Rubber Division, 
240 Kensington Ave., Buffalo 5, N. Y. 


You can depend on your 
petroleum equipment supply specialist 


He’s always ready to serve you. And he knows 
your job... your operations . . . your problems. 
Call on him at any time for advice. He’ll recom- 
mend the exact Hewitt product especially designed 
to help improve the efficiency of your operations. 


A) 








{tk. HEWITT RUBBER , yd 
TE  aiuininemes. sinansennsio Monarch Petroleum Distillate Hose 
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Po INDUSTRIAL HOSE «+ BELTING * PACKING 
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Competition for Supply to Force 
Larger LP-Gas Domestic Storage 


Cities Service Executive Tells Kansas Association 
Of Increased Need for Year-Around Delivery Balance 


Special to NPN 

WICHITA, KAN. Womestic con- 
sumers of LP-gas will eventually be 
forced to install larger storage or 
they will be left on the short end of 
supply, S. B. Crooks, superintendent 

sales for Cities Service Oil Co., 
RBarilesville, warned the Kansas LP- 
Gas Assn., at its convention here last 
month. 

He said that the chemical indus- 
try is writing long time contracts at 
higher prices for LP-gas, with de- 
liveries to be made in equal amounts 
each month throughout the year. The 
higher prices and year-round deliv- 
eries are an ideal combination for 
LP-gas manufacturers, Mr. Crooks 
said, and domestic consumers will 
have to compete if they obtain suf- 
ficient supplies. Installation of large 
bulk storage tanks—-probably 500 and 
1000 gal., which are the sizes being 
generally recommended in Kansas- 
is one of the largest factors critically 
necessary for the success of the LP- 
as business, according to the 
speaker. 

Discussing the present supply and 
lemand situation, Mr. Crooks said 
the availability of LP-gas, while still 
ritical, is clarifying or possibly sim- 

ifving to some extent. 

The demand for butane for syn- 

etic rubber production is still size- 

le,’ he continued, ‘‘but not increas- 
seriously at this time.” 


More Used in Making Gasoline 


In addition to the chemical indus- 


y and synthetic rubber, oil refi- 
ries are becoming serious competi- 
n for LP-gas supplies because 


eater aniounts of butane are being 
ended in gasoline to aid in over- 
ming the shortage of motor fuel, it 
iS pointed out. Other reasons given 
the continuing lack of adequate 
LP-gas are shortage of 

ide, which cuts into the potential 
creased supplies of gasoline, and 
stepped up demand for aviation 
Soline by the armed forces. Higher 
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prices and short supplies of heating 
distiJates and coal and lack of steel 
pipe to increase natural gas facilities 
have thrown a larger lead on LP- 
gas, as utilities and industrial con- 
sumers have installed more standby 
equipment, Mr. Crooks said. 

“All of this is being presented,” 
he explained, ‘“‘so that you can ap- 
preciate that other consumers of LP- 
gas see the necessity for consumer 
storage, and are moving fast to make 
large installations enabling them to 
offer continuous and regular demand 
for LP-gas to the manufacturers of 
that product. ... If the domestic con- 
sumer does not participate in this 
program, the various industrial users 
who are installing very large storage, 
will buy the supply away from the 
domestic consumer... your principal 
customer, whom you represent in the 
market for LP-gas. It is therefore 
essential that this story be kept 
truthfully and sincerely before the 
domestic consumer so he can protect 
hiniself 


Lauds Kansas Association 


Congratulating the Kansas LP-Gas 
Assn. for being among the first, if 
not the first, to recognize the solution 
to the industry problem, and for tak- 
ing active measures in campaigning 
for larger consumer storage, Mr. 
Crooks declared the same feeling 
especially applies to dealers who 
actually present the campaign to con- 
sumers. 

“For those who may not have 
aided this program wholeheartedly,” 
he continued, “there may be trying 
days ahead as practically all manu- 
facturers of LP-gas are now prorat- 
ing winter deliveries on the basis of 
the previous summer’s movement. 
This is only fair,” he said, “in view 
of the great efforts made by those 
who sold and installed the larger ccon- 
sumer storage Fs 

Another problem, 
production of 


in addition to 
LP-gas, the Cities 
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Service representative said, is suffi- 
cient tank cars for movement of the 
product to market, but ICC approval 
of ICC 104A specification cars for 
use from Nov. 1 to April 15, 1948, 
will help. Lack of steel and castings 
is still slowing production of new 
LP-gas tank cars, with deliveries 
running 13 to 14 months after placing 
of orders, he said. Inadequacy of 
tank cars was another reason given 
for necessity of installing larger con- 
sumer storage. 


LP-Gas Assn. Are Extended 
On an International Basis 


Special to NPN 

SALT LAKE CITY, Utah — Ex- 
tension of activities of Liquefied Pe- 
troleum Gas Assn. to an international 
basis, has been authorized by the 
board of directors according to How- 
ard D. White, executive vice presi- 
dent. 

Approval of the extention of indus- 
try activity was provided for in 
amendments to the association’s con- 
stitution, establishing three new asso- 
ciations sections, a “Utility Section” 
to deal with the special interests of 
town plants and city distribution; a 
“Canadian Section” for members in 
the Canadian provinces, and an “In- 
ternational Section” to consider all 
matters pertaining to members and 
industry operations in foreign coun- 
tries. 

3oard also approved membership 
applications from 36 new members, 
Mr. White said, and selected New 
Orleans as the next meeting place 
of the board Dec. 8-9. 


Preceding the LPGA board meet- 
ing, West Coast members of LPGA 
held a joint meeting with the Utah 
State LP-Gas Assn. which was at- 
tended by more than 125. Speakers 
for the occasion were: President 
Tallent H. Ransome, Executive Vice 
President Howard D. White and 
West Coast Secretary Don S. McNary, 
all of LPGA; Kenneth W. Rugh, Phil- 
lips Petroleum Co., Bartlesville, Okla.; 
John Pankow, Detroit Michigan Stove 
Co.; Bob Johnson, The Pacific Rural 
Press, and Fred H. LaF rentz, presi- 
dent of Utah Station Assn. 





Photo Credits 


P, 24—Reni Photo, Washington, D.C 
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IS THE “EYE” AWARE OF YOUR REFINERIES ? 


In this case, the “‘eye’’ is the cus 
tomer at the point of sale. 

Unless your brand of oil is so pack 
aged and displayed in the service sta 
tion that the “eye”’ sees it, you cannot 


expect your customer to be aware of 


the fine oil from your refineries. 

When he can’t see your brand 
when he can’t identify your brand, you 
aren’t getting full value for the dollars 
you spend on refining! By the same 
reasoning, the money spent on labora 
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tory research, consumer advertising, 
and distribution to service stations does 
not return full value. 


When you get right down to it, all 
these business and selling investments 
pay off only if the oil is branded so the 
customer knowsit’s your oil,and buysit. 


When you put your oil in cans, you 
get the best brand-identification by the 
consumer that money can buy—and he 
knows that your quality is sealed in 
the can. 


SS 


American Can Co. 


New York « Chicago * San Francisco 


a 


— 





For oil — 
no other container 
protects like the can 
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Fuel and ‘Gas’ Price Spread Narrows on East Coast; 


Spot Sales Curtailed in All Areas; Cargo Prices Up 


Price increases became general along East Coast 
during first week in November with most East Coast 
sellers posting proportionately greater increases on 
their fuel prices than on gasoline following price pat- 
tern set earlier by Standard Oil Co. of New Jersey. 

In all areas east of the Rockies, material available 
for open market sales remained negligible in face of 
heavy nationwide demand for petroleum products plus 
large military requirements yet uncovered. At Gulf 
markets, cargo prices were higher during week for 
bunker ‘“‘C”’ fuel and various grades of avgas. 

Spread between prices for gasoline and most fuels 
was considerably narrowed as East Coast suppliers 
from Boston to Tampa posted increases in their gaso- 
line prices ranging from 0.3 to 0.6c as against ad- 
vances on distillates of 0.4 to le and 30 to 42c on 
residual fuels. Suppliers along East Coast quoting 
10.2c for regular-grade now reported asking 9.4c for 
kerosine, difference of only 0.8c. 





CENTRAL MICHIGAN 


Gasoline Continues at Peak Demand 


Demand for gasoline the first week in November was 
reported equal to peak summer demand in Central Michi- 
gan and growing stronger. Large oil company gasoline 
listributors were said to be looking for quantities ranging 
from 4050 to 30,000 gal. for balance of month because 

me of them had already drawn up to Nov. 20 on their 
ulocations. Although some stations were reported closed 

ym a few hours to a half-day, refiners said they had 
nched back all distributors to minimum needs. Esti- 
ites of the shortage of gasoline for balance of Novem- 

r in marketing areas of individual refiners ranged up 

15,000 bbls. 


Doinestic burner oils demanded greater attention with 


dden change in weather late in the week, but refiners 
ported allocations were ‘‘measured out to the gallon” 
1 they would “have to last through the winter.” To 
ipplement allocations, one refiner “im>vorted” 10 cars of 
ge oil from the Gulf Coast and was offering it to reg- 
ir customers at his delivered cost of 14.5c gal. 
Prices reported by Central Michigan refiners for range 
ranged from 10.125 to 11.125c F.O.B. refineries. 
Residual fuel oil was up 0.375c on the high with six 
finers posting prices ranging from 7.5 to 8.875c. Re- 
ner posting the high said demand was about equal to 
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At the Gulf, lone supplier who had been quoting 
$1.68 for bunker “C” fuel reported advancing his 
price 32c per bbl. to $2.00, and second Gulf supplier 
posting advances during week said his prices for all 
grades of avgas were up 1.25 to 1.5c. 


Nationwide demand for refined products was sharp- 
ly reflected in “premiums” buyers were reported will- 
ing to pay in order to supplement normal sources 
of supply. Gulf supplier reported firm offer of 9.25c for 
gas oil from foreign buyer, and another said he had 
turned down offer of 13c for 70-72 leaded gasoline. In 
Western Penna., bright stock was said to be unob- 
tainable “at two cents over published prices.” 


Only product said to be available was No. 6 fuel 
in Midwest, although there, as in all other areas, open 
market prices for scarce light products were reported 
“very firm” at 1c to 1.25c higher than refiners’ Group 


9 


3 quotations. 





daily production; some said they had no inventory, others 
reported additions to “comfortable inventories”. 


WESTERN PENNA. 
Light Products Prices Continue Uptrend 


Prices for some light products were higher during 
first week in November in both Bradford-Warren district 
and lower field with advances of 0.25 to 0.75c in quota- 
tions reported by six refiners. Refiners generally re- 
ported continued scarcity of open market offerings in 
face of unusually heavy call from buyers for all prod- 
ucts, and several refiners said their supply status on light 
products was shortest of any time this year. 

Early in week, refiners generally reported making 
check of tank wagon increases made by Atlantic Refining 
Co. with view to advancing their own quotations. Brad- 
ford-Warren refiner reported advancing his quotations 
0.65c to 0.75c to 10.4c regular-grade, 10c kerosine, and 
9.75¢e for No. 2 fuel. Second upper field refiner reporting 
price increases said he had made “across the board” 
advances to 10.25c for regular-grade, 10c for kerosine, 
9.75c for No. 2 fuel, and 9.5c for 36-40 fuel. 

In lower field, three refiners reported increases in their 
prices for light products, and at end of week, lower field 
refiners reported prices for No. 1 fuel ranging upward 
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“ Mack Mono Shift Performance 


is Sensational . . . 


gives us quicker shifting... higher average speed ” 
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since 1900, America’s hardest-working truck 


Mack Trucks, Inc., Empire State Building, New York 1, 
New York. Factories at Allentown, Pa.; Plainfield, N. J.; 
New Brunswick, N. J.; Long Island City, N. Y. Factory 
branches and dealers in all principal cities for service 
and parts. In Canada, Mack Trucks of Canada, Ltd. 


6103 Trucks for every purpose 
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® This tribute to Mack’s Mono-Shift transmission 
comes from a mid-western hauler whose trucks range 
from coast-to-coast and from Canada to the Gulf. 


It's typical of owner and driver enthusiasm all 
over the country—hailing Mono-Shift as the first great 
postwar improvement in heavy-duty truck design. 


And with good reason! Mono-Shift does away with the 
awkwardness of dual gearshift levers in multi-speed 
transmissions. It assures even progression of speeds 
and eliminates loss of momentum while shifting. 


Just a flip of the finger and a kick on the clutch 
pedal, that’s all—and the one-hand shift is made 
simultaneously for both main and compound ratios— 
10 speeds with a single control. 


Because it permits pre-selection of compound shifts 
and quicker shifting without momentum loss, Mono- 
Shift makes possible higheraveragespeedsand lower 
operating costs. It adds to safety in hilly country 
because the compound can’t neutralize. And it takes 
a lot of the strain and drudgery out of the driver's job. 


Mono-Shift is a good example of the advanced 
thinking and extra effort that goes into the making 
of a Mack. More work goes into Mack trucks so 
that you can get more work out of them. 
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Summary of Daily Gasoline Prices (Nov. 4 through Nov. 10) 





U. S. Motor (ASTM octane) Monday Friday Thursday Wednesday Tuesday 
783-78.5 octane Ethyl: Nov. 10 Nov. 7 Nov. 6 ‘ov. 5 Nov. 4 
RI SU Ooi i cp aceceww ea (2)9.75-10.25(2) (2)9.75-10.25(2) (2)9.75-10.25(2) (2)9 75 10.25(2) (2)9.75-10.25(2) 
Mid-Western (Group 3 basis) ........... (1)9.75-10.25(2) (1)9.75-10.25(2) (1)9.75—-10.25(2) (1)9.75-10.25(2) (1)9.75—-10.25(2) 
N. Tex. (For shpt. to Tex. & N.M. dest’ns) (1)9.875-11.6(1) (1)9.875-11.6(1) (1)9.875-11(3) (1)9.875—-11(3) (1)9.875-11(3) 
W. Tex. (For shpt. to Tex. & N.M. dest’ns) (3)10—10.25(1) (3)10—-10.25(1) (3)10-10.25(1) (3)10-10.25(1) (3)10-10.25(1) 
BE. Tex. (Truck Tap.) cccccccccccccecee (1)9.75-10.5(1) (1)9.75-10.5(1) (1)9.75-10.5(1) (1)9.75-10.5(1) (1)9.75-10.5(1) 
Cont. W. Tem. CEruUGE TRE.) ccccecececs 10(3) 10(3) 10(3) 10(3) 10(3) 
73-75 octane: 
CER TED gg. on ones oss e0 0 (6)9-9 .25(4) (6)9-9 .25(4) (6)9-9 25(4) (6)9-—9 .25(4) (6)9—9 .25(4) 
Mid-Western (Group 3 basis) ..... (4)9-9 .25(2) (4)9-9 .25(2) (4)9-9 .25(2) (4)9-9 .25(2) (4)9-—9 .25(2) 
N. Tex. (For shpt. to Tex. & N.M. dest'’ns) (4)9-10.5(1) (4)9-10.5(1) (5)9-10(1) (5)9-10(1) (5)9-1001) 
W. Tex. (For shpt. to Tex. edereean dest’ns) (3)9-9.25(1) (3)9-9 .25(1) (3)9-9 .25(1) (3)9-9 .25(1) (3)9-9 .25(1) 
E. Tex. (Truck Tnsp.)_.....ssseesecees (1)8.75-9.5(1) (1)8.75-9.5(1) (1)8.75-9.5(1) (1)8.75-9.5(1) (1)8.75-9.5(1) 
Cent. W. Tex. (Truck Tnsp.) (nana ° 9(3) 9(3) 9(3) 9(3) 9(3) 
63-66 octane: 
oe He ME veg din ow a eae ee 
id-Western (Group 3 basis) .......... 2° B95 2” B55 2” BOR 3° 695(1) 8° 625 
N. Tex. (For shpt. to Tex. & N.M. dest’ns) perebians eieeeapen 6.Garees eens a 
= —_ a a on — (1)8.5-8.75(1) (1)8.5-8.75(1) (1)8.5-8.75(1) (1)8.5-8.75(1) (1)8.5-8.75(1) 
Cent. W. Tex. (Truck Tnsp.) .....cccces 8.5(1) 8.5(1) 8.5(1) 8.5(1) 8.5(1) 
60 octane & below: 
CRIMONRR CGPOUD B) ..o.ncccvcccccceseoses (1)8-8 .625(1) (1)8-8 .625(1) (1)8-8 .625(1) (1)8-8 .625(1) (1)8-8 .625(1) 
Mid-Western (Group 3 basis) ........... (1)8-8.875(1) (1)8-8.875(1) (1)8-8.875(1) (1)8-8 .875(1) (1)8-8 .875(1) 
N. Tex. (For shpt. to Tex. & N.M. dest’ns) (1)8-9(1) (1)8-9(1) (1)8-8.7(1) (1)8-8.7(1) (1)8-8.7(1) 
W. Tex. (For shpt. to Tex. & N.M. dest’ns) (2)8.25-8.5(1) (2)8.25-8 .5(1) (2)8.25-8 .5(1) (2)8.25-8 .5(1) (2)8.25-8 .5(1) 
eS LD 30 650-55-0r00800000 (1)8-8 .5(2) (1)8-8 .5(2) (1)8-8 .5(2) (1)8-8 .5(2) (1)8-8 .5(2) 
Cent. W. Tex. (Truck Tnsp.) .......... 8.25(3) 8.25(3) 8.25(3) 8 .25(3) 25(3) 
Moter Gasoline, 78-78.5 oct. (Ethyl) (a) 
Pe wee MR 6c. ... ona caeeeeedebnwe (1)10.6-12.4(1) (1)10.6-12.4(1) (1)10.6-12.4(1) (1)10.6-12.4(1) (1)10.6-12.4(1) 
New York harbor, renee bn ee eatnns ane ee (1)10.5—11.2(1) 41)10.5-11.2(1) (1)10.5-11.2(1) (1)10.5-11.201) (1)10.5-10.9(1) 
Philadelphia ... ‘ (1)11.15—-12.2(2) (1)11.15—-12.2(1) (1)11.15—-12.2(1) (1)11.15-12.2(1) (1)10 9-11 .95(1) 
Philadelphia, barges ee ee ee TT eee ee (1)11.05—-11.2(1) (1)11.05—-11,2(1) (1)11.05-—-11.241) (1)11.05—-11.2(1) (1)11.05-11 2(1) 
DT 404.44 6606.00.68 6062.0040064 secese (1)10.175-12(1) (1)10.175-12(1) (1)10.175-12:1) (1)10.175-12(1) (1)10.175-12 2(1) 
Se, TOUS a o.csonencn00dsdea60200 (1)10.075-10.85(1 (1)10.075—-10.85(1) (1)10.075-10.85(1) (1)10.075-10.85(1 (1)10.075-10.85(1 
Motor Gasoline 74-76 oct. 
oe GE ern (1)9.6-10.9(1) (1)9.6-10.9(1) (1)9.6-10.911) (1)9.6-10.9(1) (1)9.6-10.9(1) 
New York harbor, barges ...... ....... (1)9.5-10.7(1) (1)9.5-10.7(1) (1)9.5-10.701) (1)9.5-10.401) (1)9.5-10.4(1) 
SEAS ae ° (2)9.9-10.9(3) (1)9.9-10.9(3) (1)9.9-10.903) (1)9.9-10.9(3) (2)9.9-10.9(2) 
Philadelphia, BATES ....ccccccccs (1)9.8-10.2(1) (1)9.8-10.2(1) (1)9.8-10.2(1) (1)9.8-10.2(1) (1)9.8-10.2(1) 
CE Acie e sb aek ecu 666 ssw Rs haw oe ews (1)9.175-10.5(1) (1)9.175-10.501) (1)9.175-10.501) (1)9.175-10.501) (1)9.175-10.501) 
SE. ED 0.0:0-00-604500000000600068 (1)9. 075-9 .6(1) (1)9.075-9 .6(1) (1)9.075-9 .6(1) (1)9.075-—9 .6(1) (1)9.075-9 .6(1) 
Motor Gasoline: 
Western Penna., Bradford-Warren: 
ea ercriensecdncne eat es re (1)10.25-10.4(1) — (1)10.25-10.4(1) (1) 10-10.4(1) (1)10-10.4(1) (1)9.75-10(1) 
—— Penna., Other Districts: 
Por Ge Vestneves coe 6 ese eesese (2)9.75-10.5(2) (2)9.75-10.5(2) (3)9.75-10.5(1) (3)9.75-10.5(1) (3)9.75-10.5(1) 
Note: Gasoline prices are reported in each day’s Platt’s OILGRAM Daily Price Service. Figures shown in parentheses indicate number of com 


panies quoting the lows & highs of the ranges. 


(a) Postings of one supplier at Philadelphia & Baltimore are for Min. 80 Oct. (A.8.T.M.) Ethyl. 





from 9.5c, and from 9.25c for Nos. 


3, and 36-40 fuels. 


2, 
refiners 
said they were restricting sales to old cus- 
tomers only, and several in lower field reported allocat- 
ing regular customers on basis of 15-20% less than aver- 
age sales during July, August, and September. 


reported selling ‘‘several cars” of 200 vis. 25 
neutral at 41c inter-refinery, but lube demand was 
still far ahead of production capacity. Only 
ffering said to be available was approximately 8 cars 
if 600 at ‘several cents over published prices.” 


Although demand remained unusually heavy, 
generally 


Refiner 
p.t. 
reported 


s.r. 


GULF COAST 
Heavy Fuel and Avgas Prices Advance 


Cargo prices for bunker “C” fuel and for aviation gas- 
line advanced on the lows early last week as single sup- 
liers who had held to their pre-crude rise quotations for 
products reported increases. No spot cargo sales 
vere disclosed during week, and traders said that even 
wap deals appeared fewer and harder to arrange. Numer- 
lus inquiries were reported still in market for all prod- 
icts, with Midwest buyers bidding against foreign buyers 
nd East Coast buyers very much in the middle. 


these 


Lone supplier who had been quoting $1.68 for bunker 
C” fuel reported advancing his price 32c per bbl. to 
52.00 Nov. 4. Two other suvpliers quoted this price, 
vhile another asked $2.70. Later in week a fifth sup- 


on 


Yovember 12, 1947 


plier said he would sell a cargo of bunker “C” for Nov- 
ember lifting at $3.00 per bbl. 

Also on Nov. 4 another supplier reported increases of 
1.25 to 1.5¢c in his cargo quotations for various grades 
of avgas. He advanced his price for Grade 115/145 from 
15 to 16.5c, Grade 100/130 from 13.5 to 14.75c and Grade‘ 
91/98 from 12 to 13.25c. Quotations for other gasoline 
and light fuels were réported generally unchanged on the 
lows during the week. 

“Premium” offers for gasoline and distillates continued, 
it was said. One supplier reported firm offer of 9.25c for 
gas oil from foreign buyer, and said 9.5c had been “in- 
dicated” to him. Midwestern offers for No. 2 fuel were 
reported up to 10c. One supplier said Midwestern de- 
mands were so pressing he was sure he could sell his 
whole production of all »roducts in barges without wor- 
rying about cargo sales. He added wryly that most of his 
production was committed for cargo shipment under 
contract. 

Another supplier said he had turned down a foreign 
offer of 13c for 70-72 oct. leaded gasoline, and added he 
would not be surprised to see export buyers offering 15c 
before January. One supplier was reported to be offer- 
ing this product at 12.625c, kerosine at 10.625c and No 
2 fuel at 10.25c, but said he had closed no sales, was 
making no quotations. He stated, however, that these 
prices were about what he would offer at. 

Trade sources stated that export cargo deals were in- 
creasingly difficult to “firm up.” Sales were now con- 
tingent not only on price, but on tanker availability and 
granting of export license. Latter factor was said by 
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No. P-870 Milvaloy 





MILVACO Truck Tank Faucets — 


Fast — Smooth — Economical! 





® Liquids flow fast and smooth on tank trucks equipped with 


Milvaco streamlined faucets because there are no obstructions to 





retard the flow. Featuring “Permadisc” construction, Milvaco truck wi 
tank faucets are made of “Milvaloy” the miracle metal that is "] 
one-third the weight of bronze yet sets new standards for 
ruggedness and reliability. Available in a wide variety of sizes 
and models, both straight and angular, Milvaco faucets provide 


truck tank manufacturers with the most in valve value! ut 


Have you seen the new Milvaco catalog? A free copy is yours for the asking. 


MILWAUKEE 
Mi : IVA “on 
COMPANY 
* 
MILWAUKEE 7, WIS. 
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some sup>liers to be even greater stumbling block than 
he tanker shortage. 


ATLANTIC COAST 
Price Increases General Along Seaboard 


Full impact of Oct. 15 crude rise was felt along East 
‘oast the past week as majority of suppliers at all Sea- 
board points reported increases in their quotations for 
gasoline, kerosine, light and residual fuels. 

Supply of all products continued tight, according to 
reports, and although primary stocks of distillate fuels 
were said to be slightly higher at most points, several 
najor suppliers said they were considering general allo- 
cation of gasoline supplies throughout their marketing 
territory. Trade sources revorted continued scarcity of 
open market offerings of all products. 

In general, East Coast suppliers posted price increases 
following lead last week of Socony-Vacuum in New York 
and New England, Standard of New Jersey and Atlantic 
Refining at middle Atlantic points, and Standard Oil 
(Kentucky) in the far South. Suppliers’ increases in 
their gasoline prices ranged from 0.3 to 0.6c, 0.4 to 1c on 
listillates, and from 30 to 42c per bbl. on residual fuels. 

At New York Harbor, prices were higher for most 
products, and at end of week harbor suppliers reported 
barge prices for kerosine ranging from 8.5 to 8.8c, and 
from 7.5 to 7.9c for No. 2 fuel. At end of week also, 
majority of Philadelohia suppliers reported posting 7.8c 
tank cars for No. 2 fuel, and 8c at Baltimore, Norfolk, 
Wilmington and Charleston. 

Prices for residual fuels also were up on the lows at 
most East Coast points, and at New York and Philadel- 
phia suppliers reported quotations for No. 6 oil ranging 
upward from $2.54 per bbl., from $2.51 at Norfolk, and 
$2.50 at Savannah. 

Suppliers continued to report short supply of gasoline, 
and several at middle Atlantic points were said to be 
allocating regular-grade on approximately 85% of ship- 
ments to customers during summer months. If Novem- 
ber weather were normal, however, allocations of this 
sort would constitute no material cut in supply vs. de- 
mand, trade sources said. 


MIDWESTERN (Chicago-E. St. Louis Area) 
Open Market Prices Up on Light Products 


Open market prices for scarce light products were re- 
ported “strong” at “1 to 1.25c over refiners’ Group 3 
postings” by refiners and tank car marketers the first 
week in November. Postings for all products reported 
by Midwest refiners, however, were unchanged. 

Refiner reported buying 10 cars of regular-grade gaso 
line at 10c, San Antonio rate of freight, and said he had 
to furnish the cars, while a marketer who said, “‘supply- 

cars added 0.5c to cost prices,” reported being of- 

red regular-grade gasoline at 9.5c, F.O.B. Gulf Coast, 

60 octane and below at 8.25c, and a “quantity” of Ethyl 
at 11.125c. 

\nother marketer reported resale of 5 cars of Ethyl 

soline at 11.375c, seller’s cars, F.O.B. North Texas, and 

arlier purchase also in North Texas of a “few” cars of 
ular-grade gasoline at 9.5c seller’s cars. A large gaso- 
distributor said he purchased a “‘few” cars of regular- 
e gasoline from a regular source at 9.25c F.O.B. point 
rigin and had paid 10c North Texas and Group 3 for 
veral” cars of Ethyl] gasoline. 
‘efiners’ posted Group 3 tank car prices for regular- 


id 
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OIL MARKETS 


grade gasoline ranging from 9 to 9.25c; for Ethyl, 9.75 
to 10.25; and for 60 oct. and below, 8 to 8.875c. 

Purchase of a “few” cars of range oil at 9.25c, F.O.B. 
East Texas, in buyer’s car was reported by a refiner, and 
other purchases were reported by marketers. One said 
he bought three cars of No. 2 straw from two different 
refiners at 8.375c and 8.625c and one car of range oil at 
9.75c, Group 3, and could give “immediate instructions 
for 100 more cars at 9.5c, Group 3, in seller’s cars.” 
Another marketer reported selling one car of 42-44 kero- 
sine at 9.5c, North Texas, seller’s car and added seller's 
price was now 10c. Prices reported by Midwest refiners 
for range oil ranged from 7.75 to 8c; for 42-44 kerosine, 
7.375 to 8.125c; and No. 2 straw 7.25 to 7.625c. 

Demand for residual fuel oil was slack and marketer 
said he had been unable to resell 10,000 bbls. of low 
sulphur No. 6 offered by a refiner at $2.05 bbl., Group 3. 
This grade of fuel was posted at $2.00 to $2.35 bbl., Grou» 
3, by six Midwest refiners. 


MIDCONTINENT 
Colder Weather Boosts Heating Oil Use 


Hichs of price ranges for South Texas lubes, gasoline in 
North Texas and Nos. 1 and 2 straw fuels in Oklahoma 
advanced during the past week, but ranges of other 
products in Midcontinent for most part were unchanged 
during first week in November. Call continued heavy for 
all products, according to trade sources, with heating 
oils demand further intensified by snow and colder 
weather in parts of Midcontinent. 

Several refiners said gasoline demand had dropped 
slightly and they were planning to increase regular cus- 
tomers’ allotments about 10% this month. On the other 
hand, a nuinber of others reported no decline in heavy 
demand of past 60 days and some said October sales ex- 
ceeded September's. Kansas refiner who said he was 
“not out of the woods yet” on gasoline and might have 
to allocate it all winter, reported purchase of 15 cars reg- 
ular-grade from Northwest Texas refiner at ‘lc over 
Group 3 low.” 

Several refiners reported dirty tank cars more easily 
available now that asphalt demand has fallen. Inquiries 
for heavy fuel from Midwest and Gulf Coast brokers were 
reported. 

Foliowing sales were reported during the week: 14,000 
bbls. No. 6 at $2.00 per bbl., F.O.B. plant, to Gulf broker 
in buyer’s cars by North Texas refiner; 10 cars 73-75 oct. 
gasoline at 10c, F.O.B. plant, to Midwest broker by East 
Texas refiner; four cars No. 6 at $2.25 per bbl. to Mid- 
west broker by Kansas refiner; five cars Ethyl gasoline 
at 11c, F.O.B. plant, to another refiner for shipment “in- 
to Ohio area’ by a second North Texas refiner; two cars 
No. 2 straw at 7.5c, F.O.B. plant to Midwest broker 
in buyer's cars by West Texas refiner; five cars No. 
1 straw at 9c and two cars No. 2 straw at 8.625c 
to Midwest brokers by Oklahoma refiner; four cars No. 
3 fuel at 7.25¢c to Midwest brokers in buyers’ cars and 
4000 gal. transport load at 8c to an institution in the 
state by another Oklahoma refiner. 








Crude Oil Prices 

Imperial Oil Limited advanced prices for West- 
ern Ontario crudes 30c to $2.90 for Petrolia, 
Bothwell and Glencoe, $2.97 for Oil Springs; 
posts Leduc-Calmar Field oil at $2.95; all ef- 
fective Oct. 28. 

See NPN of Nov. 5, p. 54-55 for prices in other 
fields. 
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OIL PRICE SECTION 


At Refineries and 
Terminals and by 
Tank Wagon 


Prices herewith are reproduced from Platt’s 
OILGRAM Daily Oil Price Service, associated 
with National Petroleum News, whose repre- 
sentatives in all NPN-OILGRAM offices de- 
vote their time exclusively to reporting oil in- 
dustry prices everywhere. 

Prices shown in tables are sales prices or 
quotations or general offers or posted prices by 
refiners, by pipeline terminal operators, and by 
tanker terminal operators; for current sales 
and shipments; for the business day or period 
stated; except Tank Wagon prices, prices are 
for bulk lots such as tank car, truck trans- 
port, barge; prices applying to barges or car- 
goes or truck transport lots only, so desig- 
nated; FOB refineries or terminals; in cents 
per gal., except per bbl. where § sign is 
shown; wax and petrolatums in cents per 
pound; ex all fees and taxes; for crude oil 
and its products lawfully produced and trans- 
ported; reported as received by OJLGRAM and 
National Petroleum News but not guaranteed; 
for subscribers’ private use only and not for 
resale or distribution or publication. Octane 
ratings are ASTM unless otherwise noted. Par- 
enthetical figures before and after prices indi- 
cate number of companies quoting the lows 
and highs of the ranges. For further details 
of price conditions apply to any NPN—OIL- 
GRAM office or see back of any OILGRAM 
Price Service invoice. 

For complete price service delivered daily 
from nearest OILGRAM publishing office, New 
York, Cleveland and Tulsa, address Platt’s 
Price Service, Inc,, 1213 West 3rd St., Cleve- 
land (13), Ohio. Annual subscription rate in 
U. S.: $125 per year, payable in advance 





Refinery Gasoline 


o 
Prices 
OKLAHOMA (Group 3) 





Prices in Effect 
Nov. 10 Nov. 3 
78-78.5 Oct. 

1 ae (2)9.75—10.25(2) (1)9.75—10.25(2) 
73-75 Oct. ..(6)9-9.25(4) (5)9-9.25(4) 
63-66 Oct. 

60 Oct. & 

below ..... (1)8-8.625(1) (1)8-8.625(1) 
MID-WESTERN (Group 3 basis) 

78-78.5 Oct. 

eee (1)9.75-10.25(2) (1)9.75—10.25(2) 
73-75 Oct, ..(4)9-9.25(2) (4)9-9.25(2) 


63-66 Oct. 8.625(1) 8.625(1) 
60 Oct. & 
below ..... (1)8-8.875(1) (1)8-8.875(1) 


CHICAGO—(FOB Chicago district refineries & 
p.l. terminals) 
78-78.5 Oct. 


74-76 Oct. .. bed oe 
N. TEX. (For shpt. to Tex. & N.M. dest’ns.) 
78-78.5 Oct. 

oo eee (1)9.875—-11.6(1) (1)9.875-11(3) 
73-75 Oct. ..(4)9-10.5(1) (5)9-10(1) 
63-66 Oct. .. estes a tea 
60 Oct.& below(1)8—9(1) (1)8-8.7(1) 

W. TEX. (For shpt. to Tex. & N.M. dest’ns.) 
t. 


Ethyl .....(3)10-10.25(1) 
- -(3)9-9.25(1) 
. «-(1)8.5-8.75(1) 
60 Oct.& below(2)8.25-8.5(1) 
E. TEX. (Truck Tnspt.) 
78-78.5 Oct. .(1)9.75-10.5(1) 
73-75 Oct. ..(1)8.75-9.5(1) (1)8.75-9.5(1) 
60 Oct.& below(1)8—8.5(2) (1)8-8.5(2) 
CENT. W. TEX. (Truck Tnspt.) 
0(3) 


(3)10—-10.25(1) 
(3)9-9.25(1) 
(1)8.5—8.75(1) 
(2)8.25-8.5(1) 


(1)9.75—-10.5(1) 


78-78.5 Oct. 10(3) 
73-75 Oct. 9(3) 9(3) 
63-66 Oct. 8.5(1) 8.5(1) 


60 Oct.& below 8.25(3) 
KANSAS (For Kansas destinations only) 
78-78.5 Oct. 

aoe (1)10.3-11(1) 
73-75 Oct. ..(2)9.3-10(1) 
63-66 Oct. .. ee 
60 Oct.& below(1)8.6-9.25(1)  (1)8.6-9.25(1) 
ARK. (For shipment to Ark. & La.) 
78-78.5 Oct. 


8.25(3) 


(1)10.3-11(1) 


(2)9.3-10(1) 


Ethyl .... 10.25(1) 10.25(1) 
73-75 Oct. .. 9.25(1) 9.25(1) 
60 Oct.& below, 

unleaded .. 8.5(1) 8.5(1) 
WESTERN PENNA. 

Bradford-Warren: 


74-76 Oct. ..(1)10.25-10.4(1) (1)9.75-10(1) 
Other districts: 

74-76 Oct. ..(2)9.75-10.5(2)  (3)9.75-10.5(1) 
CENTRAL MICHIGAN (FOB Central Michi- 
gan refineries.) 

U. S. Motor: 


Oct. ...(1)12.125-13.5(1) (1)12.125-13.5(1) 
73-75 Oct..(1)11.3-13(2) (1)11.3-13(2) 
Str. run gaso- 
line, excl. De- 
troit shpt. (1)10.125-11.25(1) (1)10.125-11.25(2) 
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SPECIAL NOTICE ; 

Owing to present short supply of many products, some sellers are withholding 
public quotations or the posting of firm prices on some products but are giving 
OILGRAM the prices they otherwise would quote to trade in general and which 
today they confine mostly to their regular custemers only. 


Prices in Effect Nov. 10 Nov. 3 
OHIO (8. O. Ohio quotations for statewide de- 
livery and subject to exceptions for local price 
disturbances. ) 


73-75 Oct. 13.25 13.25 
CALIFORNIA 
Los Angeles dist.: 
SU-S2 Oct. 
Ethyl (1)11—13.35(1) (1)10.5—13.25(2) 
74-76 Oct..(2)9.5-11.35(1) (3)9.5-11.20(2) 


San Fran. dist.: 
80-52 Oct 

Ethyl ...(1) 

74-76 Oct..(1) 


Kerosine, Gas & Fuel Oils 


OKLAHOMA (Group 3) 

41-43 w.w. 

... + (1)7.875-8.125 (2) (1)7.875-8.125(2) 
(3)8-—8.25(6) 
(2)7.75-8(2) 


kero 
42-44 w.w. ..(3)8—8.25(6) 
Range oil ...(2)7.75-8(2) 
58 & above 

D.I Diesel(1)7.6 
No. 1 p.w...(1)7. 
No. 1 straw. { 
No. 2 straw. ( 
No. 3 oc wa wee 
No, 6. . .(1)$2.00—2.50(2) 
14-16 grav. fuel $2.20(1) 
MIDWESTERN (Group 3 basis) 
41-43 w.w..(1)7.375-8.125(2) (1) 
42-44 w.w...(1)7.5—8.25(2) (1 
Range oil ..(1)7.75-8(1) q1 
58 & above 


DI Diesei(1)8-8. 












No. 1 p.w..(1)7.3 
No. 2 straw. (1)7.25—7.625(3) 
No. 3 . -(1)7.235-7.375(1) 


No. 6 "* (1)$2.00-2.35(2) (1)$2.00-2.35(2) 
CHICAGO—(FOB Chicago district refineries & 
p.l. terminals; all fuel oil prices in cnt, per 


gal.) 
No. 1 fuel.. 
No. 2 fuel.. 
No. 3 fuel 
53-57 D.I 

Diesel 
v5 & above 

D.I. Diesel 9.75(1) 9.75(1) 
No. 5 fuel... 7.2¢1) 7.241) 
No. 6 fuel. ..(1)6.4—6.5(1) 
N. TEX. (For shpt. to Tex. & N.M. dest’ns.) 





41-43 w.w...(1)7.25-8(2) (1)7.25-8(2) 
42-44 w.w...(1)7.75-—-8.25(2) (1)7.75—8.25(1) 
58 D.I. ---(1)7.5-8.75(1) (1)7.5—-8.75(1) 
No. 2 straw. <a ee 

No. 6 fuel. ..(3)$2.00—-2.28(1) (3)$2.00—2.28(1) 
W. Tex. (For shpt. to Tex. & N.M. dest’ns.) 
42-44 wW.w... 8.5(1) 8.5(1) 

No. 1 straw. 7.75(2) 7.75(2) 


No. 2 straw.(1)7 5(3) (1) 7-7.5(3) 

nh DB wekea's 7.25 7.2561) 

No. 6 fuel... (1)$2.41-2.50(1) (1)$2.41-2.50(1) 
t 


E, TEX, (Truck 


41-43 w.w...(1)7.25-7.75(3) (1)7.25-7.75(3) 
42-44 w.w...(1)7.5-8(1) (1)7.5—-8(1) 
45 cetane 

diesel ..... 
58 & above 

D.I Diesel(1)7.25—7.5(1) (1)7.25—7.5(1) 
U.G.I. gas oil 6.5(1) 6.5(1) 
No. 2 fuel... 7.7501) 75(1 


. fo 1.78 ) 
No. 6 fuel. ..(2)$2.00—2.35(1) (2)$2.00—2.35(1) 
CENT. W. TEX. (Truck trnspt.) 7 
41-43 w.w...(1)7.75-7.875(1) (1)7.75-7.875(1) 
52 & bel. D.I. 


Diesel én 7.5(1) 7.5(1) 
58 & abv. D.I. 

Diesel ae 7.25(1) 7.25(1) 
JA i Ae 6.375(1) 6.375(1) 
No. 1 fuel... 7.75(1) 7.75(1) 
No. 2 fuel... 7.5(2) 7.5(2) 
No. 3 fuel.. 7.25(1) 7.25(1) 


No. 6 fuel. ..(1)$2.10—-2.27(1) (1)$2.10—2.27(1) 
KANSAS (For Kansas destinations only) 
42-44 w.w...(1)8.25-9(1) (1)8.25-9(1) 

58 & abv. D.I. 

Diesel ....(1)8.25—8.75(2) 
No. 1 fuel...(1)7.9-8.625(1) (1)7.9-8.625(1) 
No. 2 fuel...(1)7.7-8.5(1) (1)7.7-8.5(1) 
No. 6 fuel... (1)$2.15-—2.25(3) (1)$2.15-—2.25(2) 
ARK, (For shipment to Ark, and La.) 

) 2 


(1)8.25-8.75(1) 


42-44 ww... 8.125(1 8.125(1) 
Tractor fuel. 8.5(1) 8.5(1) 
Diesel fuel 52 

& below .. 7.75(1) 7.75(1) 
Diesel fuel 58 

& above .. 8(1) 8(1) 
No. 2 fuel... 7.625(1) 7.625(1) 
No. 3 fuel... 7.375(1) 7.375(1) 


WESTERN PENNA, 
Bradford-Warren: 


1 W.W . (2) 10—10.25(1) (2)9.25-—9.5(1) 
No. 1 fuel... 10(1) 9.5(¢1) 

No. 2 fuel... 9.75(2) (1)9-—9.375(1) 
No. 3 fuel... 9.75(1) : 

36-40 gravity 9.5(1) 9.25(1) 
Other districts: 

iS w.w .(1)9,25-10(1) (2)9.25-9.5(2) 
17 W.W .(1)9.5-10(2) (1)9.5-10(2) 


No. 1 fuel (1)9.5-10.5(1) (2)9.125-10(3) 
No. 2 fuel. ..(1)9-10.5(1) (2)9-10(3) 

No. 3 fuel (1)9.25-10(1) (1)9-10(1) 
36-40 gravity(1)9.25-10.5(1) (2)9-10(2) 
CENTRAL MICHIGAN (FOB Central Michigan 
refineries. ) 

Range oil(2)10.125-11.125(1) (2)10.125-11.125(1) 


| 
| 


| 
| 
| 





| 
| 
| 
| 
| 
| 


Prices in Effect Nov. 10 Nov. 3 
CENTRAL MICHIGAN 
46-49 W.w. 

kero. (1)10.375-11.625(1) (1)10.375-11.625(1) 
P.W. distillate(2)10.25-10.5(3) (2)10.25-10.5(3 
No. 2 light 

straw ..(1)9.625-10.625(1) (1)9.625-10.625(1 
No. 3straw(1)9.375-10.375(1) (1)9.375-10.375(1 
U.G.I. gas oil(1)9-10(1) (1)9-10(1) 
No. 5 fuel... (1)8—8.8(1) (1)8-8.8(1) 
No. 6 fuel...(1)7.5-8.875(1) (1)7.5-8.875(1 
OHIO (S. O. Ohio quotations for statewide 
delivery) 
Kerosine ... 11.4 11.4 
CALIFORNIA 
San Joaquin Valley: 
Heavy fuel 

(PS 400)... $1.70(1) $1.70(1) 
Light fuel 


(PS 300).. 1.90(1) 1.90(1) 
Diesel fuel 
(PS 200). 7.45(1) 7.45(1) 


Stove dist. 

(PS 100). 8.95(1) 8.95(1) 
Los Angeles: 
40-43 w.w. ..(1)8.4-10.15(1) 
Heavy fuel 

(PS 400). .(1)$1.70-1.85(2) (1)$1.70—-1.85(2 
Light fuel 

(PS 300). .(1)$1.90—2.05(3) (1)$1.90-2.05(3 
Diesel Fuel 

(PS 200) 
Stove dist 

(PS 100). .(1)7.25—-8.95(3) 
San Francisco: 
40-43 wW.w. .(1)11.55-11.65(1) 
Heavy fuel 

(PS 400)..(1)$1.75-1.90(1) (1)$1.75-1.90(1 
Light fuel 

(PS 300). 
Diesel fuel 


(1)8.3-10.05(3 


(1)6.5-—7.45(1) (1)6.45-—7.45(3 
(1)7.25-8.95(3 


11.55(1) 


.(1)$1.95-—2.10(1) (1)$1.95—2.1001 


(PS 200) 7.95(1) 7.95(1) 
Stove dist 
(PS 100).. 9.45(1) 9.45(1) 


Lubricating Oils 


WESTERN PENNA. 


Prices are for sales made, or offers reliably 


reported, to jobbers & compounders only. 
VISCOUS NEUTRALS—No. 3 col. Vis. at 70 
F 


200 Vis. (180 at 100°) 420-425 fl. 

AS a 45(1) = 45(1) 
10 p.t 44(1) 44(1) 
15 p.t. ; 43(1) 43(1) 
25 p ..(1)39-41(1) (1)39-41(1) 


rere 
150 Vis. (143 at 100°) 400-405 fi. 


0 p.t 43(1) 43(1) 
10 p.t. 42(1) 42(1) 
oe re 41(1) 41(1) 
epee (1)38-39(1) (1)38-39(1) 


CYLINDER STOCKS: 


Brt. stk., 145-155 vis. at 210°, 540-550 fl. Nx 


8 col 
10 p.t 47(1) 47(1) 
15 p.t. 46(1) 46(1) 
25° pst... (2)42-43(2) (2)42-43(2 
600 S.R. 

filter’ bl . (2)33-34(2) (2)33-34(2) 
650 S.R. . -(2)34-35(2) (2)34-35(2) 
600 fl. . (1)36-37(2) (1)36—-37(2) 


630 fi. 39(2) 
MID-CONTINENT 
Neutral Oils (Vis. at 100° F. 0 to 10 P.P 
Pale Oils 

Vis. Color 

60-85—No. 2.(1)10.5-11(1) 
86-110—No, 2(1)11-—11.25(2) 
150—No. 3 ..(2)18—18.5(1) 
180—No. . -(1)18.5-19(3) 
200—No. .(3)19-19.501) 
250—_No. . (2)20—20.5(2) 
280—No. . (2)21-21.5(2) 


39(2) 


(1)10.5—11{1) 
41)11-11.25(2) 
(2)18-18.5(1) 
(1)18.5-—19(3) 
(3)19-19.5(1) 
(2)20-20.5(2) 
(2)21-21.5(2 


w 


Wwwwwe 


300—No. 22(3) 22(3) 
Red Oils 
200—No. 5 .. 19(2) 19(2) 


300—No. 5 .. 21.5(1) 21.5(1) 
Bright Stock—Vis. at 210° (FOB Tulsa basis 


200 Vis. D.. 35(1) 35(1) 
150-160 Vis. D: 
0 to 10 p.p. 31(4) 31(4) 


10-25 p.p 30.5(1) 30.5(1) 


25-40 p.p 


150-160 Vis. E 30(1) 30(1) 
120 Vis. D: 
0 to 10 p.p 30(4) 30(4) 
600 S.R. 

(Olive green) 21(2) 21(2) 
Black Oil ... 12(1) 12(1) 


SOUTH TEXAS (Neutral Oils) 

Pale Oils (Vis. at 100° F. FOB refineries, f< 
domestic shpt.) 

Vis. Color 

100 1%-2%. 

200 No. 

300 No. 

500 No. 
e191 





214-31 tack 
750 No, 3-4..@01 
1200 No. 3-4.(1) 
2000 No. 4...(1 
Red Oils 


75-1611) 


100 No. 5-6. .(2)8.5-9.5(1) 
200 No. 5-6. .(3)11-12.5(1) 
300 No. 5-6. .(3)11.75—-13.5(1) 
500 No. 5-6. .(1)12.5—-14.5(1) 
750 No. 5-6. .(1)13-15.5(1) 
1200 No. 5-6. (1)13.75-16(1) 





2000 No. 5-6.(1)14.5—-16.5(1) 
(Continued on next page) 
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Oil Price Section | Yew PROFIT Waker 


Refinery Prices—continued 
rices in Effect Nov. 10 Nov. 3 
HiC AGO (From Mid-Continent p.l. crude) 
s vis. at 100° F. 0 to 10 p.p 






















ale ‘Oils: 
Vis. Color R, 
S5—No. 2 12.25(1) 11.75(1) 
00—_N 12.75(1) 12.25(1) s Se Aat FASTE 1 
No 20(1) 19.5(¢1) 
N 20.5(1) 20(1) 4 MORE EFFICIEN 
N 20 ret 20(1) 
N 21.5(1) 21(1) a 
ed Oils * IL 
N ) 20.5(1) 20(1) * FUEL 
No 20.5(1) 20(1) + 
N 21.5(1) 21(1) 
No. 5 5(1) 22(1) 4 LIVERY! 
No ) 1) 22.5(1) DE 
Note: Viscous oils, 15 to 30 p.p. are quoted . 
lower; 60-85 and 86-110 No. 2 non-viscous o “ek 
15 to 30 p.p. 0.25c lower * 
infiltered Steam Refined (Viscosity at 210°) > R ' 
20.5(1) 18.5(1) * A 
21.5(1) 19.5¢1) . 
22.5 (1) 20.5(¢1) s 
K ight Stocks, 160 vis. at 210° No. & color ‘ 
O p.} 32(1) 3001) 
25 p.p 31.5(1) 29.5¢1) 
10 p.p 31(1) 29(1) 
ered Cyl 
tock 22.5(1) 20.5(1) ( 
Note: To obtain prices delivered in Chicago 





0.5¢ per gal 
Natural Gasoline 
ip 3 & Breckenridge prices are to Sell your dealers “private label”’ oil. 


ders on freight Basis shown below. Ship- : 
ents may originate in any Mid-Continent Can it yourself with the new Breuer 





Complete details 
and special custo- 


ifacturing district.) Full Automatic Electric Oil Can mer mailing folders 
OB G P 3 . : 
a AN seo 6.875( Quote) 6.875( Quote) Filler. Easy, economical to operate. available on re- 
FOB BRECKENRIDGE Pr 

ade 26-70. ..6.375( Quote) 6.375 (Quote) oved money maker. Get set to go. quest. 
LPG Prices Order now. 60 day delivery. Pays 
: Address below. 

Of refiners, FOB refineries, in cents per gal., for itself fast. $235.00 F.O.B. 


tank cars or transport trucks) 


Com- In- Com- Indus- Write ger complete ¥ ; 











mercial dustrial mercial trial = 


District Propane Propane Butane Butane tnformation 
, H 7 7 


irbor 7.5(2) 7.5(1) 7.5(1) 7.5C1) 
adelphia o(1) 


more.” T3t) mt iy BE BREUER MFG. CO. SHURA BST Ce 








fort ee 








Orleans 5(i)a Cambridge 41, Massachusetts 
io 6.25(1) 22. 7a) 22. 2323 Larimer St., Denver 2, Colo. 
Tank cars only Canadian Licensee Empire Brass Mfg. Co., Ltd. 
London, Ontario 
Naphthas and Solvents : enrol natemmmamaimemee 
Group ) Z 
lard 
vent ..(1)9.375-9.875(1) (1)9.375-9.875(1) 
phtha (1)9.875-10.375(1) (1)9.875-10.375(1) 
&P 
tl 1)9.875-10.375(1) (1)9.875-10.375(1) 
8.875-9.375(1) (1)8.875-9.375(1) 
. «-(1)9.375-10.125(4) (1)9.375-10.125(4) 
ler 


(3)10.375-10.625(1) (3)10.375-10.625(1) 
dil. (1)10.75-11.125(1) (1)10.75-11.125(1 
WESTERN PENNA, 
Bradford-Warren: 

















d 
vent 
» Ttnbetet 
eated Npth. 9.75(1) 9.75(1) 
ent 10(5) 10(5) 
OHIO (S. O. quotations for statewide de- 
V.M.&P. naphtha D.C. naphtha, Var- 
e & 
solvent 14.5 4.5 
; er solvent 14 14 
I rEXAS (Truck Trnspt.) 
Solv. (1)9.25—9.75(1) (1)9.25—-9.75(1) 
Wax 
WESTERN PENNA, (Bblis. C.L.) 
White Crude Scale: The pump that does the job well, day in and cay out, is 
4 A.m.p ae 9.25(1) (1)6.5-—9.25(1) one . ; eahs 
26 A.m.p.(1)6.5-9.25(1) (1)6.5-9.25(1) the one that’s a worker. The Viking, with its “Gear Within 
MID-CONTINENT (C.L. FOB Refinery , ee ; . : 
Semi-refined : T C.L, FOS Reinery) a Gear—2 moving parts” principle, gives this type of service. 
ty \MP Its rugged construction, without small intricate parts, springs, 
CHICAGO (FOB Chicago district refinery of H ; i 
ake. te baa, calieedn Genin ae gadgets, etc., gives it the long, dependable life expected 
0. 75« ess Melting points are EMP of a good pump. 
M methods add 3 to convert into g P P 
' refined: Viking rotary pumps are engineered for the job—to do the 
(bags on oan 715 work assigned them. Ask for free folder 400R and 1500R 
7.4 7.4 today. Recommendations gladly given without obligation 
: 7.7 7.7 
t 7.95 7.95 
RG 6 
Petrolatums 
STERN PENNA, (Bblis., carloads; tank : oo : ath Con PANY 
White. (1)7.25-8(1) (1)7.25-8(1) 
Vhite (1)6 25-7.25(1) (1)6.25-7.25(1) me é 
m W te.(1)6-6.75(1) (1)6-6 rf 1) a io {| | 
t Amber. (1)4.25-—5 5(1) (1)4.25 5.5(1) at e ar - S, owad 
er (1)4-5.2501) (1)4-5.25¢1) 
(1)4—-5.125(1) (1)4—5.125(1) 











So gee oe ee 





LOW POUR POINT 
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BAYOU STATE 
10-W, 20-W, 
PALE NEUTRALS 


Quality lubricants that 
flow instantly and_ lubri- 
cate fully at any tempera- 


ture to 40 below zero. 


@ FROM SELECT 
MID-CONTINENT CRUDE 
e@ HIGH FLASH AND FIRE... 
LOW CARBON 

@ SUPERIOR VISCOSITY 
CHARACTERISTICS 

@ REGULAR AND PREMIUM 
GRADES 

e@ TANK CARS, DRUMS, 
CANS 


Here are oils your salesmen can sell 
with enthusiasm. Priced right for re- 
peat sales, satisfied customers, bigger 
profits to you! Write, wire or phone 
today! For the Buy words of proven 
petroleum products . . . 


say... 


: 


/ | “BUY-OH”" 
“BAYOU STATE 
OIL CORPORATION 


Phone 2-0739 
Shreveport 93, Louisiana 





70 


Oil Price 





Section 





Commercial or consumer 
tank car, tank wagon, dealer 
and service station prices for 
gasoline do not include taxes; 
they do, however, include in- 

. spection fees as shown below 
Prices Gasoline taxes, shown in sepa- 
rate column, include 1.5c fed- 
eral, und state taxes; also city and county 
taxes as indicated in footnotes. Kerosine tank 
wagon prices also do not include taxes; kero- 
sine taxes where levied are indicated in foot- 
notes Dealer discounts are shown in foot- 
notes. These prices in effect Nov. 10, 1947, as 
posted by principal marketing companies at 
their headquarters offices, but subject to later 
correction 

Inspection fees per gal., included in both 
gasoline and kerosine prices, unless otherwise 
specified, are as follows: 

Ala 1/40c on gasoline; Ark. 1/20c; FI. 
1/8c; Ill., 3/100c; Ind. 2/25c; Kans., 1/50c; 
La. 1/32c; Minn. 7/200c; Neb. 2/100c; Nev. 
1/20c; N. C. 1/4c; N. Da. 1/20c; Okla. 2/25c; 
S. Car. 1/8c;, 8. Da. 1/40c; Tenn. 2/5c; and 
Wisc. 3/100c. 

Kerosine inspection fees only: Ala. 1/2c; 
Fla. 1/8c; Iowa 3/50c; Mich. 1/5c per gal 


“Tank 


Wagon 





Atlantic White Flash 
(Regular Grade) 


nada — Deke lee ee 
ale e sine 
sal G T.W. T.W. Taxes T.W. 
Philadelphia, Pa 11.9 11.9 5.5 13.8 
Pittsburgh 12.8 12.8 5.5 14.7 
\llentown . 2.5 12.5 5.5 14.4 
Erie 12.8 12.8 5.5 14.7 
Scranton 12.8 12.8 5.5 14.7 
\ltoona 12.8 12.8 5.5 14.7 
Emporium 12.8 12.8 5.5 14.7 
Indiana 12.8 12.8 3.5 14.7 
Uniontown 3.8 12.8 §.5 14.7 
Harrisburg 12.5 12.5 5.5 14.4 
Williamsport 12.8 12.8 5.5 14.7 
Dover, Del 12.5 12.5 5.5 14.3 
Wilmington 11.9 11.9 2.5 13.8 
Boston, Mass 12.2 4.5 
Springfield 12.5 1.5 
Worcester 12.4 1.5 
Fall River 12.2 1.5 
Hartford, Conn 12.8 5.5 
New Haven 12.5 5.5 
Providence, R. I 12.2 5.5 
Atlantic City, N. J 11.4 4.5 Be 
camden 11.4 4.5 hs es 
Trenton 11.4 4.5 Baus 
Baltimore, Md 311.5 6.5 11.6 
Hagerstown 12.5 6.5 12 
Richmond, Va 11.3 7.5 2 1 
Wilmington, N. C 11.5 7.2 12.5 
srunswick, Ga 13.3 1.8 12.9 
Jacksonville, Fla 12.8 8.5 12.9 
Mineral Spirits V.M.&P. 
T.W. T.W. 
Philadelphia, Pa 13.5 15.0 
Lancaster, Pa 14.5 16.0 
Pittsburgh, Pa 16.0 17.0 
FUEL OILS—T.W. 
1 2 5 6 
Phila Pa 11.8 10.3 7.75 6.98 
Allentown 12.4 10.9 
Wilmington, Del 11.8 10.3 
Springfield, Mass 11.3 
Worcester 11.0 
Hartford, Conn "41.0 


Taxes: 

Brunswick, Ga., kerosine price does not in- 
clude 1c state tax. 
Discounts: 

Kerosine—Thru Penna. & Del., 2c off t.w 
price on t.w. deliveries of 25 gals. or more at 
one time. 

Notes: 

Mineral Spirits prices also apply to Stoddard 
Solvent; V.M.&P. prices also apply to Light 
Cleaners Naphtha. 

Effective Nov. 5 





Diesel 

Crown Gaso- Kero- Fuel 

Net line sine Net 

Dealer Taxes T.W. T.W. 

Covington, Ky. 13.5 6.5 13.6 12.9 
Lexington 14.2 6.5 13.8 13.1 
Louisville 13.5 6.5 13.1 12.4 
Paducah ; 13.3 6.5 12.9 12.2 
Jackson, Miss 12.9 7.5 12.5 11.8 
Vicksburg 12.5 7.5 12.1 11.4 
Birmingham, Ala 13.0 8.5 13.1 11.9 
Mobile ae 12.5 9.5 12.6 11.4 
Montgomery 13.1 9.5 13.2 12.0 
Atlanta, Ga 13.2 7.5 12.8 12.1 
Augusta 13.6 7.5 13.2 12.5 
Macon 13.2 7.5 12.8 12.1 
Savannnah 12.8 7.5 12.4 11.7 
Jacksonville, Fla 12.8 8.5 12.4 | By 
Miami a 12.8 8.5 12.4 11.7 
Pensacola 12.6 9.5 12.2 11.5 
Tampa 12.8 8.5 12.4 11.7 


Taxes: 

Gasoline tax column includes these city & 
county taxes: Mobile, 2c city; Birmingham, 1c 
county; Montgomery, lc city & 1c county; Pen- 
sacola, lc city Other taxes not included in 
prices Georgia, kerosine, 1c; Montgomery, 
kerosine & diesel, 1c; Mississippi, kerosine & 
diesel, 0.5c; Birmingham, diesel, 1c 
Notes: 

Consumer t.w. prices are same as net dealer 


prices 





CHEVRON 

(Regular) Av. Gaso- Kero 
e- 80 line sine 

T.T. tail T.T. Taxes T.T 





San Fran., Cal.°12.1 16.1 °15.6 6.0 °14.65 
Los Angeles 11.6 °15.6 °15.1 6.0 °13.1i 
Fresno ..... 3.3 *87.2 °36.6 €.0 °35.6 
Phoenix, Ariz...°14.7 °18.7 °18.2 6.5 °16.2 
Reno, Nev. ....°14.3 °18.3 °17.8 7.0 °16.8 
Portland, Ore...°12.7 °16.7 °16.2 6.5 °16.7 
Seattle, Wash 3.7 *36.F “HM. 8.3 736.7 
Spokane 15.3 °19.3 °18.8 6.5 °20.3: 
Tacoma i2.7 °16.7 °16.2 6.5 °16.7 
3Zoise, Idaho 16.0 ‘ 19.5 7.5 °20.3 
Salt Lake, U 15.6 18.5 5.5 15.7 
Honolulu, T. H.°13.1 °17.6 °16.6 7.5 °15.6 
Fairbanks, 

\laska 24.1 28.1 °27.6 3.5 °32.¢6 
Juneau 44.2 *38.3 °27.6 23.5 °38.1 
Taxes: 


Boise 7.5¢c tax applies to motor fuel only 
avgas taxes are 1.5c federal, 2.5c state. Ren 
7c tax includes 1.5c county tax. Honolulu 7.i« 
tax applies to motor fuel only; avgas taxes 
are 1.5c federal, 5c territorial; Hawaiian gross 
income tax also is excluded as follows: fror 
retail price 0.6c per gal., & from TT price 
1% to resellers, 2.5% to consumers. 

Notes: 

Resale & Commercial Gasoline: T.C. price 
for Chevron (regular) and Chevron Aviatior 
SO are 0.25c per gal. below posted net tank 
truck prices; Pearl Oil (kerosine) T.C. prices 
3c per gal. below posted net tank truck prices 

Prices for Chevron Supreme (Ethyl) are 2 
above Chevron (regular), except at Salt Lake 
& Boise where spread is 1.5c. Prices fi 
Chevron Aviation 91 are 2c above Chevror 
Aviation 80; for Chevron Aviation 100, 5« 
above Chevron Aviation 80. 

Effective Nov. 3 


Blue Crown (3rd Grade) 
Red Crown (Reg. Grade) 
Red Red Blue 
Cr’n. Cr’n, Cr’n. Gaso- Kero 
Cons. Dir. Dir. line sine 
T.W. T.W. T.W. Taxes T.W 





Chicago, Ill 15.9 13.9 13.4 4.5 14.3 
Decatur ooeee 15.6 14.1 13.6 4.5 14.0 
SOME sascccucss Bee MA BS CH - 
PONGGR- wehines - 15.6 14.1 13.6 4.5 14.0 
Evansville, Ind 15.8 14.3 13.8 5.5 14.2 
Indianapolis ... 16.0 14.5 5.5 14.4 
South Bend ..... 16.4 14.9 5.5 14.8 
Detroit, Mich. .. 15.3 13.8 4.5 13.5 
Grand Rapids .. 15.3 13.8 4.5 13.5 
DON sacsccicxn 2G.0 BOM cscs GO. 38.5 
Green Bay, Wisc. 16.2 14.7 14.2 5.5 14 

Milwaukee cave BOek BS MA 6.8 LS 
La Crosse ...... 15.9 14.4 13.9 5.5 14.3 
Duluth, Minn. .. 16.2 14.7 ... 5.5 14.6 
Mpls.-St. Paul .. 15.9 14.4 13.9 5.5 14. 
Mankato ....... 15.9 14.4 13.9 5.5 14.3 
Des Moines, la 15.3 13.8 13.3 6.5 13.7 
Mason City .. 6.7 24.23 18.7 §$.5 34.1 
St. Louis, Mo. 15.3 13.8 13.3 4.5 13.7 
Kansas City . . 144.7 1.2 33.F &.6 3.1 
ae ee eee 4.5 13.1 
Fargo, N. D. 16.9 15.4 14.9 §.5 15.3 
Huron, S. D 16.4 14.9 14.4 5.5 14.8 
Wichita, Kans i3.3 12.5 12.0 6.5 

Omaha, Neb 15.3 13.8 . 6.5 13 


Stanavo Aviation Number 73 
Cons. T.W. Taxes 


Detroit, Mich. .. 19.6 4.5 
Fargo, N. D. ; 18.9 5.5 
Huron, 8S. D. . 18.4 5.5 
Indianapolis, Ind. . 18.0 5.5 
Kansas City, Mo 16.7 5.0 


Oleum V.M.&P. Stani- 
Spirits Naphtha sol Taxes 
(Prices are base prices before discount 


CHICASO cccces TY 17.3 16.3 4.5 
| eee 19.4 18.6 19.9 4.5 
a ee 16.5 17.5 17.0 1.5 
Se. SOUS wccae  FY.2 18.1 16.6 1. 
Milwaukee ... 17.9 18.9 18.4 5.5 
Minneap’ls i ey 18.7 17.0 5.3 
Fuel Oils T. W. 
Chicago 
Standard Stanolex 
Heater Oil Furnace Oi! 
a ae 13.8 13.1 
100-149 gals. ... 12.8 12.1 
150 gals. & over 12.3 bei 
150-399 gals. ..... ier 12.1 
400 gals. & over . pe ae: 11.6 
Stanolex Stanolex 
Fuel A Fuel C 
“Gi ee aero 9.15 8.4 
750 gals. & over .... 8.4 7.65 
Stanolex Furnace Oil 
100 gals 
1-99 gals. & over 
Indianapolis .. 13.2 12.2 
3 eee nen aren 12.9 11.9 
Milwaukee ...... 13.2 12.2 
Minneapolis .. 13.1 2.1 
St. Louis .. oe ; 12.5 11.5 
Kansas City 11.9 10.9 


Taxes: 

Gasoline tax column includes these cit 
taxes: Kansas City, 1.5c; St. Joseph, & St 
Louis, le. Naphtha tax column includes 1.! 
federal & state taxes, Iowa kerosine prices d 
not include 4c state tax. State sales, occupa 
tion, consumer & use taxes to be added wher 
applicable 


NATIONAL PETROLEUM NEW 




































Oil Price Section SOCONY 
VACUUM 
Tank Wagon Prices—Continued 
Mobilgas (Regular Grade) 
Mobilgas Aircraft Com. —Undiv. Mobilfuel MOBILHEAT 
Gasoline Grade 80 Grade 91 Grade 100 Cons. Dir. Mobil Kerosine Diesel (No. 2 Fuel) 
aaxes T.C. TW. TC. FW. TC. T.W. FC. T.W. T.W. °T.C. Yard °T.W TL. *2.W. T.C, Yard -T.W. 
New York City 
Manh 5.5 : o« ° 16.1 11.9 12.4 : 12.7 11.1 10.8 
Broux 9.9 . . . 16.1 11.9 12.4 Tr : 2.7 11.1 ; 10.8 
Kings . 9.9 . . os 16.1 11.9 12.4 9.0 9.6 12.7 11.1 s.1 8.5 10.8 
Quee.s 5.o 16.1 11.9 12.4 : pid 12.7 11.1 i 10.8 
richmond . Aue vo. ene ee 15.8 17.3 : ‘ 11.6 12.1 8.9 9.2 2.1 oe 10.9 sO 8.4 10.7 
Mee, He. Es -acconsse Boe 14.9 ones 15.9 17.4 11.1 11.7 12.2 9.2 9.4 12.2 8.6 11.0 S.4 8.6 10.8 
Binghamton . 5.5 ° ees sees eo eves 12.8 13.2 13.7 11.2 11.4 14.2 12.6 10.2 10.4 2.4 
Buftalo 5.5 aiken e 15.5 aves 16.5 18.0 11.9 12.4 12.9 10.4 10.8 13.6 9.7 12.5 9.5 9.9 12.3 
Jamestown .......... 5.5 me 15.7 ‘one eee pees 12.4 12.6 13.1 10.2 13.2 12.5 9.9 ha 2.3 
et. GORROR ccccces.s BO os Sess oewe sees 12.1 12.6 een 9.9 12.8 11.2 8.6 11.0 
yl) ie | e peas rer " 12.8 13.3 10.2 10.4 13.0 : 9.3 9.3 11.5 
Pe oe 16.0 17.0 12.4 12.9 13.4 10.5 10.5 13.7 11.9 9.4 9.4 11.7 
Syracuse . on ere 15.6 16.6 12.1 12.5 13.0 10.3 10.7 13.5 9.4 13.7 9.2 9.4 11.5 
Bridgeport, Conn ree 11.9 12.4 9.0 9.2 8.1 8.3 10.5 
DOAMBUTY 2.2.6 re F ° =e 12.6 13.1 : 10.2 ‘ 9.5 11.5 
Hartford ‘ ‘iin ane ee sae 11.5 12.3 12.8 9.7 9.7 8.9 11.2 8.7 8.7 11.0 
New Haven 5.5 15.1 11.3 12.0 12.5 9.0 9.0 ree 8.3 10.6 S.1 S.1 10.4 
Bangor, Me 7.5 15.8 11.6 12.6 13.1 9.9 13.2 9.2 11.2 9.0 11.0 
Portland errs, 13.8 15.0 14.8 16.0 5 .20 ia.8 11.8 12.3 9.2 12.5 8.5 10.9 8.3 10.7 
3oston, Mass. ....... 4.5 13.8 14.9 14.8 15.9 16.3 17.4 5) an .¢ 12.2 9.1 ne 12.6 8.4 10.9 8.2 ‘ae 10.7 
Concord, N. H. 5.5 eevee vane Rees see 12.9 13.4 11.0 14.2 11.9 9.7 11.7 
Lancaster 5.5 ee ° 14.1 14.6 11.4 14.4 ; 12.8 wa 10.5 2.6 
er 5.5 rows cas 12.6 13.1 ii 10.5 13.5 11.6 oe 9.5 11.4 
Providence, R. I. .... 5.5 14.9 15.9 ae 11.7 12.2 9.1 9.7 12.4 S.4 10.8 8.2 8.6 10.6 
Buriimetom, Vt. ....% 6.0 15.8 12.1 12.7 13.2 10.1 10.3 9.5 11.7 9.3 9.5 11.5 
Rutland ..... onan ae oe pees ere — i 13.1 13.6 wos 10.7 12.1 sone 9.8 11.9 
Tank Wagon Prices: Buffalo N.Y. City Rochester Syracuse Boston Hartford Providence 
ees «TETERD gcc 0 66 66.00:0056 00960000600 14.5 13.0 15.5 16.5 14.0 15.5 14.5 
fF: Ae are re reer ter 16.0 14.0 16.5 20.5 15.0 16.5 16.0 
Taxes: N.Y.C. prices do not include 2% city sales tax applicable to price of gasoline (ex tax). 
Discounts: Diesel—0.5c per gal. for single delivery of 800 gals. or more. 
Notes: Syracuse V.M.&P. price is in steel barrels. Jamestown t.c. prices are delivered prices; all other t.c. prices are FOB bulk terminals. 
Effective Nov. 3. 
Esso (Regular Grade) _ Sohio X-70 Gasoline (N. B. Prices are Continental's 
Consumer Gaso- Kero- (Regular Grade) ‘‘normal’’ prices. Current sell- 
Tank Dealer line’ sine Con- Re- Gaso- Kero- ing prices may be lower than 
Wagon T.W. Taxes T.W. sumer sell- line sine ‘*normal’’ because of local com- 
Atlantic City, N. J. 11.4 11.9 4.5 11.4 T.W. ers S.S. Taxes T.W. petition.) 
Newark ones eae ae * mee Ohio, Statewide. 17.0 13.75 17.5 5.5 13.0 Coneco Demand — 
Baltimore, Md 11.3 11.8 6.5 11.4 BE scenes Oe 17.5 5.5 13.0 N-tane (3rd Gaso- Kero- 
Cumberland ; 12.9 13.4 6.5 13.2 Canton 17.0 13.75 17.5 5.5 13.0 (regular) Grade) line sine 
Washington, D. C.. 11.6 12.1 5.5 11.9 Cincinnati 17.0 1: 17.5 5.5 13.0 . Tank Wagon Taxes T.W. 
Danville, Va. ..... 11.9 12.6 7.5 12.5 Cleveland 17.0 1: 17.5 5.5 13.0 Denver, Col. ... 13.5 12.5 7.5 14.4 
Petersburg ........ 11.3 12.0 7.5 12.1 Columbus 17.0 1: 17.5 5.5 13.0 Grand June. 6. 44 675 OS 
Norfolk 32.0 8.2 75 11.8 Dayton 17.0 1: 17.5 5.5 13.0 Pueblo ......... 14.2 13.2 7.5 14.0 
Richmond 11.3 12.0 7.5 %%.1 ere 2 me 17.5 5.5 13.0 Casper, Wyo. 14.4 13.4 5.5 13.9 
Roanoke sce es ie FS see Mansfield ...... 17.0 1: 17.5 5.5 13.0 Cheyenne ....... 14.2 13.2 6.5 14.9 
Charleston, W. Va.. 12.5 13.0 6.5 13.6 Marion .... 17.0 13 17.5 5.5 13.0 Billings, Mont. . 15.4 14.4 6.5 14.9 
Fairmont .. ° . 12.6 13.1 6.5 14.2 Portsmouth 17.0 13. 17.5 5.5 13.0 Butte ee 16 5 15.5 6.5 16 5 
Parkersburg . . 12.4 12.9 6.5 13.3 Toledo ae 17.0 1: 17.5 5.5 13.0 Great Falls 15.4 14.4 6 3 16.5 
Wheeling . -. 12.4 12.9 6.5 13.9 Youngstown 17.0 13.75 17.5 5.5 13.0 Helena... --e4:- 16.2 15.2 6.5 16.8 
Charlotte, N. C 12.3 12.8 F 12.9 Zanesville 17.0 13 17.5 5.5 13.0 Salt Lake U. .. 5.6 14 6 5.5 15.7 
Hickory . 2.5 13.0 75 123.5 Twin Falls, Ida. 18.0 17.0 7.5 18.1 
Mt. Airy me 13.2 7.5 13.5 Aviation Gasoline—Statewide Albuquer., N.M.. 14.0 13.0 7.0 13.4 
Raleigh . 12.7 13.2 7.5 12.8 Consumer Gasoline on , STS 13.4 12.4 7.0 12.8 
Salisbury . 3 12.1 12. 7.5 13.6 yp Taxes Santa Fe ...... 14.3 13.3 ee 13.7 
Charleston, S. C . 11.6 13.3 7.5 Sohio Aviation Gasoline Muskogee, Okla 12.4 10.4 7.0 11.3 
Columbia 12.8 13.3 7.5 2 62 Octane (Clear) ...... 18.5 5.5 Oklahoma City.. 12.4 10.4 7.0 11.3 
Spartanburg 12.0 12.5 7.5 oh Esso (Clear) Avia. Grade 80. 20.5 5.5 Tulsa . 12.4 10.4 7.0 11.3 
New Orleans, La 10.7 11.2 8.5 10.4 Esso Aviation Grade 91 ..... 21.5 5.5 Taxes: 
Baton Rouge 10.6 a. 8.5 10.9 Esso Aviation Grade 100 .... 24.5 5.5 Gasoline tax column includes these city 
\lexandria ; 11.2 am. 8.5 11.0 Naphtha—T.W. taxes: Albuquerque & Roswell, 0.5c; Santa 
Lake Charles ~> 0.6 € | 8.5 12.4 Statewide Fe, 1c; Cheyenne, Ic. 
Shreveport -. 10.6 11.1 8.5 10.0 G.M. Solvent ....... diam Siac a 18.5 Notes : ; 
New Iberia me 11.6 12.1 8.5 10.6 D.C. Naphtha . gas thcnd Wee 19.0 T.W. prices are to consumers & dealers 
Knoxville, Tenn 12.3 12.8 8.5 13.0 V.M.&P. Naphtha . AKA eee 9 . 
Memphis 11.6 12.1 8.5 11.6 Varnolene . AT eS ee oe ae ee 19:0 Terifeane 
Chattanooga 12.3 12.7 8.5 12.1 Sohio Solvent PS a EE ngs 19.0 HUMBLE Humble (3rd Grade) e 
Nashville . 22.7 1.2 85 1.1 Fuel Oils—T.W ae No. 2 No. 3 OIL (Regular) —_ 
Bristol 11.8 12.3 8.5 13.1 Ohio Statewide “13 0 “13. “12 . Tank Re- Tank Re- ne 
Little Rock, Ark 12.3 12.8 8.0 11.2 , , ew eee 0 2.0 Wagon tail Wagon tail Taxes 
Taxes: Dallas, Tex..°11.5 16.0 10.5 13.5 5.5 
- Effective Sept. 13, 1947, hangar operators Ft. Worth . 11.5 16.0 10.5 13.5 5.5 
Mineral Spirits V.M.&P. can purchase aviation gasoline lose 3c per gal Houston 11.5 16.0 10.5 13.5 5.5 
T.W. T.W. State Road Tax by supporting purchase with San Antonio.°11.5 16.0 10.5 13.5 95.9 
Newark, N. J ; 13.5 15.0 State Tax Exemption Form A-10 to supplier Kerosine 
Baltimore, Md ° 16.0 ons Discounts: Tank Wagon Retail 
Washington, D. C. .. 16.0 Esso aviation—on contract to hangar opera Dallas, Tex 10.6 14.5 
: ; — tors and resellers, 2c off consumer t.w. Ft. Worth 10.¢ ge 
Fuel Oil—T.W. No. 1 No. 2 Fuel oils—Statewide prices are for t.w. & Houston eS ons 
tlantic City, N. J 11.4 10.0 drum deliveries of 50 gals. or more; prices for — 10.6 14.5 
Newark ‘ 11.4 10.0 deliveries of less than 50 gals. are 0.5c higher. 7 : ; ¢ 
timore, Md 2.9 10.5 Naphthas—to contract consumers off ‘hw T.W. prices are to all classes of dealers and 
ishington, D. C 11.9 10.9 prices—-Statewide: 300 to 999 gals., 0.5c; 1000 consumers. ; 
rfolk, Va 11.8 10.1 to 2499 gals., 0.75c; 2500 to 4999 gals., 1c; Effective Nov. 4 
Petersburg 12.1 10.3 5000 or more gais., 1.5¢. Lucas County: Less Esso Gasoline 
hmond 12.1 10.3 than 50 gals., tank wagon price, 50 to 249 (Regular Grade) 
irlotte, N. C 12.9 11.1 gals., 0.5c; 250 to 499 gals., 1c; 500 gals. or Kero- 
Kory <a 11.4 over 1.5c. Gasoline Gasoline sine 
leigh 12.8 11.6 Notes: T.W. Taxes T.W. 
leston, S. C 10.3 Renown _(third-grade) gasoline prices are Hamilton, Ont 19.0 11.0 21.0 
mbia fee 1 ha 11.6 same as X-70 unless otherwise noted. S.S Toronto ... 19.0 11.0 21.0 
irtanburg . am - 10.7 prices are at company-operated _ stations. Brandon, Man 24.0 9.0 26.0 
Statewide prices are subject to exceptions other Winnipeg . 22.5 9.0 24.5 
faxes: Louisiana kerosine prices do not in- thas these shown Regina, Sask 24.0 10.0 26.0 
ie lc state tax Saskatoon 26.8 10.0 28 .8 
Discounts: Edmonton, Alta.t .. 22.6 9.0 24 6 
sis . , . Calgary . 20.7 9.0 22.7 
Esso gasoline—to undivided dealers, 0.5c off TEXAS Gasoline— Dealer T.W. Vansouver, aC... 15.0 10.0 24.0 
er tw roe) Fire-Chief Indian Gasoline Montreal, Que. . 19.0 11.0 21.0 
Kerosine—In South Carolina 1c per gal. off : (Regular) (3rd Grade) Taxes St. John, N.B. ..... 16.5 13.0 20.0 
ted t.w. price for 25 gals. or more. ; Dallas, Tex. 11.5 10.5 5.5 Halifax, N. 8S. 16.5 13.0 20.0 
Ns guiaues ; a Ft. Worth 11.5 10.5 5.5 Taxes: 
aphtha -Newark t.w. prices are for de- Wichita Falls 11.5 10.5 5.5 Gasoline taxes are provincial taxes 
eries of 200 gals. or more; less than 200 Amarillo 11.5 10.5 5.5 Notes: 
0.5¢ over posted t.w. prices; steel barrel Tyler 11.5 10.5 5.5 Prices are per imperial gal. which is 1.2 
veries, 2c over posted t.w. prices. Baltimore El Paso : 13.5 13.0 5.5 U.S. gals. T.W. prices are to divided & un 
‘Vashington prices are for t.w. deliveries San Angelo ... 11.5 10.5 5.5 divided dealers 
25-99 gals no discounts. Waco ra 11.5 10.5 5.5 ° Effective Oct. 31 
\otes: Austin 11.5 10.5 5.5 According to company correction prices for 
ffective Oct 30, minimum retail resale Houston 11.5 10.5 5.5 Edmonton should have been 21.9 for gasoline 
e of 15.4c for Esso Gasoline posted San Antonio 11.5 10.5 §.5 and 23.9 for kerosine effective Aug. 29 to Oct 
ighout New Jersey Port Arthur 11.5 10.5 5.5 30; shown incorrectly in recent isues of NPN. 
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Seaboard 
Export 


Owing to present 
or the posting of 


Coastwise 
Prices 





short supply 


tirm prices on some 


SPECIAL NOTICE 


Atlantic & Eastern Gulf Coasts 


of many products, some sellers are withholding public quotations 
products but are giving OILGRAM the prices they otherwise 
would quote to trade in general and which today they confine mostly to their regular customers only. 





Oil Price Section 





Prices are of refiners, FOB their refineries and tanker terminals, and of tanker terminal 


(operators FOB their terminals)—Prices in Effect Nov. 10 
KEROSINE & FUEL OILS 


MOTOR GASOLINE 


78-78.5 Oct. 
District 74-76 Oct. Ethyl (a) 
N.Y. Harb.... (1)9.6-10.9(1) (1)10.6-12.4(1) 
N.Y., Harb., 

WOe.. veces (1)9.5-10.7(1) (1)10.5~—11.2(1) 
Albany ...... 11.1(8) (2)12.1-12.6(3) 
Philadelphia (2)9.9-10.9(3) (1)11.15-12.2(1) 
Phil., barges... (1)9.8-10.2(1) (1)11.05—11.2(1) 
Baltimore « (1)9.175-10.5(1) (1)10.175-12(1) 
Balt., wane. (1)9.075-9.6(1) (1)10.075-10.85(1 
Norfolk = (2)9.2-9.7(2) (1)10.2-11.2(1) 
Wilm., N. C.. (2)9.25-9.7(1) (1)10,25-11.35(1) 
Charleston (1)9.1-10.2¢1) (1)10.1-11.2(1) 
Savannah ... (7)10.2-10.5(1) (5)11.2-11.5(1) 
Jacksonville (8)10.2-10.5(1) (6)11.2-11.5(1) 
eee (6)10.2-10.5(1) (6)11.2-11.5(1) 
Tampa (7)10.2-10.5(1) (6)11.2-11.5(1) 
Pensacola eee 
Mobile (1)9.3-9.701) (1)10.3-10.7(1) 
New Orleans. (1)8. ey 05(1) (1)9.2-10.05(1) 
Portland ae 11.1(5) (1)12.35-12.6(3) 
Boston “ae (1)10- i 1(9) (1)11-12.6(4) 
Providence ... 11.116) (1)12.35-12.6(3) 
New Haven .. 11.2(4) 12.7(3) 

(a) Postings of one supplier at Philad 


+ The correct price for Nov. 3 was 
Bunker C Fuel 





(1)6.8-8(4); 


Diesel Oil 





Kerosine 
&/or No. 5 fuel No. 5 fuel 

No. 1 fuel No. 2 fuel (0-10 p.t.) (15-60 p.t.) No. 6 fuel 
(12)8.6—-8.9(10) (12)7.6-8(8) (8)$2.92-3.25(1) $2.74(1) (6)$2.54-2.87(1) 
(9)8.5-8.8(9) (10)7.5-7.9(8) (6)2.89-3 .22(1) 2.71(1) a 
(1)8.9-9.2(7) (1)8-8.4(6) 3.12(1) : 2.869(1) 
(1)8.5-8.8(11) (1)7.7-7.5(11) (1)2.73-2.92(1) ‘ 4-2 .67(1) 
(1)8.4-8.7(5) (1)7.6-7.7(5) ake 
(11)8.8-9(9) 8(12) (1)2.71-2.81(1) 2.57(6) 

$.7(3) 7.9(4) ae 
(5)8.7-8.95(1) (4)8-8.2(1) (1)2.68-2.71(1) 2.54(4) 
(8)8.65—-8.95(1) (7)8-8.2(1) 
(5)8.8—-9(1) (4)8-8.1(1) 2.53(1) 
(7)9.4-9.6(1) 8.7(5) : 2.53(2) 
(7)9.4-9.6(1) 8.7(6) (1)2.08-2.53(5) 
(6)9.4-9.6(1) 8.7(4) asicech 
(6)9.4-9.6(1) 8.7(6) (2)2.40-2.43(5) 

S. 243} » ee esee 

9.11) 8.5(1) eis eves 
(3)7.625—-8.1(2) (4)6.95-—7.4(1) (1)2.22-2.25(1) (2)1.73—2.08(4) 
(1)8.8—9.2(8) (1)7.9-8.3(7) aaa 3.045(1) (1)2.265 .715(1) 
(1)8.7~9.1(14) (1)7.8-8.2(13) (1)2.905-3.055(1) 2.905(1) (1)2.565 715(2) 
(1)8.7-9.1(9) (1)7.8-8.2(8) 2.91(1) (2)2.575-2.875(1) (1)2 2.685(1) 
(1)8.6-9(7) (1)7.7-8.1(5) eese y 2. 


shown incorrectly 


elphia & Baltimore are for min. 80 Oct. aan. 


in Nov. 5 NPN 


Gas House 



































Ships’ bunkers Ships’ bunkers Diesel Oil Gas Oil 
(Ex Lighterage) (Ex Lighterage) Shore Plants 38-34 Gravity Mid-Continent Lubes 
cael ssee  (6)2 2. a (1)3.316-3.53(1) ($98 8 er ~ qa ¢ a 1) ; a in —om, FAS, New Orleans; in 
igiernane 2.866 Delete 2 2 ; oulk. F inals 
Philadelphia (5)2.54-2.57(2) (2)3.32-3.36(4) (6)8-8 .3(1) 7.801) ee ” . as 
Baltimore 2.54(5) (1)3.366-3.37(2) (5)8.2-8.4(1) 7.8(1) Prices in Effect Nov. 10 
Norfolk ; 2.51(4) (1)3.326-3 .33(1) (3)8-8 .2(1) 7.8(1) Bright Stock Steel Drums Bulk 
Charlestown (2)2.47-2.50(1) (1)3.326-3.33(1) 8(3) D color, Vis. at 210° 
Savannah ....... 2.50(2) 3.23(1) 8.7(3) (1)50-53(1) (1)40-42(1) 
Jacksonville ..... (1)2.08—2.50(4) 3.65(3) 8.7(6) 
Tampa .... 2.40(4) 3.65(3) 8.7(6) . 
New Orleans (2)1.73-2.05(4) (1)2.58-2.92(1) (1)6.4—7.525(1) Wax 
Portland (1)2.265-—2.715(1) 8.5(2) 8.5(1) (Melting points are AMP, 3° higher than 
Boston ‘ (2)2.56% 715 3.36(1) 8.4(4) 8.4(1) [MP. Prices are FOB refinery; carloads; 
Providence ...... (3)3. (1)3.15-3.36(1) (1)8.2-8.4(1) 8.3(1) scale in bags or bbls, fully refined slabs loose 
New Haven 2. (1)8.1-8.3()) Prices in Effect Nov. 10 
New Orleans N.Y. we 
Crude Scale Export Domestic Export 
_ W TREO ZOO cccave  . . sansar 7.75(1) 
Gulf Coast New Orleans & est ; 124-6 White 7.75(1) (1)6.25-9(1) (2)7.75-9.5(1) 
(Cargo prices are FOB ship at Gulf, min. of 20,000 bbls., & are by refiners only to other refiners, Fully Refined: 
export agents, or tanker terminal operations. )—-Prices in effect Nov. 10 123- ; ‘ (2)6.1-6.45(1) ...... 
New Orleans & Lower CARGOES 12 eee 8(1) *(2)6. 1-6.55(1) (1)7. 8-7.85(1) 
Mississippi to Baton Rouge South & West of New Orleans Domestic & Export 128- 30: ‘8. 05(1) (2)6.4-6.75(1 ya )8.05-8.25(1) 
Tank Cars Barges Tank Cars Barges all Ports 130-2 8.30) 6 .65(2) _ 8.31) 
VIATION GASOLINE 133-5.. 8.55(1) (2)6.95-7 i. ; ‘an (1)8.55-8.8(1) 
rte —— 135-7..... 9.05(1) 2(2) 9.05(1) 
(AN-F-48) 16.5(1) 
Grade 100/130 Nophtha 
(AN-F-48) (1)14.75-15(1) Prices in Effect Nov. 10 
Grade 91/98 —_ V.M.&P. Mineral 
_ (AN-F-48) (1)13.25-14(1) Naphtha Spirits 
Grade 80 ceccevces : New York 
(An-F-48) 13(1) Harbor (1)12.5-13.5(3) (1)11.5-12.5(4) 
Motor Gas, Leaded Philadelphia 13.5(4) 12.5(5) 
*78-78.5 Oct. Ethyl(1)9.2-9.75(1) (1)9.2-9.75(1) (1)9.75-10.25(1) Baltimore : 12(4) 
t78-78.5 Oct. Ethyl 10.05(1) 10.05(1) 1)10.5-11.5(1) 10.5(2) Boston (1)13-14(3) (2)12-13(3) 
1178-78.5 » Oct. Ethyl ie eee 10.75(2) Providence 13(2) (2)12-13(2) 
*74-76 Oct. Satna Al - (1)8.325-9(1) (1)8.325-9(1) (1)9-10.5(1) 
174-76 Oct. 9.05(1) 9.05(1) 9 .5(2) (1)9-10.5(1) Export Prices 
10-72 Oct. ine oe (1)8.5-10.5(1) eee, Sn nie 
* ASTM & research Octane ratings are approximately same Prices in Effect Nov. 10 
+ Research Octane rating is minin um of 5 points above ASTM rating Mexican Gulf Ports 
tt Research Octane rating is minimum of 10 points above ASTM rating oe - — — — 
unker C ese 
Fg ag Gas, Unleaded (Ships’ (Ships’ 
68 Oc ‘ Bunkers) Bunkers) 
6: 1 ee aaa peal 8_075(2) 8.075(2) Tampico $2.05 $2.69 
ID +) a io fe - Veracruz 2.05 2 69 
KEROSINE & LIGHT FUELS Pee Minatitlan 2.05 2 .69 
41-43 w.w. kero.... (3)7.625-8.1(2) (2)7.625-8.1(1) (1)7-7.8(1) (2)7.75-9(1) Pacific Coast 
42-44 w.w. kero.. ee oes . << Guaymas $2.66 3.95 
No. 2 fuel oil. -* (46 “95 7.4(1) 6.95(2) (1)6-6.8(1) (2)6.75-8 .5(1) Manzanillo 2.66 368 
DIESEL & GAS OILS Salina Cruz 2.66 3.50 
at at | 7.075(2) 6.125(1) (1)6.875-8.5(1) Note: All bunkers sales subject to Mexican 
48-52 di. 7.075(2) 6.125(1) 1)6.875-8 .5(1) stamp tax on 1.65% ad valorem. 
ok er (3)7.2-7.525(1) (1)6.25-7.1(1) (1)7-8.5(1) , 
58 & abv. di. ..... (1)7-7.225(1) NPN Gasoline Index 
No. 5 fuel oil...... $2.25 cyt $2 .95(1) FF Dealer Tank 
FaOoOe Pils. cv xess. ++0-10 p. 7.0. Car 
: _ Cents Per Gal. 
HEAVY FUELS Ship’s Bunkers in ov. 20 13.16 9.46 
Cargoes (Ex. Lighterage) Pacific Coast — ago ee o 
All Ports All Ports Prices in Effect Nov. 10 ee i nea a withers 
3elow 28 grav — 543 (In Ship’s Bunkers, Diesel Fuel Bunker C Fuel Pg Pin Daag - poy Red undivided 
PAVY iese ( $2 65-2 .95( ) —s * = » « > e aie S, exX-tax, ‘ s. 
aoa pine Fa Lots) (P.S. 200) (P.S. 400) Tank car index is weighted average of fol- 
i grav. diesel (1)2.90—3.05(1) Calif (3)$2.60-2.90(1) (2)$1.65-1.80(1) — eee ae eg — eee grade 
Bunker C San Francisco. .(3)2.65-2.95(1) (2)1.70-1.90(1) Fiia-Weatern, Ww. eee. “Catt Nee a 
CONF sncne (3)$2.00-3.00(1) (10)2.05-2.75(1) Portland, Ore...(3)2.85-3.15(1) (2)1.95-2.05(1) “2 hp S N ae aa? os : ar- 
Seattle, "Wash. . (3)2.85-3.15(1) (2)1.95-2.06(1) | DC, Zniladelphia, Jacksonville, Boston and 
Lake Port Terminal Prices 
Approximate rates, c per bbl.; Gulf- Prices in Effect Nov. 20 
N. Atlantic, not east of N.Y. Kates ot : 
are fer veasein 14.000 DWT or over: Ears Buffalo Cleveland Detroit reo Toledo 
i : 78-78.5 Oct. Ethyl Payee (1)12.05—-12.25(1) ee 
for vessels 9000/13.999 DWT, rates are 74.7 pad 
2 Dee S. .<Naae on eeacwe ZO. 0—C wn (1)10.75—-10.8(1) 
15% higher. Kerosine (399 5- 9 -8(1) 
Heavy crude & fuel, 10-19.9 grav. eS eee rane: 8 10-541) Abe (1) -S-10.5(2) 
oe See 30 grav. or esis No. 1 Fuel vane 9 Sti) 11.25(1) 10.5(1) (1)10.2-11.25(2) 
eens sed deal tad No. 2 Fuel .......se00 (1)8.6-8.9(1) ; 10.05(1) 1001) 
No 2 Soak ‘ _ 4 Nee Pee susereees evcce 10.5(1) 9.8(1) (1)9 910.5(2) 
= vO. & 4 PiAisaenbeed... wewemy S.4el) 9.21) R 95(2) 
No.’ 6 Fuel . + (1)7.5-7.73¢1) 8.5(1) 8.35(1) 8(3) 
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PETROLEUM NEws 


NATIONAL 











. ‘ 
™ s sy’ 


is no clock-watcher! 


Twenty-four hours a day, seven days a week, corrosion and its partner, rust, are at their silent job 
of destruction. Day or night, they go right to work wherever they find bare or insufficiently pro- 
tected metal. 

To protect all metal surfaces, specify RUST-BAN. . . the impregnable coating that stops rust and 
corrosion in their tracks. 

There is a RUST-BAN for practically every service condition known to the oil industry. And wher- 
ever you are, there is a RUST-BAN marketer who will be glad to advise you on the correct RUST- 
BAN to solve your corrosion problem. 





RUST-BAN is sold by: Colonial Beacon Oil Co., 


Boston, Mass.; Penola Inc., Chicago, Ill.; Standard 


iene Oil Co. of Pennsylvania, Philadelphia, Pa.; Standard 
Oil Co. of New Jersey, New York, N. Y.; Humble O'l & Refining Company, Houston, Texas; The Carter 
Oil Company, Tulsa, Okla.; Standard Oil Company (Iy.), Louisville, Ky.; Standard Oil Company (Ohio), 
Cleveland, Ohio; and Imperial Oil Ltd., Toronto, Canada. 


ember 12, 1947 
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CRUDE PRODUCTION AND RUNS TO STILLS 
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RESIDUAL FUEL OIL STOCKS 


(MILLIONS OF BARRELS) 
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CRUDE OIL STOCKS 


(MILLIONS OF BARRELS) 














Daily Average, Penna. Crude 
Runs to Stills 


(Compiled by National Petroleum Assn 
reports of all companies refining Pennsylvania 


crude Figures in bbls.) 


Week Ended 


Week Ended 


Nov. 1, 1947 Oct. 25, 1947 


69,239 62,768 


Week Ended 
Nov. 


., fron 


2, 194€ 


64,433 





Crude Oil Stocks 


(Bureau of Mines figures in thousands of bbls. 


Pennsylvania Grade 
Other Appalachian 
Lima-Michigan 
Illinois-Indiana 
Arkansas 
Kansas 
Louisiana: 
North .. 
Gulf 
M‘ssissippi 
New Mexico 
Oklahoma 
Texas: -.. ‘i 1 
East Texas 
West Texas 
Gulf Texas . 
Other Texas 
Panhandle 
North 
South 
Other 
Rocky Mountain 
ilifornia 
eau 
Total gasoline bear- 
ing in U.S 
Heavy in California 


Tote! located in Bu- 
reau of Mines’ East 
Coast District 


NATIONAL 


Oct. 25 
2,147 
1,359 

960 
10,386 
3,016 
8,144 
12,213 
3.061 
9,152 
2.547 
6,170 
27,718 
12,198 
17,974 
410,5.6 
29,227 
24,421 
3,463 
6.335 


6,000 


24,057 


3,686 


224,308 


5,227 


11,246 


Nov. 1 
2,159 
1,332 

916 
10,283 
2,967 
7,626 
11,785 
3,123 
8,662 
2,916 
6,039 
27,457 
113,869 
19,565 
40.662 


29,075 


3,353 
6.386 
6.136 
8,692 
9,549 
24,108 


4,023 


225,029 


5,344 


12,382 


Changer 
from 


Oct. 25 


PETROLEUM NE‘ 








Ras 
App 
App 
Ind. 
Ok: 
Inla 
Tex 
Lou 


Roc 
Roc 
Cali 
Tot: 











American Petroleum Institute figures’ in 
of 42 gallons each. 


xousands of barrels 


igures include report 
ute of wunreported 
erefore on 
Districts 
ast Coast , oe 
ppalachian (Dist. 1) 
ppalachian (Dist. 2) 
Ill., Ky 
‘la., Kans., Mo 
land Texas 


xas Gulf Coast ‘ 
uisiana Gulf Coast.. 





La. & Arkansas 
ky Mt. (Dist. 3) 
cky Mt. (Dist. 4) 
California 
tal U. S R. of M 
Ss B. of M. Basis, 
Districts 
East Coast : 
Appalachian (Dist. 1). 
Appalachian (Dist. 2). 
Ind., Ill., Ky 
Okla Kans Mo 
Inland Texas 
Texas Gulf Coast. 
Louisiana Gulf Coast 
N. La. & Arkansas.. 
Rocky Mt. (Dist. 3). 
Rocky Mt. (Dist. 4) 
California ; 
Total U S-?P of M 
U. S B. of M. Basis, 


Unfinished 


ed 
amounts 


Basis 
Nov. 2, 
Raete 


Nov. 2, 


and 


1946. ; ° 


1946... 


totals plus esti- 


are 


ua Bureau of Mines basis.) 


REFINERY OPERATIONS 


Statistics 





U. S. Crude Oil Production 


gasoline stocks included are: * 7,931,000 bbls., 


(American Petroleum Institute tigures) 
WEEK ENDED 
Nov. Il Oct. 25 
Berrels Barrels 
(Daily Average) 
*Ne York-Penna 50,750 49,400 
I da 6°70 650 
"West Vir i 7,800 7,250 
*\V ni 150 150 
. Ss t 7,000 7,100 
Oh Ot 2.2°0 2,350 
Ind i 17,400 17,700 
I S 176,950 177,400 
K kK} 25.500 25,700 
Michigar 42.850 49,550 
Nebraska ° 550 550 
Ka is 293,450 311,050 
Oklahoma *407,300 402,850 
Tex 
istrict 1 24,450 24,400 
rict 2 162,150 162,150 
strict 3 491,600 492.400 
trict 4 259,450 260,400 
strict 5 41,100 41,050 
st Tex 31°,550 321,000 
‘ther District 6 118,200 118,300 
sti 7-b 13,600 43,950 
rict 7-C 40,750 40,600 
trict 8 645,250 646,250 
treet 9 36.0°0 136,500 
trct 10 89,200 89,350 
il Texa 2,370,950 2,376,350 
Lo i 107,450 103,350 
Lo 341,250 340,600 
ina 448,700 443,950 
insas 78,200 78,650 
ppi 109,100 108,950 
bama 1,370 1,400 
M °x s,utheast 117,200 116,750 
¥ M>%x Other 450 150 
ning 124.550 126,050 
23,150 24,350 
d 18.300 48.150 
I 919,700 918,600 
; UU. 4 5,274,250 5,295,350 
Grade included. 65,400 63,900 
kK] Ka Neb. figures are for week 
:s ai October 30 


vember 12, 1947 


Gasoline 
; Production at Gas Ol & 
Crude Runs to Stills Refineries Inc, Kerosine Dist. Fuel Oi 
Dally Average Operated Natural Blended Production Production 
Week Ended Week Ended Week Ended Week Ended Week Ended 
Nov. 1 Oct. 2: Nov. 1 Oct. 25 Nov. 1 Oct. 25 Nov. 1 Oct. 25 Nov. 1 Oct. 25 
763 752 93.2 91.8 1,913 1,924 232 241 1,199 1,285 
101 9S 82.1 79.7 348 310 49 57 87 91 
65 66 100.0 101.5 210 246 26 38 46 53 
850 847 89.6 89.3 2,999 3,100 353 320 950 981 
451 422 99.3 93.0 1,524 1,588 130 136 550 468 
250 236 86.2 81.4 981 987 120 114 147 136 
1,239 1,247 94.7 95.3 3,613 3,982 609 671 1,957 1,821 
416 399 118.2 113.4 1,150 1,313 243 320 704 542 
72 72 63.7 63.7 195 186 59 52 49 76 
13 12 100.0 92.3 40 39 1 11 9 
132 136 77.6 80.0 401 390 19 16 119 148 
872 878 86.2 86.8 2,552 2,464 63 S4 974 1,028 
5,224 5,165 92.2 9i.1 15,926 16,529 1,903 2,050 6,793 6,638 
4,709 14,528 1,957 5,203 
Residual Total Total Stocks Total Stocks Stocks of Per Cent Daily 
Fuel Oil Stocks Gas Oil and Residual Finished and Un- Kefining Ca- 
Production Kerosine Distillates Fuel Ol finished Gasoline pacity Reported 
Week Ended Week Ended Week Ended Week Ended Week Ended Week Ended 
Nov. 1 Oct. 25 Nov. 1 Oct. 25 Nov. 1 Oct. 25 Nov. 1 Oct. 25 Nov. 1 Oct. 25 Nov. 1 
1,398 1,595 9,055 9,066 19,049 19,946 9,328 9,829 18,110 17,876 99.5 
87 78 492 455 S07 744 439 430 2,037 2,104 90.6 
101 125 144 137 246 232 255 250 819 S46 100.0 
1,112 1,094 3,087 3,049 9,038 8,767 5,576 5,506 14,025 13,926 91.2 
515 497 1,288 1,379 3,701 3,617 1,625 1,555 6,772 6,625 82.6 
420 422 i01 660 573 564 786 803 2,443 2,537 71.1 
1,659 1,867 3.919 4,014 10,251 9,755 7,968 7,897 14,586 15,103 93.7 
480 491 2,084 2,256 3,436 3,229 2,783 2,592 5,509 5,642 97.6 
106 93 437 9 357 496 236 218 1,468 1,328 66.9 
19 19 25 25 21 20 33 26 78 7s 24.3 
244 236 169 168 926 945 621 625 1,325 1,322 78.2 
2,223 2,149 165 1,246 14,343 14,294 27,609 27,688 14,920 14,666 87.1 
8,364 8,666 22,566 23,014 62,749 62,609 57,259 57,419 *82,092 82.003 90.0 
7,272 21,960 67,946 61,180 *R5,SSS 


+8,298,000 bbls 
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GAS OIL AND DISTILLATE STOCKS 
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GASOLINE STOCKS 
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You don’t have to 
coax a MARLOW 


, IT PRIMES 


AND REPRIMES 


ctoely 





It's a centrifugal—with all the 
efficiencies that centrifugal 
action brings. But it's a MAR- 
LOW centrifugal . . . ayto- 
matically self-purging even on 
high suction lifts. Won't va- 
por lock. Self-compensating 
seal doesn’t drip. 


Standardize on Marlow 
pumps for tank truck, ter- 
minal, or utility use. 1% to 
4-inch sizes. Send for litera- 
ture and nearest distributor's 
name. 


MARLOW PUMPS 


598 Greenwood Ave. ®© Ridgewood, N. J. 


DAVISBILT 


MEANS BETTERBILT 








FLUID CARRIERS 





@ Maximum pay load 


@ Longer life 

@ Lower maintenance 

@ Extra Safety and Convenience 
@ Smooth Appearance 


@ Standard (ready- to- deliver) 
and Special built Units 


Thirty-three years of experience in serv- 
ing both majors and independents, 

Write for New, Complete Davisbilt 
Catalog, Tanks and Accessories. 


THE DAVISBILT PRODUCTS CO. 


Aff t with BERTY AIRCRAFT PRODUCTS CORP 


CINCINNATI, OHIO 
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EQUIPMENT 





PERSONALS 





Gerald J. Klopfenstein has been ap- 
pointed sales manager, meter divi- 
sion, of Bowser, Inc., Fort Wayne, 
Ind. He joined the organization in 
October 1923. Since that time he has 
served in the inspection, production 
engineering, drafting, designing and 
engineering d2partments. At the 
time of his new assignment, effec- 
tive Nov. 1, he was manager of plan- 
ning and sales engineering. 

2 ° ° 

Haig C. Dilsizian, formerly vice 
president of Templeton, Kenley & Co., 
Chicago, jack manufacturers, has 
been appointed exclusive manager of 
Templeton, Kenley export business. 
Mr. Dilsizian’s organization, func- 
tioning as an independent unit, will 
continue to operate from the com- 
pany’s New York office. 

° o ° 

Durametallic Corp., Kalamazoc, 
Mich., manufacturers of oil pressure 
systems and mechanical seals, is 
celebrating its 30th anniversary. The 
company was founded in 1917 by 
Charles C. Hall. President of the 
firm is Sam A. Schaeffer. 

2 ° 2 

Edward F. Everett, Jr., has joined 
the Marshall-Mooreman Development 
Co., New York. He was formerly 
with the M. W. Kellogg Co., where 
he was a chemical process engineer. 
He has been active since 1945 in 
process development and design of 
the Fischer-Tropsch method of pro- 
ducing synthetic gasoline. 


% % co 


Worthington Pump & Machinery 
Corp., Harrison, N. J., has appointed 
Howard M. Boteler as assistant man- 
ager of the compressor division at 
Buffalo. He will be in charge of oil 
refinery and chemical compressor 
business. 


o ° ° 


Gerard de Piolenc has been named 
manager of a newly established ex- 
port division by Owens-Corning 
Fiberglas Corp. 

° e e 


H. A. Gehres and Ralph L. Boyer 
have been named vice presidents of 
Cooper-Bessemer Corp., Mount Ver- 
non, O. Mr.Gehres was named execu- 
tive vice president and Mr. Boyer 
vice president and chief engineer. 


bed o ° 


Hughes Tool Co., Houston, was 
given a safety award by the Steel 
Founders’ Society of America follow- 
ing a safety contest sponsored by the 
society’s Safety Committee. The 
award was presented to M. W. Wil- 
liams, foundry manager 


° o ° 


Charles Stanton has been appointed 
district field engineer in the Phila- 
delphia office of Chain Belt Co., Mil- 
waukee. He was formerly in the 
Detroit office. 


Metal and Thermit Corp., has ap- 
pointed O. L. (Duke) Howaland as 
sales:manager of its welding division 
with headquarters in Chicago. 


o o ° 


Gar Wocd Industries has name 
EK. D. Wallace sales manager of it 
Buckeye Traction Ditcher Division at 
Findlay, O. 

a ° ° 

Manzel Brothers Co., Buffalo, N 
Y.. has changed its name to Manzel 
Inc. The company has manufactured 
lubrication equipment for nearly 450 
years. Floor space of the Manz-! 
plant has been doubled, and office 
space increased by 150%. Employ- 
ment has increased from 98 persons 
in 1945 to 251 in September, 1947. 

@ o o 

J. R. B. Freeman, formerly r 
finery sales representative in Lo 
Angeles for Bethlehem Supply Co 
of California, has been appointed dis 
trict manager of the San Francis« 
area. 

2 fe] ° 

Carl J. Dinic has been appoints 
manager of commercial research fi 
Rheem Manufacturing Co. He will 
make his headquarters in the New 
York office. 

cd 7 oO 

Ben Beverly will act as manufac 
turer’s agent for Metropolitan New 
York, New Jersey and adjacent ter 
ritory, handling products of Smith 
Meter Co. 

Clarence Tvedt and Pat Guerra 
will be associated with Mr. Beverly 
Q ° ° 
Harold J. Poole has been named 
manager of farm service tire sales 
for The B. F. Goodrich Co. He has 
been assistant national service man 

ager since 1943. 
° oC ° 

The Pacific Gas Corp., New York 
has appointed C. W. Prewett, Jr., as 
district manager of the company’s 
new Chicago sales and engineering 
office. 

° ° ° 

L. F. Ejikler has been appointed 
general manager of The Harshaw 
Scientific Division of The Harshaw 
Chemical Co. He will be in charge of 
all the division’s activities both at 
the main office in Cleveland and i! 
the various branches. Until recently) 
Mr. Eikler was connected with Phili} 
A. Hunt & Co. He has held respon 
sible positions in the chemical an 
scientific field since 1916. 

So °° ° 

D. F. Axelson, formerly vice pres! 
dent in charge of manufacturing 
Axelson Manufacturing Co., retiré 
from that firm effective Sept. 2 
1947. 


° °o ° 
Sumner Howard, A. C. Spark Plu 
Division, General Motors Corp., Flin 
Mich., has been promoted to Nation 
Accounts manager of AC. 
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A NEW ADVERTISING 
CAMPAIGN BY THE 
STANDARD OIL COMPANY 


... are you following it? 











e designed to reenforce the 


petroleum industry’s public 
relations effort to make 


How Old Are You? people think well of us by 
Old enough to remember Francis X. Bushman and Ramon Novarro in “Ben telling them interest ing 


Hur’’? This picture was popular in 1926—when you sang “‘Valencia’’, when Alex 


ander struck out Lazzeri to save the World Series for the Cards. Economists say 








facts about our business. 


it was a “normal”’ year, and government price indexes are based on 1926 figures 


The cost of living (Jan.-June, 1947) averages 22.9; higher than in 1926, but 





1 
& "ie 1926 PRICE LEVEL 
1947 COST OF 5 
. UvING = 
7947 PETROLEUM 
PRICES 
This is the second of a series 
IN 1947 . the prices of petro IN weighed 2,200 Ib: o . 
' keratocyte th 9 ag dou, Kaaba Uo tate ast et Ch te aoe eek of advertisements scheduled 
price of all petroleum product without tax) is mph.; today, 18 miles at 50 mph In 1926 the industry 
1926. During the same years, Standard made enough gasoline from a irre! of crude oi » drive 
pn tentang ebay SY Golcsas Be tnae teow ese ek eae for the last months of 1947, 
! proved. For example gasoline per barrel to drive the 194 ir 361 milk it 50 mpht 
to appear in 142 newspapers 


and 16 farm papers throughout 
Standard’s territory, with 
a combined total circulation of 


16,395,782. Watch for them! 





M JOBS AT BETTER PAY. The number of Standard em- WHERE WILL HE STOP? There are 225,000 service stations 
rease teadily. Average wage and benefit pay competing for his patronage 1,000 individual oil companies ' 
St lard employee have risen 110°; since 1926 in America. Rivalry is a constant spur to progress in the | 
for re people mean that our employees can industry. The goal of Standard is to find new ways to im } 
produce or sell. Better petroleum prod- prove quality, value and service. In doing so, Standard helps 
mean you get more for your money provide more things for more people 


: iT eran 
Standard Oil Company ne i The figures in this ad do not re- 
; flect very recent increases in the 


price of certain petroleum products 
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CLASSIFIED 





For Sale 


BRODIE X50 METER, Air Eliminator, Back 
Pressure Valve, Hose Reel, and High Capacity 
Yale and Towne Pump, for sale, reasonable 


THE SIDWELL CoO., Cedar Rapids, Iowa. 





FOR SALE 


VALVES & COCKS (Surplus) 
IRON—Brass—-STEEL 
All sizes & pressures 


PROMPT SHIPMENT 
H. P. SHERMAN COMPANY 
134 Dupont St. Brooklyn 22, N. Y. 
Phone: EVergreen 9-6655 











FOR SALE 


6—25,000 GAL. CAP. 
HORIZONTAL % IN. & 1% IN. 
WELDED STEEL TANKS. 


LOCATED SEBRING, FLORIDA 
DARIEN CORP., DARIEN, CONN. 








FOR SALE 


4 Pittsburgh RNotocycle meters with 
Master meter printing duplicators 


1-6” Pittsburgh Air Eliminator 


1-6”, 250% Iron Body strainer—50 
mesh 


All new equipment never been used 
L. P. STEUART & BRO., INC, 


138—12th St., N.E., Wash., 2, D.C. 
Telephone, Lincoln 4300 

















FOR SALE 


Model 60 Wayne Computing Pumps 
$125.00 each. 


Model 70 Wayne Computing Pumps 
$145.00 each. 


Most other makes and models comput- 
ing pumps $100.00 to $145.00. Guaran- 
teed to be in good working condition 


2ainted Mobilgas and Shell colors 
W. C. MOORE 


Socony-Vacuum Bldg. Chicago 5, 


For Sale 


FOR SALE: one 4000 gallon two compartment 
semi tank trailer just refinished and repainted 
complete with 1942 K-7 International tractor. 
Price: $4600.00. LIQUID HEAT FUEL CO., 
East Jefferson St., Mishawaka, Ind 





FOR SALE 
1946 G.M.C, 11% Ton Truck 
with 766 gal. streamlined tank 
4 comp 15000 actual miles 
JAMES A. GROSS 
Box 303, Salem, Ohio 
Phone 3561 











FOR SALE 
Used computing gasoline pumps, Tok- 
heims and Nationals In excellent op- 
erating condition. Will sell at sacri- 
fice price to clear need space. 
ROYAL SERVICE STATION 


162L W. Cermak Rd., Chicago 8, Tl. 
Phone Virginia 8854 


Wanted to Lease 
INDIVIDUAL LNTERESTED in leasing we 
located service station equipped with larg: 
storage tanks. Submit complete details includ 
ing gallonage and photographs. Box 315. 


Wanted to Buy 

















WANTED TO BUY 


FUEL OIL 
250000 #1 250000 
Destination: Indiana 


BOX 314 























Classified Rates 














NEW API BOLTED TANKS 


60—1000 BBL, 415—100 BBL. 
IN STOCK N. Y., NEW ORLEANS, 
LOS ANGELES 


DARIEN CORPORATION 
60 E. 42nd St., New York, N. Y. 











FOR SALE 


1 1946 Studebaker truck 1000 gal. tank 








2 bbl. racks—oversize tires, complete 
pump and meter system—only 10,000 
miles—prime paint job on entire unit 


cost 3500.00 for quick sale 2900.00 


MILWAUKEE SUPER GAS CO. 


1703 N. 3rd Street, | Milwaukee, Wis. 











FOR SALE 
25—35,000 BARREL STEEL STORAGE 
TANKS 


Have Available Also Various Other Ca 
pacity Storage Tunks 


WE WELCOME ALL INQUIRIES 


WANTED 
Plants for Dismantling at any Location 


CMPIRE TANK & SALVAGE OO. 
1451 Broadway, New York 18, N. Y. 
Telephone: Lackawanna 4-5760 








FOR SALE 


1939 Chevrolet tank truck completely 
equipped for fuel oil. 1,000 gallon 4 
compartment semi - streamlined tank 
Power take off, pump, 3owser pre 
determined auto stop, printing meter, 
hose reel with approximately 100 feet 
of 1% inch hose. Price $1600.00, f.0.b 
Duluth, Minnesota. 


Twin Blackmer 2 inch pump equipped 
with 2 H.P. 3 phase 220 volt motor 
Excellent condition. Price $150.00 
f.o.b. Duluth, Minnesota. 


CORNELISON OIL CO. 


508 Torrey Bidg. Duluth 2, Minn. 














Situations Open 


SALESMAN with asphalt experience to cover 
southern states. Give experience, education 
salary expected in application. Address Box 
311 c/o National Petroleum News. 

YOUNG ENGINEER with refinery experience 
for position as assistant manager of mid-west 
refinery. Opportunity for advancement. State 
fully experience and qualifications. Box 312 


HAVE OPENING in southern territory for 
experienced service station and bulk plant su- 
pervisor. State fully management and sales 
experience, education, salary expected, etc 
Address Box 310 c/o National Petroleum 
News 





ASSISTANT PLANT SUPT. 


Opportunity for right man with pro- 
gressive company. Experience in han- 
dling petroleum products essential. Sal- 
ary commensurate with ability, Write 
in detail to: 


P.O. BOX 7335 


New Orleans 19, La. 








Independent oil jobber now operating 28 
service stations in Southeast needs an 
able, aggressive young man to expand 
operations. Applicants must know mer- 
chandising and be able to train person 
nel. Salary plus commission, to progress 
as the business expands. Write quali 
fications including references 
PEOPLES OIL COMPANY, INC. 


Nashville 3, Tennessee 



























“For Sale,” “Wanted to Buy,” “Hel 
Wanted,” “Business Opportunities,” 
“Miscellaneous” classifications, set in 
type this size without border—20 cents 
a word. Minimum charge, $5.00 per in- 
sertion. 

“Position Wanted’’—10 cents a word. 
Minimum charge $2.00 per insertion. 

Advertisements set in special type or 
with border—$7.00 per column inch. 

Copy must reach us not later than 
Wednesday preceding date of issue. 

All classified advertisements are pay- 
able in advance. 

No agency commission or cash dis- 
counts on classified Advertisements. 




































ADVERTISERS’ INDEX 











This index is publishea as a convenience to thé 
reader. Every care is taken to make it accurate 
but National Petroleum News assumes no re 
sponsibility for errors or omissions. 











\merican Can Company t 
3ayou State Oil Corp. .. 70 
Birmingham Tink Co 






Breuer Mfg. Co owe sae 
Buckeye lron and Brass Works 






Champlin Refining Co 38 
Chrysler Corp., & Divisions 








Davisbilt Products Co 





Enjay Co., Inc 
Ethyl Corp 





Fleet-Wing Corp Outside Back Cove 





Globe Union, Ince ! 
Granberg Corp 

Heil Co. . ; ; , 2 
Hewitt Rubber of Buffalo ; bt 
Humble Oil & Refining Co 









Ingalls Iron Works Co. . i 
International Harvester 







Lion Oil Co 


McDonald Mfg. Co., A. Y 

Mack Mfg. Corp ; . ; 

Marlow Pumps Co. .. i , at 
Mercoid Corp ; 

Milwaukee Valve Co. .. t 
Morrison Bros. Co Inside Front Coy 









National Cash Register Co 4 
National Foam System Inc Inside Back Cove 
National Petroleum News 






Pennsylvania Grade Crude Oil Assn 
Prest-O-Lite Battery Co., Inc, 
Richfield Oil Corp. of New York 
Robins Conveyors Ine 

Rotary Lift Co 










Scully Signal Co 

Shell Oil Co 

Skelly Oil Co 

Standard Oil Co. of Indiana 









Trailmobile Co 





Union Pacific Railroad Co 





Viking Pump Co 






Wayne Pump Co. ...... 10 
West Oil Co 
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About Oil People 









lames W. Hammond, formerly chief 
justrial hygienist and assistant di- 
tor for the division of industrial 
ziene of the Georgia State Depart- 
nt of Public Health, has been ad- 
led to the medical division staff of 
Humble Oil & Refining Co. 
Mr. Hammend will direct an ex- 
ided program of industrial hygiene 
upped out by the Humble com- 
panies. His work will deal primarily 
vith working conditions of employes 
ere any factors relating to their 
health are involved. He will also act 
n an advisory capacity with Hum- 
ble’s civil engineering department in 
mnection with sanitary codes, water 
supply, and living conditions of em- 
ployes in pipeline and production field 
munities and at Baytown. 


2 ° ° 


J. Walter Leonard became chairman 
f the board of Leonard Pipeline Co., 
Mt. Pleasant, Mich., on Nov. 1. Suc- 
eeding him as president was David 
Beach, formerly executive vice presi- 
lent 

Mr. Leonard is also chairman of the 
board of Leonard Refineries at Alma. 


Q ° =) 


Ballard Petroleum Co., Louisville, 
Ky., has installed a new 19,100-gal. 
tank and a loading rack for handling 
fuel oil. The company, organized in 
1930, has also added two new trucks. 
The company, which markets Cities 























Most jobbers and suppliers at the S. Dakota convention said the supply situation 





Service products, now has power take- 
off with 125-ft. hose, meters and reels 
en five trucks. 

For more efficient fuel oil distribu- 
tion, Ballard has split the city into 
sections according to expected gallon- 
age. Each driver has his own terri- 
tory, and is paid on a guaranteed wage 
and commission basis over a specified 
gallonage each week. 

Equal partners in the company are 
C. M. Ballard and J. M. Ballard. 


* * * 


Dec. 1, J. R. Hinton, Jr., Baltimore 
division engineer for Shell Oil Co., will 
be transferred to Sewaren, N. J., as 
plant engineer. B. F. Corson, now 
acting district manager, Baltimore, 
will replace Mr. Hinton. 


* * 


Cc. A. Hammann, petroleum engi- 
neer, Pure Oil Co., has been trans- 
ferred to Olney, Ill., as division engi- 
neer. 


° i) oO 


At a recent meeting of the In- 
diana Independent Petroleum Assn., 
G. L. Williams, Gaseteria, Inc., In- 
dianapolis, was named to succeed the 
late J. Ivan Harris as director. William 
H. Trimble, Indianapolis, head of 
Trimble Corners, was elected vice 
president of the association. 

At the fall convention of the asso- 
ciation, Nov. 21-22, three new direct- 
ors will be elected to fill vacancies 









































































1s improved during the past three weeks. Seen here discussing the matter are 


eft to right): Al Rohde, Champlin Refining Co., Sioux Falls; J. J. Keszler, Keszler 
Service, Bowdle, S. D., and Harold Morris, United Petroleum Corp., Omaha 


vember 12, 1947 










created by the expiration of the 
terms of A. S. Hare, Hare Petroleum 
Co., Noblesville, M. S. Williams, Wil- 
liams Oil Co., Whiteland, and Mr. 
Trimble. The board will elect officers 
during the fall convention. 


° io) ° 


Franklin W. Bates has been ap- 
pointed West Coast counsel for the 
Arabian American Oil Co., and Trans- 
Arabian Pipe Line Co. 

Mr. Bates has been associated since 
19357 with the San Francisco law firm 
of Pillsbury, Madison and _ Sutro. 
Among clients of the firm is Stand- 
ard Oil Co. (Calif.) one of the parent 
companies of Aramco and Tapline. 

Mr. Bates’ appointment follows re- 
cent selection of George W. Ray, IJr., 
as general counsel for Aramco and 
Tapline. Mr. Ray formerly was with 
The Texas Co. 


The Mexican government has 
awarded title of honorary com- 
mandant of the Militarized Federal 
District Auxiliary Police of Mexico to 
Gordon Duke, board chairman of 
Southeastern Oil, Inc., and president 
of Southeastern de Mexico. Presenta- 
tion was made to Mr. Duke at his 
offices here by Maj. Pedro J. Rubin 
of the Mexican Army. 

Mr. Duke, whose company is now 
negotiating with the Mexican gov- 
ernment to drill a number of oil 
wells for Petroleos Mexicanos, the 
government oil monopoly, was cited 
for his “conspicuous sentiments of 
amity” toward the republic of Mexico. 
Southeastern is a large buyer of prod- 
ucts from Pemex. 

Optimism regarding industrial fu- 
ture of Mexico was expressed by Mr 
Duke, who commented that co-opera- 
tion between Mexican and American 
capital and “know-how” would speed 
development. ‘Both Mexican and 
American investors,” he said, ‘‘must 
be prepared to furnish capital and 
industrial training not on the basis 
of greed and quick returns but on the 
basis of what in the final analysis is 
good for Mexico.” 





R. S. Shoemaker has been made 
manager of the Cincinnati district for 
The Brooks Oil Co., Cleveland. He 
was: formerly general lubrication en- 
gineer for American Rolling Mill Co., 
Middletown, Ohio. His headquarters 
will be in Middletown. 
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Mr. Brunn ; Mr. Pease 


Walter Brunn has been promoted 
to the position of assistant domestic 
sales manager, and Marshall S. Pease 
appointed new manager of retail 
sales in the western division of Tide 
Water Associated Oil Co. 

Both of these executives have been 
with Tide Water for many years. Mr. 
Brunn recently celebrated his 25th 
anniversary with the company, while 
Mr. Pease started his career with the 
organization 20 years ago. 


° cs ° 


Frank W. Lovejoy, sales executive 
for Socony-Vacuum Oil Co., New 
York, addressed the monthly luncheon 
of the Petroleum Club of the Cleve- 
land Chamber of Commerce on Nov. 
10. Mr. Lovejoy’s subject was “The 
Sales Challenge of Our Times.” 


° Oo v 


M. H. Banks has been appointed 
manager of employe relations, for 
Standard-Vacuum Oil Co., succeeding 
J. J. Waters, who is retiring. 

Mr. Banks joined the company in 
1923 and was assigned to the India 
marketing division where he served 
for 22 years. He became manager of 
the Colombo, Ceylon office in 1944. 
He was recalled to New York in 1945 
and became assistant manager of 
employe relations in June 1946. 

Mr. Waters has been manager of 
employe relations since 1944. He 
joined the Standard-Vacuum § sales 
force in 1917 and was stationed in 
the Netherlands Indies. During his 
25 years there he rose to president- 
director of Standard-Vacuum Sales 
Co. He returned to the United States 
shortly before the Japanese invasion 
of the Indies, and served two years 
as director of employment for Ameri- 
can National Red Cross, then re- 
joined Standard-Vacuum in 1944. 


° ° ° 


Frank L. Smith is now district 
manager of the Spartanburg, S. C., 
district for Shell Oil Co. He replaces 
Wilson I. Adams, transferred to the 
New York division. 

Mr. Smith came to the Baltimore 


division, of which R. PD. “Sunny” 
Kizer, is division manager, with 


approximately 18 years of service 
with the company in various sales 
capacities, both retail and wholesale. 

Mr. Adams, transferred to the New 


York division, was in Spartanburg 
since June, 1946. 
% e o 
George W. Blum, recently with the 
research department of Standard Oil 
Co. (Ind.), is now a research asso- 
ciate at the Case Institute of Tech- 

nology, Cleveland, O. 


co o o 


New employes of Stanolind Oil & 
Gas Co., Tulsa, Okla., are Hartley 
Eckstrom from the chemistry depart- 
ment of Brown University; Homer 
Jones from the Indiana University 
chemistry department, and David 
Barnes, also from Indiana University. 


e o ed 


Pan American’ Refining Corp., 
Texas City, Tex., has made the fol- 
lowing personnel shifts: Brady V. 
Tennell has been transferred to the 
catalytic and distillation department 
as assistant department head. He 
fills vacancy created by the promo- 
tion in September of W. A. Sullender. 

Edward G. Spottswood has been 
transferred to the light oils depart- 
ment as assistant department head. 
He fills vacancy created by Paul 
Stewart’s promotion in September. 

Dr. George W. Jack has been pro- 
moted to the position of chief con- 
trol chemist, replacing Russell Mal- 
latt, who resigned to take a position 
with the Standard Oil Co. (Ind.). 


2 2 o 


Latest addition to the sales staff 
of Lamson Oil Corp., Providence, R. 
I., is Howard Reed. He will represent 
the company on fuel oil and oil burner 
sales in Pawtucket, East Providence, 
3arrington, Lincoln and Central Falls. 


2 ° °o 


Everett Stevens, Stevens-Johnson 
Oil Co., Smithfield, N. C., Richfield 
distributor, recently landed a seven- 
foot sailfish off Morehead City. 


° 2 2 


The Raymond Memorial Award of 
the American Institute of Mining and 
Metallurgical Engineers will be pres- 
ented to E. Charles Patton, Jr., pe- 
troleum engineer, Magnolia Petro- 
leum Co., Dallas, at the Institute’s 
annual meeting in New York in Feb- 
ruary. 

The award is made annually to the 
author whose technical paper is the 


outstanding original contribution of 








Items for these columns are 
always welcome. Many readers 
tell us they depend on About Oil 
People to keep track of the 
activities of their friends in the 
industry. Tell us about the do- 
ings of yourself, your asso- 
ciates and friends in the in- 
dustry. Address Herbert 
Taylor, About Oil People Edi- 
tor, 1213 W. Third Street, Cleve- 
land 13, O. 














both scientific and practical value 
The competition is restricted to 
authors under 33 years of age and 
includes papers on mining and metal] 
lurgy as well as petroleum produc 
tion. 

Mr. Patton’s paper is entitled “Eval 
uation of Pressure Maintenance by 
Internal Gas Injection in Volumetric 
ally Controlled Reservoirs.” Mr. Pat 
ton is a native of Dallas and a grad 
uate of the University of Texas. 
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S. J. Stacey has been appointed 
comptroller of the California Texas 
Oil Co., Ltd., succeeding M. Mac 
Iver, who was elected vice president 
in charge of fiscal matters. (See NPN 
Nov. 5 p. 63). 
Mr. Stacey 
joined The Texa 
Co. in 1927 an 
transferred t- 
California Texa 
Oil Co. in 1936 up 
on the organizatior 
of that company 
He has held the po 
sitions of chief a 
countant and as 
sistant comptroller 
in the company 
From 1944 to 1946 


Mr. Stacey : 
he was an officer 
in the U. S. Navy 

° ° e 


In September, at 85 years of age 
G. F. v. Krough completed 59 years 
in selling U. S. oils. His present head 
quarters for the Eagle Oil Co., of 
New York, which he manages abroad 
is at his Norwegian mountain hom 
“Bjorkaasen” pr. Hundorp St., Nor 
way. 

In July, 1943, the company’s plant 
and office building in the city of 
Hamburg were bombed. 

Mr. v. Krough nearly sixty years 
ago came to this country from Han 
burg and made the acquaintance of 
Sen. Lewis Emery, Jr., Bradford, Pa 
one of the early pioneers in the Penn 
sylvania oil industry. As a result of 
this acquaintance, he returned t 
Hamburg and entered the oil busi 
ness. 

In a recent letter to NPN, Mr. v 
Krough writes that he is still in the 
best of health, and is still the “ruler 
of Eagle Oil Co. at his temporar 
headquarters. 

2 ° ° 

Edwin M. Jackson, instructor 0! 
petroleum marketing at the Ess 
training center, Elizabeth, N. J., con 
pleted 30 year of service with th 
company Oct. 31. A 30-year butt 
was presented to him by Willian 
Naden, director of Standard Oil C 
of New Jersey and manager of th 
employe relations department. 

At the presentation ceremoni 
was a large class, brought to Ame! 
ica from foreign operations, which 
taking a nine-week course in petri 
leum marketing. 
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A FEW MINUTES is all the 
time it usually takes to ex- 


tinguish oil fires attacked 
promptly with NATIONAL Aer- 
O-Foam! 


SUCH RAPID protective action 
often prevents critical equipment 
losses .. . and Aer-O-Foam itself 
is non-corrosive. When dry, it is 
brushed off machinery, walls and 


floors. 


AER-O-FOAM flows quickly, yet 


clings to everything it touches— 
even vertical surfaces. As it 
spreads, it speedily forms a thick, 
tough, adhesive blanket, smother- 
ing the blaze. Flashbacks are pre- 


vented; adjoining areas insulated. 


NOW, when pumps, tanks, pipe 
and other equipment take so long 
to replace, it is doubly important 
to have adequate Aer-O-Foam 
protection wherever fire damage 
would cause production “‘bottle- 


necks’. 


ONE FIRE-FIGHTER readily ap- 
plies Aer-O-Foam from a 5-gallon 
can with NATIONAL’s “RP” 
Type Nozzle and pick-up tube— 
converts any water stream into a 
foam stream. 


NATIONAL FOAM SYSTEM. INE. 


Specializing in Foam Fire Protection 


Packard Building. Philadelphia 2, Pa. 





Tee | 


Does 


look 


ONOPOLY 
? 


RECENT nationwide survey proved 
that % of the public thinks of the 


oil industry as a monopoly. 


Few people have any realization of the 
vast numbers of companies engaged in 
various phases of the industry. The fig- 
ures above (estimates from authentic 
sources) present a pretty true picture. 


It shows that as long as such conditions 
exist a monopoly is impossible. It proves 
that the oil industry is highly competitive; 
that means constant progress with better 


20,000 MARKETING COMPANIES Ses 
10,000 INDEPENDENT JOBBERS — 


service, finer products, and lower prices 
to the motoring public. 


If the folks who serve the public at the 
gas pump know the true “facts and fig- 
ures” it will go a long way to set misin- 
formed persons straight. 

Fleet-Wing is providing its independ- 
ent jobbers and their dealers with the 
educational and training programs that 
make employees better salesmen of Fleet- 
Wing petroleum products, better repre- 
sentatives of the industry as a whole. 


—ge SC FLEET-WING CORPORATION 
FLEET WING’ epublic Building Cleveland, Ohio 


PRODUCTS 
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